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Photo From Wide World Photcs 
Horace E. Dodge Memorial Trophy, Valued at $15.000, to Be Awarded as a Perpetual Championship Prize for Motorboat 
Racing Title-holders (See Text on Page 41) 
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GORHAM PLATE 


COFFEE SET 
3 pieces $45.00 
WAITER 15" long 
$20.00 


Announcing the new Bradford hollow ware 


To complete the line of Bradford plate, the new Bradford 
hollow ware now makes its appearance. It promises already 
to meet the same enthusiasm which greeted the introduction 
of Bradford in flatware. 
You will be delighted with the charm of this Gorham 
pattera~in bright finish—which may now be seen at your 
local jeweler’s. Tea Spooms 6 for ¥®5Q 
Dessert Knives 6 for 12.06 


‘ ORI LA \ Dessert Forks 6 for’ 6.25 


PROVIDENCE NEW YORK 


AMERICA’S : LEADING STLVERSMITHS FOR - GVBER + 50 » FEARS 


Announcing the new 


BRADFORD HOLLOW WARE 


A full page in the September 26th Saturday 
Evening Post and in 40 leading newspapers— 


THE GORHAM COMPANY 
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Dodge Memorial Trophy for Motor Boat Races 








Sterling Silver Model of Ship in Which Columbus Made His Voyage to America 
to Be Offered as Trophy in Speed Boat Contests 

















A PERFECT reproduction in silver of the 
Santa Maria, the ship on which Chris- 
topher Columbus made his voyage to Amer- 
ica, has just been completed by the firm of 
Graff, Washbourne & Dunn, Inc., silver- 
smiths, 142 W. 14th St., New York. So 
perfect in detail and skill of execution is this 
ship, which is to be known as the Horace F. 
Dodge Memorial Trophy for speed boat 
contests, that experts have voted it one of 
the finest silver ships in existence. 

The trophy, valued at $15,000, is made 
entirely of sterling silver. It measures about 
42 inches in extreme length and about 43 
inches in extreme heighth. The ship is to 
be presented by Horace E. Dodge, Jr., son 
of the late automobile maker, to the Amer- 
ican Power Boat Association as a trophy 
for speed boat contests and is to be retained 
by anyone winning it four times in suc- 
cession. 

The wooden model of the ship was made 
by Henry B. Culver, who is regarded as the 
recognized authority on ships models of all 
periods. Mr. Culver is by profession a 
lawyer but has made a hobby of the study 
and making of ships models. In his studies 
he has the faculty of developing correct 
historical records and this ship is an abso- 
lutely correct representation of a 15th cen- 
tury caravel, such as was Christopher 
Columbus’ ship, the Santa Maria. The 
silver ship is an exact reproduction of the 
wooden model made by Mr. Culver. 

It took the concern three months to com- 
plete this trophy and except for the hull, 
which was cast, all the other features are 
hand fabricated. The ropes and pulleys, 
rope ladders, sails and flags are all finished 
in the same perfect detail in silver as was 
the wooden model. The ship itself rests on 
a plateau, the body of which is sterling sil- 
ver, which supports a bronze sea beautifully 
modeled and colored. Arising from the sea 
are four well sculptured sea horses which 
form the support for the ship _ itself. 
Around the sides of the silver plateau and 
done in fine hand chasing are nautical and 
mythological objects and ornaments. The 
hase is made with a drawer in which is kept 
a heautiful vellum book, which is provided 
for the record of the contests for which this 
ship is the trophy. The silver weight of 
the ship is over 1,100 ounces, and includes 
over 400 feet of fine silver rope. Racing 


title-holders will compete for this trophy. 
It is illustrated on the cover page of this 
issue of THe JEWELERS’ CIRCULAR. 

Experts on ships models, and also on 
Silversmithing, who have seen this work of 


art have stated that they have seen no other 
silver ship which, for perfection of detail 
and skill of execution, even remotely ap- 
proaches this one. 








How Jewelry Took Form Through 
the Ages 





[IN a recent issue of Le Grand Négoce of 

Paris appeared an interesting article un- 
der the above caption from the pen of M. P. 
Contreau, to whom the above periodical owes 
numerous instructive dissertations in the past. 
Below we give abstract and translation, in 
part. 

“The Grecian lady, the Roman lady, the 
Jewish lady, all three draped in their textile 
fabrics, knew fibulze of brooches, buckles, 
and, also remember, bracelets and necklaces. 
In head-dressing, hairpins or some kind of 
fillet; for the ears, pendants; all these orna- 
ments found their similar location, for there 
is a certain analogy in clothing and parure. 

“Tf we advance in the medieval civiliza- 


tions we find, again, fibule and buckles, 
waist ornaments, necklaces, ear-pendants 


and crowns, which have but little changed in 
their shapes. The Renaissance period had its 
elements of novelty; the greater diffusion 
of precious stones gave jewels more sumptu- 
ous decorative value. Ladies began to open 
their corsages and the throat was ornate with 
more numerous necklaces. Latin styles guide 
the ladies of fashion who adorn themselves 
with all kinds of jewelry. But, whatever 
be the shape of the robe and the curves of 
the corsage, the kind of ornaments change 
but little in spite of the artistic refinement 
of the mountings. When the ‘mignons’ 
(flappers?) affect in their cos‘ume a refine- 
ment quite feminine, there is scarcely any 
difference between the jewels of the gentie- 
men and those worn by the ladies. In the 
history of costume this period is one of the 
most gorgeous, for all the luxury profes- 
sions were employed in contributing to the 
magnificence: the shoemaker, the bonnet- 
maker, the silk and velvet weavers, the seam- 
stresses and embroiderers, the feather work- 
ers, the linendrapers, laundrymen, glovers; 
lastly, the goldsmiths, jewelers and trinket 
makers, were rivals in taste for richness of 
their productions. But in the period, even 
when the costumes of ladies and gentlemen 
had entirely modified the outline of the body, 
the shapes of jewels remained constant. 

“In the time that followed, the ‘sportive’ 
appetite had its influence on the affectations 
of men; pieces of jewelry innumerable re- 


mained in vogue; they underwent some light 
modifications appropriate to the styles, but 
guarded imperturbably their sumptuous char- 
acteristics without great decorative value.” 

The writer turns then to the end of the 
imperial regime when jewelers reached out 
for and mounted the cameos of Italy and 
the “Style Empire” became, so far as jewelry 
is concerned, just an imitation of Roman, 
Etruscan, Assyrian or Turkish jewels, and 
says: 

“Everything calmed down with the down- 
fall of Imperial France and one had to wait 
till the Second Empire to establish a new 
conception of jewel. In fact, while certain 
toilets worn in the country and at the Tuil- 
leries by pretty ladies are attractive in spite 
of crinolines we cannot be restrained from 
regretting the products of our grandfather 
jewelers. Is it on account of the inflated 
volume of emptiness which incites making 
these jewels of hollow gold with baroque 
pearls or inferior stones inserted? Enor- 
mous bracelets in polished white on which 
black or blue enamel torches point, coarse 
‘breloquets’ whose simplicity designs have 
nothing attractive. The decorative discov- 
eries consist of combining pads or straps 
furnished with their buckles; all this ad- 
venture is extremely delicate to manufac- 
ture, but had all the honors of the crucible, 
when, thanks to the Exposition of 1867, the 
jewelers introduced novelty in jewelry in 
the decoration of costume. To be sure, the 
first attempts were not very happy ones: 
they clothed gold medallions with silver 
charges with stone insertions, but we feel 
an effort, a refinement, and at the instigation 
of Massin soon appear pieces of jewelry. 
Then are displayed, over open corsages, in 
heart form a train of foliage and flowers; 
mounted on springs, different decorative 
motifs tremble scintillatingly, thus utilizing 
the luminous powers of the cut stones. 

“The women of that period were wound 
up in unfeignedly ridiculous robes; but as 
the mode called for corsages that were 
abundantly garnished, this articulated a 
ry embraced the shapes of the women. 
Medallions suspended by black velvet were 
in vogue, bracelets called charms (portes- 
bonheurs), sort of rings with oval section, 
done in red polished gold. Soon appear 
neck-chains or sautoirs to which hang a 
multiplicity of breloques; they dragged 
along over the sinuosities of the bust, much 
reinforced by whale-boned corsets. ae 

“Now, in the city our clothing has at- 
tained to the criterion of the esthetic, since 
our women tax one’s ingenuity by taking on 
our clothing shapes and our head-dressing, 
so much so that some of them, seen from 
behind, give the impression of a young man 
who has forgotten his pants. But on this 
subject we must not discourse except con- 
cerning the repercussions that this fashion 





(Continued on page 53) 
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Great Diamonds. of the World 





Some Facts About the Largest and Most Famous Gems, with 
Illustrations from Photographs Made from Glass 
Models of the Originals. 




















(Continued from Issue of August 5) 
Pigott 


The Pigott is a brilliant brought from 
India to London by Lord Pigott about 1775. 
It is said to have been sold by lottery in 
1801 for £30,000 and later bought by Run- 
dell & Bridge, London jewelers, for £6,000. 
It was afterwards disposed of to Ali Pasha 
Viceroy of Egypt for £30,000, but all trace 


the stone was re-polished in Russia and the 
inscriptions disappeared. 


The Sancy Diamond 
The Sancy diamond, a stone of 53 1/16 
carats, although much smaller, is very simi- 
lar in form to the “Florentine” and it is 
also stated to have been cut by L. van 
Berquen, for Charles the Bold. At the 
death of the latter, at the battle of Nancy, 





PIGOTT 


of this stone has been lost. Its weight is 
given by Mawe, who saw the stone shortly 
before it was sold to Ali Pasha, as 49 carats, 
but other values as high as 81% carats have 
been given it at various times. 


Florentine 


The Florentine diamond which is also 
known as the “Grand Duke of Tuscany” or 
“Austrian” is a large diamond that was in 
the treasury of the Imperial Palace ai 
Vienna, It has the form of a briolette, with 
the facets arranged in nine groups, cut to 
represent a star of nine rays and radiating 
from the center. Its weight is 133% Vienna 
carats. The weight of 139% carats which 
is sometimes given, being in the smaller 
Florentine carats. The stone shows fine fire 
and is beautifully clear, although it has a 
distinctly yellow touch. According to the 
usual but disputed account this stone was cut 
by L. van Berquen for Charles the Bold, 
who lost it on the battle field of Granson 
where it was found by a Swiss soldier. 
After frequently changing hands it passed 
into the possession of the Grand Duke 
Francis Stephen of Tuscany who brought it 
to Vienna. Another account says that Pope 
Julius II presented it to the Emperor of 
Austria. 

The Shah 


The diamond well known under the name 
of the “Shah” is about half the size of the 
Orlof and it was given to Czar Nicholas 
| of Russia by Prince Chroes by order of 
his father, the Shah of Persia. It weighs 
only 8 carats but is perfectly pure without 
a flaw or cloud. It is only partly cut, many 
of its octahedra being preserved. Original- 
ly the cut facets contained Persian inscrip- 
tions and it was considered a model of the 
art of engraving. It is reported that later 





FLORENTINE 


SHAH 


in 1477, the stone is supposed to have been 
taken by a soldier to Portugal, where it was 
acquired by the French nobleman deSancy, 
who about 1600 sold it to Queen Elizabeth 


of England. It was carried back to France 


by Henrietta Maria, the Queen of Charles 
the I and passed into the possession of Car- 
dinal Mazarin, as a pledge, together with 
17 other large diamonds which were left 


by the latter to Louis XIV. In the inven- 


MR. DRESDEN’S GEM 


SANCY 


tory made in 1791 of the French crown 
jewels it was valued at 1,000,000 francs. At 
the time of the Revolution it was stolen in 
company with the Regent, but unlike the 
latter was not recovered. It reappeared 10 
years later as the property of the Spanish 
crown; from 1828 to 1865 it was in the 
possession of Prince Demidoff, by whom it 
was sold for £20,000. Bauer in his work 
“Precious Stones, Their Characteristics and 
Occurrence” says of the Sancy diamond, that 
so many stories are related of this stone, 
that it seems not improbable that the his- 
tory of other large diamonds has been con- 
fused with that of the Sancy. It was ex- 
hibited at the Paris Exposition in 1867. 
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The Dresden 


The Dresden diamond was named after 
E. Dresden. It was found at the end of 
July, 1853, and is one of the famous Bra- 
zilian diamonds, having been discovered al- 
most the same time as the “Star of the 
South.” It weighed in the rough 119% 
carats and was therefore smaller than the 
“Star of the South.” Its appearance sug- 
gested that it might be a fragment of a 
larger crystal. It was transformed to an 
egg shaped brilliant of 76% carats, the 
process of cutting not involving in this case 
a very large loss of material. It is reported 
to have been polished in 1860 by Max Cross- 
man, of Amsterdam, and later it belonged 
to an Indian Prince. Streeter who received 
his information direct from Mr. Dresden 
says that the stone was found in 1857, 
brought shortly after to Rio Janeiro and sold 
to the owner’s agents to be forwarded to 
him in London the same year. 


Dresden Green Diamond 


The Dresden Green diamond is preserved 
in the “Green Vaults” of Dresden and is the 
most famous representative of stones of 
this color. It is of a very fine, clear apple 
green, intermediate between the color of 
emerald and Chrysoprase, perfectly trans- 
parent and flawless in every way. It is al- 
most almond shaped in form, being 1 1/12 
inches long and 5/6 of an inch thick and 
weighs 40 carats. Since 1743 it has been the 
property of the Saxon Crown and 60,000 
thalers is said to have been paid for it by 
August the Strong. 


The Stewart 


The Stewart which weighs 28834 carats 
and which for many years remained the 
largest of the Cape diamonds was found in 
1872 in the River diggings known as Wal- 
deck’s Plant on the Vaal. The rough stone 
was first disposed of for £6,000, but on again 
changing hands made £9,000. It cut into a 





STEWART 


small yellow brilliant of 120 carats. The 
stone at the present time is kept at the Cabi- 
net of Minerals in Vienna. 

(To be continued) 








J. W. Otten, president of the Cincinnati 
Association of Credit Men, issued a state- 
ment yecently in which he said the business 
outlook for the rest of 1925 is satisfactory. 
Operations in most of the industrial and 
mercantile lines will be profitable, and there 
will be enough work for everybody. The 
agricultural situation is good, due to a com- 
bination of good prices and a prospective 
satisfactory yield. 
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Japanese Exhibit at International Exhibition of Decorative 
Arts in Paris Attracts Much Attention 




















NE of the most interesting sections at 
the Decorative Arts Exhibition in 
Paris is undoubtedly the Japanese Show. 
While there is no attempt to make a large 
show of jewelry and carved work generally, 
some wonderful and unique specimens are 
seen. Japanese jewelry, too, differs very 
much from anything seen elsewhere, except- 
ing in the Far East. 

Naturally some space is devoted to cul- 
tured pearls. Necklaces and earrings in won- 
derfully lustrous white tints are displayed. 
The general public is inclined to examine 
these exhibits very carefully, for there is no 
kind of doubt that it is intensely interested 
in cultured pearls and possible reductions in 
prices for something that looks very much 
the same as fine pearls, although running 
very small. 

Coral necklaces with beautifully carved 
beads are seen. The beads are oval, while 
the pendant at the end of the necklace is 
also oval and a marvel of carving with its 
raised flower design. Brooches with pen- 
dants are seen in the prevailing “animal” 
fashion, but the tiny figures are monkeys. 
Amber necklaces, some made of links cut in 
the amber, have pendants that open and show 
a small mirror. 

Some novelties in pendants are shown at 
the Japanese Show. A large ivy leaf of the 
new full blue shade, delicately lined, was 
hung by a fine black cord, hardly visible 
when worn. Gold leaves and flower designs, 
flowers carried out in gold with precious 
stones as centers are suspended by the thin 
black cord. Other pendants are bell-shaped, 
while nuggets of mineral, rough or polished, 
or with some part of the surface left rough, 
the remainder polished, are also used as 
pendants. Blue-green shades are popular for 
these pendants, which are all hung by the 
small black cord considered suitable for the 
purpose. Bracelets carved in horn of vari- 
ous shades, an inch in width, with a square 
central design, are very pretty. 

A clock, in the form of a screen, about 
eight inches in height at the highest, lower 
at the sides, was carried out in pale mother- 
of-pearl, with a narrow gold border. <A 
handful of seed pearls are scattered here and 
there as if by accident. Soft green leaves 
are painted on the panels of thé screen, while 
the clock itself is very inconspicuous, the 
whole making the most beautiful specimen 
in the whole Japanese collection. 

Buckles made of mother-of-pearl for soft 
leather belts are seen in some variety, Japan 
naturally specializing in this substance. 

A marvelous object—oval bivalve—shell 
shape, about five inches in length, made in 
ivory, opened to show fishermen inside, the 
figures about an inch in height, with a net, 
ready to throw. Trees, delicately carved, 
showed that they were fresh-water fishermen. 

A number of handbags are seen in this 
section. The fetish or porte bonheur device 
is used for these trifles. In white and col- 
ored leather, they are mounted in enamel, 
with gold or silver. Sometimes there is a 
charm on the mount, intended to bring good 
luck, Bead bags, in this section, sometimes 


have a central diamond, which is a decided 
innovation on other models, beads and pre- 
cious stones, whether genuine or not, seldom 
being mixed, in other sections of the exhibi- 
tion. 

Blotting pads in tortoise shell and in 
lacquer work are very original in design. 
The dragon or a flower device is mostly 
used for this type of article. 

Incense trays, brass and copper work, with 
some silverware, are also seen in this very 
successful show. 








C. C. Tinker Tells of Early Days in 
the Jewelry Trade in Wisconsin 
and Illinois 

IFTY-SEVEN years of continuous serv- 
ice in the jewelry trade during which 
time he saw the development of Wisconsin, 
the growth of Chicago, and the early days 











Cc. C. TINKER, VETERAN JEWELER 


in the southwest is the record of C. C. Tin- 
ker, 1105 14th St., Racine, Wis., who is still 
working at his trade in Racine and looks fit 
enough to continue for several more years. 
Most of this time was spent in Chicago and 
part of it in Racine, Port Huron, Mich., 
and Leavenworth, Kans. 

Mr. Tinker was born on a farm at Roch- 
ester in Racine County in 1852 and went to 
Racine at an early age. He recalls a wagon 
train leaving his father’s farm for Oregon 
in 1859 which carried a brother and a sister, 
to the west who never returned. He saw 
his sister several years later but never saw 
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his brother after he left home. He began 
his apprenticeship in the jewelry store of 
John Elkins, one of the pioneer jewelers of 
Wisconsin, who operated at Racine at that 
time, entering in the employ of Mr. Elkins 
in 1868. He stayed in that store for three 
years and after learning his trade moved to 
Port Huron, Mich., where he was employed 
at the Max Walker jewelry store. 

He stayed there for a year and then came 
to Chicago in 1872 and worked for the Good- 
rich Jewelers on Michigan and 22nd Sts. 
He was with this concern for a year and 
then associated himself with the Milhening 
company, one of the largest and best jewelry 
houses in Chicago at that time. Business 
was very dull during 1876, the year of the 
panic, and the Milhening company sent him 
out to Leavenworth, Kansas, to take charge 
of Stern’s jewelry store in that town. Mr. 
Tinker vividly recalled the early days in 
the west where he stayed for a year. He 
told of the Indians ambushing people who 
ventured outside the town and said that 
it was not an uncommon thing to find a sol- 
dier lying on the ground the victim of some 
Indian’s marksmanship, between old Fort 
Leavenworth and the town. Upon his return 
to Chicago he was again with the Milhening 
company but left there in 1878, going to 
the Juergens & Andersen Co., importers of 
diamonds and manufacturiing jewelers. Here 
he stayed until 1918. 

Reminiscing on the early days in Chicago, 
he told of the old horse cars which careened 
down the main thoroughfares of the town 
at that time. 

He returned to Racine in 1918, becoming 
associated with the H. J. Smith jewelry store 
in that city. A few months ago he opened 
his shop in the building of the Smith store. 

Mr. Tinker would not dare estimate the 
number of watches and pieces of jewelry 
which have passed through his hands during 
those 57 years but said they would number 
among the thousands. He contrasted the 
crude watches and clocks of the time when 
he learned his trade with the fine specimens 
of workmanship of today, and he com- 
mented on the various designs of jewelry 
which he has worked on, each design repre- 
senting the particular fashion of the day. 








Alden Haskell, 22, caretaker of the White- 
house estate on the Dixie Highway in Cov- 
ington, Ky., will be given a hearing before 
County Judge John B. Read, Aug. 18, on a 
charge of shooting with intent to wound two 
boys. His hearing is the outcome of an in- 
cident in which Samuel Stephens, 10, and 
James Gillespie, 15, were wounded with 
bird shot which imbedded itself in young 
Stephens’ chest, right arm and hip. Gilles- 
pie was shot in the right leg. William 
Whitehouse, member of the Whitehouse 
Bros. Co., diamond dealers in Cincinnati, O., 
accompanied Haskell to court. The jeweler, 
who owns the estate, said his property 
m the highway had been invaded fre- 
quently by persons who destroyed flowers, 
and that he had instructed the caretaker not 
to permit trespassers to enter the ground. 
In order to assure the best possible medical 
care, Mr. Whitehouse called in another 
physician whom he engaged to look after 
the two youths. Haskell’s bond was 
$1,000, and was signed by Mr. White- 
house. 
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Why Do Jewelers Still Sell Rings Set 
With Worthless Glass Stones When 
Far More Profit Can Be Made Selling 
Rings Set With Real Synthetic 
Rubies, Sapphires and Aquamarines? 


a indeed, is the enigma of the jewelry 
iA business. Worthless glass—which 


quickly wears and soon fades—mounted in real 





gold rings. Valuable gold, expensive labor, 
priceless brainwork and designing—all to hold a 
valueless piece of glass. Before there were 
real synthetic stones, such jewelry was 
understandable. But today! Perhaps some of 
our friends will enlighten us? 
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Hope Rubies : Hope Aquamarines 
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PARIS PROVIDENCE GENEVA 
358 Fifth Avenue, New York 
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The News from England 








Platinum, Gold or Silver Wire Mesh Handkerchief the Latest London Novelty 
—Fine Jewelry Being Shown in Strand Shops—Attractive Novelties Appeal 
to Tourists—Thieves Visit Brighton Jewelers—The Jewelry Trade 
in Birminghm—Dancing Sandals with Diamond Set Heels 
































Lonpon, England, July 25.—One of the 
latest novelties from Birmingham scheduled 
for the market shortly is the ornate hand- 
kerchief of silver, gold or platinum wire 
mesh. This new type handkerchief from the 
jewelry factories is of simple design modeled 
closely on the $2.75 silk handkerchief and of 
such wonderfully fine texture that at first 
sight it appears to be a silk piece. Close ex- 
amination, however, reveals the presence of 
the matted or netted fine wire gauze in the 
precious metals named. Naturally, there is 
a stiffness in this platinum or silver hand- 
kerchief that is foreign to pure silk, but 
which renders it specially suitable, for orna- 
mentation. Samples of the new handker- 
chief shown by travelers around London in- 
dicate that it will be a novelty that will ap- 
peal chiefly to well-to-do people since its 
price to the general buying public is almost 
prohibitive. Silver appears to be the best 
medium for this type of handkerchief since 
its appearance is nearer to the silk handker- 
chief than either the platinum or gold 
variety, and the feel of the silver mesh not 
unlike that of silk. The chief drawback to 
the handkerchief of precious metal mesh 
appears to be the problem of keeping it clean. 
The ordinary method of removing tarnish 
would irretrievably damage the very delicate 
network of the handkerchief, which, with or- 
dinary wear, will last almost forever. The 
fashion of wearing a colored handkerchief 
in the breast pocket of the lounge jacket is 
one that has obtained here for years, and it 
evidently is intended by the Birmingham and 
Sheffield manufacturers that the new and 
unique precious metals handkerchief shall 
take the place of the ordinary colored silk 
piece for purposes of ornamentation of this 
sort. Although a restricted demand (due 
to its price) may limit the display of this 
ornamental handkerchief in its various pat- 
terns among the popular priced jewelry 
stores, the new article undoubtedly will prove 
a very welcome sideline for the more ex- 
clusive jeweler of the metropolis and the 
provincial towns. Apropos of ornamental 
items for men’s dress it is reported that a 
section of the Oxford and Cambridge fra- 
ternity are setting a new fashion by wearing 
shoe laces made of plated silver wire. Any- 
thing that the university fellows do usually 
becomes fashionable among the smart set, so 
it is not unlikely that silver meshed shoe 
laces may have a vogue along with the very 
wide Oxford “bags” that are effecting a new 
cult in trousers. 

* * * 

A tour along the Strand jewelry shops 
this week reveals some fine gem-set pieces of 
Personal jewelry. The chief hotels patron- 


ized by visiting Americans are in the Strand 
and many trans-Atlantic travelers can be 
found comparing the prices of the jewelry 
Pieces shown in the adjacent jewelry shops 


with the prices of similar articles “back 
home.” 


A very fine, large, square-cut bril- 





liant flanked either side by a beautiful square 
sapphire and mounted in a platinum finger 
ring had the central position in one window 
and was universally admired. It was priced 
at $600. Nearby was a large oval-shaped 
opal framed in an oval of small brilliants 
and suitable for use as a pendant. Its price 
was $310. A wristlet watch done in an 
elaborate design of brilliants stretching an 
inch and a half either side of the watch dial 
attracted considerable attention owing to the 
minuteness of the watch itself. Not more 
than three-eighths of an inch square, it was 
hardly discernible in the mass of brilliants 
surrounding it. 
* *k * 

Towards the Cecil and Savoy hotels the 
jewelry shops are displaying jewelry novel- 
ties destined to appeal to visitors. There are 
envelope shaped handbags with the bag and 
handle done entirely in tiny beads with a 
large pearl as button fastener for the flap. 
There are a number of utility articles for the 
table, including a table bell in solid silver, 
the handle being formed by the head and 
shoulders of a young Victorian woman, the 
bell itself being hidden by the pale blue silken 
pleats of the voluminous hoop skirt. A tor- 
toise shell boudoir writing table, or traveler’s 
clock that folds up flat and snaps-to like a 
cigarette case, is another novelty that sells 
well. Inside the “cigarette case” container 
the clock is suspended’ on a hinged flap 
which swings outward and makes a triangu- 
lar-shaped device that will stand upright 
when opened. The case and flap are entirely 
of tortoise shell. 

x *k * 

Solid silver powder bowls for the toilet 
table the size of an ordinary saucer (the 
handle of the puff being a mannikin in 
precious or semi-precious material) are get- 
ting a prominent place in the metropolitan 
jewelry shop windows. The puff is so made 
that the base of it also acts as a lid to the 
bowl, the puff itself being on the under 
side of the lid. From the lower part of the 
handle (fashioned as a doll or mannikin) 
silk draperies spread themselves over the lid, 
giving the suggestion of a doll squatting on 
the powder bowl. 

k * * 

Very attractive silver and blue enamel 
writing sets are being displayed in the Lon- 
don jewelry shops, while pendant vanity 
cases, quite flat and of the size of a 50-cent 
piece, done in silver, gilt and blue enamel, 
are proving attractive to shoppers. The 
pendants are slung on long black moire silk 
ribbons, suspended from the neck. 

x *k * 

Large crowds at Brighton, the south coast 
pleasure resort, witnessed an audacious raid 
by jewel thieves on a firm of St. James’s 
St. jewelers the other day. The thieves 
drove up in an automobile during the lunch- 
eon hour when the shop was closed. By 
forcing a back door the thieves got into the 
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shop and removed $5,000 worth of jewelry 
from the windows, passers-by thinking they 
were window dressers. 

* * * 

Oval-shaped diamond brooches are being 
adapted for wear with felt hats. For country 
wear these diamond brooches take the form 
of bee, bird and insect designs executed as 
far as possible in natural colors. They 
make excellent decorative media for the 
plain cloche felt now so much worn this side. 
Some of the newer drop earring designs 
serve a utilitarian as well as decorative pur- 
pose. One type of earring having very elon- 
gated drops of unusual size acts as a re- 
ceptacle for tiny articles of everyday use, 
such as dance program pencils, perfume 
phials, minute lip sticks, etc. A pair of these 
earrings will conceal in their “drops” a tiny 
perfume phial under one ear and a “wee” 
pencil under the other. 

* * * 

Business with the jewelry trade of Bir- 
mingham is fairly quiet just now, a usual 
condition at this time of the year, but the 
manufacturers are quite optimistic for the 
future since they say they observe signs of 
a revival of the more general use of jewelry, 
a habit that of late has received a decided 
set-back. Trade in the cheaper jewelry 
grades is trending upwards once more, and 
the demand for medium quality rings, 
brooches and bangles is much more encour- 
aging. The Birmingham jewelry manufac- 
turers have been busy lately supplying an 
improved demand for men’s jewelry, such as 
gold sleeve links, gold tie pines, and the 
like. Brooches and finger rings of a high 
quality standard also are being inquired for. 
The cutlery trade remains in a position of 
uncertainty. 


-_ 


* * * 


At the quarterly meeting of the Chamber 
of Mines, Union of South Africa, held in 
Johannesburg recently, it was pointed out 
that government legislation is placing a 
steadily increasing burden on the gold min- 
ing industry of South Africa which may 
eventually bring disaster to all concerned in 
it. The fact that last month’s dividends in 
the aggregate were 18 per cent less than in 
the previous year, and that 12 producing com- 
panies have had to pass up dividends was 
stressed. It is estimated that the amended 
Miners’ Phthisis Bill, now before a select 
committee, will mean an added liability 
spread over the lifetime of the mines, of 
around $20,000,000, with an immediate lia- 
bility of around $5,000,000. Other grave 
factors that will tend to seriously impair 
the strength of the gold mining industry are 
reported to include the Wages Bill, the 
Color Bar Bill (which may result in the 
displacement of much colored labor on semi- 
skilled work) and the new Customs tariff. 

* * * 

The Daily Mail says that among the latest 
Parisian fashions now popular is the dancing 
sandal of silvered leather with heels of dia- 
monds. These are worn over cobwebby 
stockings of silver thread. The prices of 
these dancing sandals, however, are enor- 
mous. The new dance frock, too, has a 
scarf train attached to one or both shoul- 
ders by a rather high quality diamond orna- 
ment. Some of the new dance frocks of 
“Gay Paree” have twin scarf trains, the op- 
portunity for extra jeweled clasps and 
catches thus being given. 
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Paris Jewelry Fashions 











Necklaces Prominent in Displays at Decorative Arts Exhibition and in Paris 
Shops—Beads Match Gowns or Form Pleasing Contrasts—New Steel 
Collarettes and Combinations of Gold and Black Now in Vogue 
—Fine and Semi-Precious Material Used in Bracelets 

: —Diamonds Used in Fascinating Creations 




















NE of the most remarkable develop- 

ments of fashion as seen at the jewelers’ 
shows at the Decorative Arts Exhibition in 
Paris is the dog collar necklaces. In the 
Paris shops the same thing is noticed, many 
of these collars being on sale, while women 
are wearing them very freely, with the idea 
of breaking the line on the collarless dress, 
or reducing the apparent size of the decollete 
for evening wear, for really fashionable 
dresses are worn lower than ever, but in a 
V, not in a round or boat shape. As some- 
times the V is cut by a line of jewels, 
stretching from one side to the other at the 
top, the V itself, in that case often being 
outlined in jewels to match, there must be a 
collar to match the line, cutting the V. Thus 
the popularity for dog collars of all kinds is 
explained. 

*x* * * 

Other gowns are trimmed with beads to 
match the tissue. For instance, one dress 
seen at an entertainment inside the Exhi- 
bition grounds was all white, plain, to the 
hips, and showers of white glass beads fell 
from the hips to the edge of the gown, look- 
ing like cascades. The same beads ‘were 
used to outline the decollete, extremely low 
behind, while the gown was so cut as to join, 
at the top of the decollete, a cascade of 
beads, but kept very small, falling from the 
wing-shaped “join.” With this toilette was 
worn a dog collar of pearls, very small, in 
decollete cross-work pattern, the ends of the 
braiding falling loose behind. 

x *k * 

Another gown—very short—was entirely 
covered with smoke blue opaque beads, to 
match the silk under skirt. The decollete 
was sewn with beads to match, a necklace, 
tight, in sapphires, selected to go with the 
heads being worn. A barette, broad and 
thick, was the only other ornament worn in 
the bobbed hair. 

Black gowns are so rarely worn this sea- 
son that they make a patch among the scar- 
lets, smoke or powder blues, creams and 
pure whites. When black is worn, however, 
it is invariably sewn with beads. As it is 
selected by the elderly, or by women still ir 
mourning, or partial mourning, there is a 
great selection of collars suitable for wear- 
ing with these black gowns to be seen every- 
where. Very wide, selected to suit the wear- 
er's neck of course, some of these collarettes 
are made in the very finest of net or even 
lace. Fine jet beads are used to form an 
ornament. An ornament composed of flow- 
ers or leaves is designed to fill the oblong 
plaque, while the pattern is repeated on the 
net farther on. Sometimes this type of col- 
larette has a tiny pendant, made in jet. In 
this case, there is a large piece of jet, some- 


0 pearl shape, held by a chain of jet 
s. 
* * * 


Sometimes the designs are appliqued on 


the net, but the newest thing is to make a 
transparent plaque, the skin showing 
through, while this is also the case with the 
ornaments repeated farther on. This tend- 
ency may be seen everywhere, of course, 
openwork being the rule in every kind of 
jewelry just now. A variation of this type 
of ornament is seen in collarettes made in 
black net, with white net overlaid, when the 
design in fine jet is outlined with tiny white 
beads, in coral or some similar substance. 
x * * 


Steel collarettes, very popular, are made 
of lines of steel beads, with’a central plaque, 
either in steel or in jet. Sometimes jet and 
steel are mingled throughout, one line being 
in jet, another in steel. Steel collarettes 
with black flowers inset in the plaques, the 
central plaque large, the two side plaques 
smaller, are popular wear. 

Combinations of gold and black are very 
successful. There is a central long shaped 
plaque, made in jet beads with a flower de- 
vice, in gold. This device is merely out- 
lined. Tiny gold beads in strings are at- 
tached to the central plaque, reaching to a 
black ring, in jet; there are more gold beads 
to attach to the fastener. Sometimes the 
central plaque is a circle, all black excepting 
for the outline, kept very conventional of 
some bird or animal, while the chains of 
beads are sometimes black and gold mingled. 
Creamy, smoke-colored or opaline beads are 
also used for these collars. 

*x* * * 


Somewhat heavier is the black velvet 
color. Perhaps two and a half inches in 
height, it has some quaint device in beads. 
In one case something resembling a spider, 
but highly conventionalized was seen, car- 
ried out in tiny silver beads. In other cases, 
there are bands of black beads, to make bars 
at regular intervals on a velvet collar, with 
conventional patterns in steel in between. 

x *k Ok 


Velvet collars, with open work plaques, 
in silver are much worn, while a plain vel- 
vet band, with a silver ornament to finish 
the raw edges of the ribbon, are also much 
seen. 

x * Ok 

An original necklace was composed of 
bells made in pink coral. Another was made 
of pearls and diamonds, threaded alter- 
nately. The necklace did not join, the two 
ends hanging loose, with a big diamond at 
each end. 

x * * 

Rather strange, but very often seen, is the 
strip of variegated bead work, perhaps half 
a yard long, worn tight around the base of 
the neck, the two ends hanging down either 
in front or behind. The same idea is carried 
out in ribbons made of seed pearls, just 
knotted to fit the neck, the ends hanging 
down. Ribbons of real and imitation dia- 
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monds are also used as necklaces. The pearl 
or diamond “ribbon” is naturally very nar- 
row. It produces an effect of great luxury, 
as, if precious stones can be used with such 
profusion as’ to make ribbons to tie, they 
must be very plentiful indeed. 

* * x 

At a recent fashionable function woman 
after woman entered the rooms a mere glit- 
ter of beads or spangles. As they moved a 
thousand little disks caught up the lights, re- 
flected them and re-reflected them, until the 
place was a sea of refulgent lights. For, 
in spite of all forecasts to the contrary, 
beads and spangles are more fashionable 
than ever. From the crown:of her head, 
where she wears something between a ban- 
deau and a diadem, to the tip of'her bead- 
trimmed shoes, the modern woman sparkles 
as she moves. Every color of the rainbow 
is seen on her brilliant toilette, which is sewn 
with beads of every tint. But the distinct 
preference is for hundreds and thousands. 
Mingled without scheme or plan, all the 
gaudy tints tone down into a whole that 
makes a very fair neutral tint. For under 
all the apparent disorder there is a color 
scheme, the designer having broken up the 
rainbow into its elemental colors so to speak 
ends by getting something very uniform in- 
deed. 

*x* * * 

Pale mauve gowns are covered with long- 
shaped opaque beads. There is an ornament 
composed of beads at the opening of the 
pleats at the side of the gown, another at 
the low belt, where it joins, and another on 
the shoulder. With this toilette are worn 
long pearl necklaces, to “go” with the 
opaque bead effect. The necklace is often 
knotted, to do away with the very simple 
effect, which is no longer so much sought 
after. The knot, naturally the work of the 
jeweler, but apparently just done carelessly, 
without thought, by the wearer, is thick and 
square in appearance. It is worn either at 
the back, the remainder of the string of 
pearl hanging in two straight lines below, 
or in front, but while it is close to the neck, 
when seen behind, it is worn much lower in 
front, just at the limit of the decollete, while 
the two ends of the string then hang to the 
waist. 

With a mauve toilette, one woman was 
wearing five bangles on one arm, with a 
handsome, single bracelet on the top part of 
the lower arm. Her fingers were smothered 
in rings. In spite of the purity of design 
of the robe, kept in mauve and pearl,—the 
beads in mother-of-pearl and the necklace 
in fine pearls—arms and fingers were cov- 
ered with a real bric a brac of ironmongery. 
It seemed that after attending to all said by 
the dressmaker and the shoemaker—her 
satin shoes were in mauve, with “pearls’— 
she had dropped into pawnbrokers and 
picked up a handful of odd ornaments. But 
this lady was not a freak. She is a leader 
of fashion and her toilette will be copied 
by thousands of humble sisters, for it is 
“the thing,” with all its incongruities. 

* * * 


A great many white and cream, gowns 
made in silk or satin with row upon row of 
opalescent beading, sometimes trimmed at 
the bottom with swansdown, were seen. 
This type of toilette naturally calls for 
pearls and the “innocent and unsophisticated” 
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note is accentuated by keeping the chain of 
pearls very short, just to go round the neck, 
and while the pearls are of the finest, with 
an incomparable lustre, they run very small, 
getting somewhat larger towards the front, 
but are most carefully shaded and matched. 
After a couple of hours at a function of this 
kind one is moved to ask whether there are 
any women in Paris today without pearf 
necklaces—whether genuine or not is natu- 
rally another question—but in this world it 
may be taken that they are usually speaking 
fine pearls, without many exceptions. The 
bracelets, curiously enough, are rather bar- 
oque than beautiful, in contradistinction to 
the pearls that appear to be getting more 
and more simple, to depend more and more 
on their intrinsic beauty for their popularity. 
ee @ 

There is a mingling of fine and semi- 
precious material in these bracelets that 
makes rather for the baroque than for the 
beautiful and gives a touch of the east to 
some of the ornaments worn by fashionable 
women. One, seen at the function, had a 
bracelet made up of lozenges. The first was 
a mass of diamonds, of all kinds and sizes, 
simply set together to form the lozenge, and 
set in gold. The next lozenge was in black 
onyx. It corresponded in size to that of the 
diamond lozenge, and they alternated 
throughout, exactly of the same size and 
shape. Worn somewhat loose, the bracelet 
suggested antiques, somehow, although ap- 
parently of quite recent design. In other 
bracelets diamonds and sapphires, some cut 
in facets, some cut in lines, are placed side 
by side indiscriminately without rhyme or 
reason, excepting that some wonderful light 
effects are gained. Sapphires, cut in lines, 
were surrounded by diamonds, very tiny, cut 
in facets, making a kind of edging, and 
throwing back the lights of the sapphire a 
thousand times, as the lady swiftly moves her 
arm, probably to get the maximum of effect 
from the jewelry. 

x *k * 

Gleams of light seen right across a large 
hall are created by the wrist watch, mounted 
in diamonds. The watch makes the centre- 
piece of several “lightening streaks” of dia- 
monds. Sometimes these streaks are all 
pointing in one direction, sometimes in the 
other. Or again, the brilliants are arranged 
symmetrically, one on either side of the 
watch, or two or three “streaks” one above 
the other, carefully balanced. Then again the 
tiny watch, too small to be of much effective 
service is fairly encrusted in brilliants, with- 
out any set plan. As the arm is quickly 
lifted, the lights play on the diamonds, 
whether in “streaks” or in a less eccentric 
setting and the sombreness of the very occa- 
sional black toilette is lighted up, for black 
lor evening wear is very rare. At least half 
a dozen dull black toilettes—mourning—were 
seen at the function, however. Dull jet orna- 
ments are the only jewelry permitted. 

x x * 


When, however, black was selected, per- 
haps for its very effectiveness and piquancy, 
and the wearer not being in mourning was 
Iree to select something with a shiny sur- 
face, also covered with beads, diamonds are 
the only wear. Naturally, the women in 
this type of black had a multitude of bar- 
rettes, broad and sparkling for all they were 
Worth, A rope of diamonds, to make a 
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bracelet, the diamonds being set in platinum, 
linked together by slender rings and worn 
loosely, the stones catching the light, were 
set off in a way that was impossible in any 
other combination, excepting, perhaps, the 
flame colored gown, which forms a better 
background to diamonds than even black 
itself. 








A Tennis Trophy of Unusual Interest Made 
by a St. Louis House 

St. Louis, Mo., Aug. 7—A trophy of 
unusual interest is the Drummond Jones 
Tennis Cup, which has just been completed 
by the Hess & Culbertson Jewelry Co. of 
St. Louis. 

This valuable cup, 18 inches wide and 
about 12 inches high, without base, will be 
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DEATH OF JAMES A. CODORI 





Prominent Pacific Coast Jewelry Auctioneer 
a Victim of Heart Failure 


Los Ancetses, Cal., Aug. 5.—The entire 
jewelry trade on the Pacific Coast received 
a severe shock last week on the announce- 
ment of the sudden death of James A. 
Codori recently at Ocean Park. 

Mr. Codori started in the jewelry business 
about 1897, and in 1900 identified himself in 
the auction business which became his future 
vocation. He became one of the best auc- 


tioneers on the Pacific Coast and surround- 
ing States, and his name was a by-word for 
integrity and honest dealing for those who 
desired or needed the services of an auc- 
tioneer. 


He conducted sales in practically 





THE DRUMMOND JONES TENNIS TROPHY 


competed for by tennis teams comprising 
the Missouri Valley Tennis Association, affil- 
iated with the United States Lawn Tennis 
Association. The Missouri Valley Associa- 
tion now includes the cities of St. Louis, 
Kansas City, and Des Moines. It is ex- 
pected that next year Omaha and other cities 
will join the association and take part in 
the cup competition. 

Drummond Jones, of St. Louis, president 
of the Missouri Valley Association, is a 
son-in-law of August Busch, president of 
the Anheuser-Busch Brewing Co., and is 
a well-known sportsman, having formerly 
been a tennis champion. Albert Robertson, 
of Des Moines, is vice-president of the val- 
ley association, and Joseph W. Ivy, of 
Kansas City., Mo., is second vice-president. 
Davison Obear, of St. Louis, is secretary- 
treasurer. 

The competing team which wins the cup 
three successive times will become perma- 
nent possessor of it. 

This trophy is expected to vie in signifi- 
cance with the Dwight Davis Tennis trophy, 
which was awarded many years ago by 
Dwight F. Davis of St. Louis, present as- 
sistant Secretary of War. 








John C. Nutter, Martinsville, Ind., has 
been succeeded to by Arthur D. Gray. 


every city in California, Oregon, Washing- 
ton, Nevada and Arizona. He was famed 
for his ability to draw large crowds and 
to hold them by his geniality and repartee. 
He was a man of rare personality. 

While conducting an auction sale a 
short time ago, he left the sale to his 
associates and leaving the store with his 
family he started for home, when he was 
stricken with heart failure and passed away 
soon after his arrival at the hospital at 
Santa Monica. 

He was a life member of the Santa 
Monica Elks and for the past 20 years a 
member of the Knights of Pythias. 

The impressive funeral services were con- 
ducted by the Elks Lodge, and he was laid 
to rest in the Inglewood Cemetery. 

He leaves a widow and daughter and was 
52 years of age. 

Many beautiful floral offerings were sent 
from his many friends, and representatives 
from all branches of the jewelry trade were 
present to pay their last respects to the 
man they all honored and loved. 








William O. Stubbs for 25 years in the 
jewelry business in Tampa, Fla., is president 
of the newly formed Citizens Realty & In- 
vestment Co., which will conduct a general 
brokerage business in Tampa. 
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Now in Preparation! 


Your Wholesaler’s Catalogue for 1925 and 1926 
will feature more prominently than ever 


L3 Tous CO /eveorls 


Twelve colored pages of necklaces that answer 
the demand of fashion! 


Pearls of fabulous prices are more sought than 
ever. Read the daily papers and magazines and 
note the tremendous sums of money now being 
invested in pearls. 


The La Tausca pages in the forthcoming Whole- 
saler’s Catalogs show you how to make your 
store the center of pearl activity in your city. 


“To make La Tausca Sales Every Day 
Display La Tausca Pearls, La Tausca Way.” 


KARPELES COMPANY 


PARIS CHICAGO NEW YORK PROVIDENCE 
































August 12, 1925 


USE OF “TECLA” RESTRAINED 





Jewelry House in New York Gets Injunction 
Against Use of Its Trade Mark, Etc., in 
Name of Beauty Parlor Concern 


An important decision on the right of a 
concern to use the name of another although 
it 1s not in the same line of business was 
handed down by Justice Ingraham of 
the New York Supreme Court, early last 
week in the suit of the Tecla Corporation 
against the Salon Tecla, Ltd., which has 
been mentioned in these columns. The 
plaintiffs sued to enjoin the defendant from 
making any use of the word “Tecla.” Jus- 
tice Ingraham grants the injunction pending 
the suit, but directs the plaintiffs to file a 
bond for $2,500 to protect the defendant in 
case it wins upon the trial of the action. 

In an extended opinion on the case, Jus- 
tice Ingraham said that the plaintiff suc- 
ceeded M. Tecla & Co., another New York 
corporation which was formed in 1906, and 
that when the plaintiff was organized in 
1923 it took over the assets and good will, 
including the trade-mark, of M. Tecla & 
Co. The plaintiff’s business when it was 
originally started in 1906 consisted in the sale 
of jewelry, particularly artificial pearl neck- 
laces. It has been at 398 Fifth Ave. for 
fourteen years and adopted as its trade- 
mark, the word “Tecla,” which has been 
duly registered. 

Justice Ingraham said that the word 
“Tecla,” according to the plaintiff, has not 
only been used as a means of identifying its 
merchandise, but also as a trade name and 
that for fourteen years the plaintiff, both 
on its merchandise and stationery, and on 
its store front, has displayed the word “in 
a peculiar characteristic script type which 
has become well established in the minds of 
the buying public, and when seen is immedi- 
ately associated with the plaintiff and its 
business.”” Plaintiff has advertised exten- 
sively and alleges that it has spent upwards 
of $300,000 in the newspapers, magazines, 
and in circulars, in all of which the name 
“Tecla” appeared in script type. Justice 
Ingraham said that the plaintiff “has estab- 
lished a large and substantial good will in 
the use of such name and has become at the 
present time and for some time past recog- 
nized by the public as standing for excellence 
and superiority in quality.” The court said 
that although the plaintiff’s chief business 
has been in the sale of pearl necklaces, it 
has commenced to market under the name 
“Tecla,” face powders, creams and perfumes, 
and has accordingly obtained registered 
trade-marks with reference to the sale of 
such merchandise. It has purchased from 
4 well-known perfumer the trade-mark 
“Tekla.” 

Justice Ingraham states that the defendant 
Was organized last February at 171 W. 57th 
St. and that its business and name were 
called to the plaintiff’s attention by one of 
the plaintiff's customers, who upon seeing 
the name got the impression that the de- 
fendant was connected with the plaintiff. 
The court said that the name of the defend- 
ant is used in such a way that the word 
Tecla” is in large and prominent lettering 
while the “Salon” and “Ltd.” are so diminu- 
liye that one passing would get the impres- 
Sion that the defendant’s only name was 

Tecla.” The court said that the defendant 
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in its papers asserted that its only business 
was that. of a beauty parlor but points out 
that its articles of incorporation permit it to 
deal in cosmetics and other merchandise used 
in beauty parlors. The Court said further: 

“It also appears that the defendant has 
commenced to deal in under the name 
‘Tecla,’ articles such as platinum bands and 
bracelets, and articles of jewelry that come 
within the well established business of the 
plaintiff. It would seem, therefore, that the 
defendant, although its principal claim is 
that of doing business as a beauty parlor, 
is engaged in the sale of commodities such 
as are sold by the plaintiff corporation, con- 
sisting of powders, creams, etc. 

“The facts in this case stand out to such 
an extent that I even hesitate to go into a 
further discussion of the matter and to indi- 
cate that the defendant’s intention was no 
other than to unfairly, improperly and un- 
lawfully compete with the business of the 
plaintiff. The defendant has not only appro- 
priated the name ‘Tecla’ as a part of its 
business, but has in addition been careful to 
so use and display the same that the defend- 
ant could not possibly fail in its object to 
cause the public to believe that it was in 
some way authorized by or connected with 
the plaintiff. It was careful to make the 
word ‘Tecla’ stand out so prominently in the 
display of its business name that the other 
portions of its corporate title ‘Salon’ and 
‘Ltd.’ were entirely obscured. In addition 
to this it has displayed this word ‘Tecla’ in 
the peculiar characteristic script in which it 
has been employed by the plaintiff on its 
stationery and on its store front and in all 
its advertising matter for upward of four- 
teen years, 

“It is no answer to this application that 
defendant claims that it conducts only a 
beauty parlor. The doctrine of unfair com- 
petition fortunately goes beyond the limita- 
tions of strict technical trade-mark infringe- 
ment. In the latter very often courts insist 
that the goods of the parties be the same 
or of kindred nature. In unfair competition 
what the court is concerned about is 
whether or not the defendant is attempting 
to profit by the established business name 
and reputation of the plaintiff. 

“The excuse is also tendered in the op- 
posing papers that the word ‘Tecla’ is the 
name of a person from whom such corporate 
name was adopted. It is claimed that Mrs. 
Eagle, who backs defendant’s business finan- 
cially, bears the first name of ‘Tecla.’ This 
excuse is such a lame one that [ do not 
think that the defendant could seriously 
urge it as a ground to defeat plaintiff’s 
motion, 

“As another ground urged in opposition 
to the granting of this application the de- 
fendant indicates that the name ‘Tecla’ is 
publici juris. Even conceiving that the 
name was such as has been used extensively 
by others in the transaction of their respec- 
tive businesses, it must be conceded that the 
defendant in this case has not only adopted 
‘Tecla’ but displayed its sign in such a way 
that its corporate name could not have been 
very readily seen or observed by people 
seeking The Tecla Corporation and that also 
when it is observed that the script used by 
the defendant is practically a fac-simile of 
that used by the plaintiff. The objection 
that the name is publict juris does not come 
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with good grace from the mouth of the 
defendant.” 








FRAUD COMMISSION NAMED 





French Government Selects Three Commis- 
sioners to Aid Authorities in Detection 
and Suppression of Fraud 


Paris, July 28.—A decision of utmost im- 
portance to the trade, and more especially 
the pearl trade, has been taken by the 
French Government. At the instance of the 
Pearl Chamber, three commissioners have 
been appointed to assist the authorities in 
the detection and suppression of fraud gen- 
erally, but more especially as regards Japa- 
nese pearls. 

For 1925, the commission consists of M. 
René Bloch, M. Jean Goujon and M. Mar- 
cel Vite-Weill, who are authorized to act 
by the decree just issued, pending the issue 
of the commission. The commissioners are 
to keep in touch with the prefects, giving 
them account of all measures taken. 

The whole question of frauds, false de- 
scription of goods and adulteration of food- 
stuffs is within the competency of the Min- 
ister of Agriculture in France, and the 
commissioners will enforce the law of Aug. 
1, 1905, regarding the sale of diamonds, 
pearls and precious stones, with utmost 
severity, while applying the further law of 
Jan. 22, 1919, and the article in the law of 
Finance of Feb. 27, 1912. 

The trade in general expresses itself as 
very satisfied with the activity of the Pearl 
Chamber in dealing with the vexed question 
of Japanese pearls. 








How Jewelry Took Form Through 
the Ages 





(Continued from page 41) 








may have on the jewels. The more silk 
clothing discloses a femininity that au- 
thorizes every conception of decorations, 
the more sobriety of costume of the day 
imposes formule almost utilitarian. The 
lady who drives her auto, plays golf or 
tennis, smokes or dances in public places 
must have solid equipment, plastered on 
arms or neck; she needs a jewel that marks 
the passing hours, the indispensable acces- 
sories for painting beauty, and lastly, ap- 
paratus to carry cigarettes and the utensils 
provided for the ladies. All of this may be 
contained in a visible sheath, and we thus 
establish what novel combinations we can 
imagine without ever tiring the modern lady 
with our jewels.” 








The Wholesale Trade Department of the 
Chamber of Commerce is endeavoring to 
secure a group of the most beautiful girls 
in Cincinnati to act as models in the Fall 
Fashion Pageant to be given at the Zoologi- 
cal Gardens, Aug. 30 to Sept. 7. The mod- 
els|) who are sought by wholesalers and 
manufacturers, will promenade each night 
during the pageant before an audience of 
out-of-town merchants. They will also wear 
jewelry that is best suited to each set of 
apparel, and the jewelry in part is to be 
loaned by the Richter & Phillips Co. 
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| Exhibitors Reserving Booths for A.N.R.J.A. Convention 





Floor Plans for Displays to Be Made at Jefferson Hotel, Richmond, During 
Twentieth Annual Gathering September 15-18—Entertainment and 
Business Features Being Arranged 




















Plans are now well under way for the 
annual convention of the American National 
Retail Jewelers’ Association which is to be 
held at the Hotel Jefferson, Richmond, Va., 
Sept. 15-18, and arrangements are being made 
for exhibiton space where manufacturing and 
wholesale jewelers from all sections of the 
United States will be afforded an opportunity 
to display their latest offerings. The dis- 
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delegates to the convention will not have far 
to go in either direction to reach them all 
after stepping out of the elevator on the 
sixth floor. 

Illustrated herewith are floor plans of the 
exhibit space on the Franklin St. level and 
on the Main St. level and the arrangement 
of the rooms on the sixth floor of the hotel 
is also shown. It is predicted that the 
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HoTter LOBBY 





ARRANGEMENT OF EXHIBITION SPACE ON THE FIRST FLOOR 


play space on the first floor of the Hotel 
Jefferson will be located in the Supper Room 
on the Franklin St. level and in the open 
space next to the two stairways leading 
down to the Main St. level. Private exhibit 
or sample rooms will all be on the sixth 
floor of the hotel. On this floor there are 


21 rooms of various sizes to accommodate 
the smaller as well as the larger exhibits. 
The rooms are convenient to elevators and 





exhibit this year will be one of the greatest 
ever made at a national convention and 
already considerable floor space has been 
reserved. Jewelers will have an opportunity 
to see many of the finest lines in the country 
and make purchases for the Fall and Winter 
trade. 

The exhibitors who have already taken 
space either on the Franklin St. level or in 
the open space next to the two stairways 
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leading down to the Main St. level include 
the International Silver Co., which will show 
its lines in spaces 1] and 12; the Bulova 
Watch Co., New York, Booth No. 6; Joseph 
H. Meyer Bros., Inc., New York and Brook- 
lyn, Booth No. 9; Joseph Mazer Co., Inc., 
New York, Booth No. 20, National Jewelers’ 
Publicity Association, Newark, N. J., Booth 
No. 10; the Meeker Co., Joplin, Mo.; the 
Graham Roll Co., Donaldson Mfg. Co., New 
York; C. V. Dougherty & Co., New York; 
Folmer Prip, New York; Jacques Kreisler 
& Co., and DeKrueger, Weclau & Co., New 
York. Other spaces to be taken will be listed 
later. 

On the sixth floor the Harper J. Ransburg 
Co., Indianapolis, Ind., will exhibit its line 
in Room 630. The United Jewelers, Inc., 
New York, will occupy Room 601. The 
Whiting & Davis Co., Plainville, Mass., will 
be located in Room 604. J. F. Sturdy’s Sons 
Co., Attleboro Falls, Mass., will be located 
in Room 608. The Watson Co., Attleboro, 
Thomae Co., and the Baer & Wilde Co., have 
also already reserved space on the sixth 
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ROOM PLAN OF SIXTH FLOOR 


floor and numerous applications for space 
are pending, anouncement of which will be 
made at an early date, 

The executive committee of the associa- 
tion will meet on Monday evening, Sept. 14, 
for the last meeting of the present board, 
according to an announcement made in the 
A. N. R. J. A. Bulletin. 

The Virginia Retail Jewelers’ Association 
will hold its brief convention session on 
Monday, Sept. 14, and members will remain 
through the next four days for the national 
gathering. 

Plans are rapidly going ahead for the 
entertainment of visiting delegates. The 
Richmond Jewelers’ Club recently met for 
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the purpose of discussing arrangements and 
conferences have been held between President 
Schwartzchild, of the Richmond 24-Karat 
Club; E. H. Quigley, assistant to President 
Conrad J. Brotherly, of the American 
National Retail Jewelers’ Association; W. T. 
Dabney, secretary of the Richmond Chamber 
of Commerce, and C, M. Montgomery, of the 
same organization. 

Mr. Schwartzchild predicts that the social 
program which has thus far been arranged 
gives ample assurance that everybody attend- 
ing the convention will have a royal good 
time. He has appointed E. Charles Kohler, 
president of J. F. Kohler & Sons, Inc., 
chairman of the local entertainment com- 
mittee. President Brotherly has already 
issued his call to the convention and has been 
giving a great deal of attention to the 
arrangement of the business program, which 
will be of vital importance to the trade in 
general and one which cannot fail to be a 
great benefit to the jewelers fortunate 
enough to be present. 

Exhibits have been held at every conven- 
tion of the American National Retail 
Jewelers’ Association with the exception of 
the organization meeting at Rochester, N. Y., 
and the Cleveland convention in 1918. In 
1918, the exhibits were omitted at the request 
of the government it being the time when 
displays were discouraged on account of the 
World War. 

In commenting upon the exhibit to be held 
at Richmond this year, the A. N. R. J. A. 
Bulletin says: “Many jewelers have for 
years made it a practice to attend the national 
convention and at the same time do a con- 
siderable portion of their Fall buying. This 
will also be possible at Richmond. Exhibit 
space in sample rooms on the sixth floor and 
in booths and display stands on the main 
floor are being rapidly taken up. Jewelers 
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are urged to come to the convention with 
memoranda of what is needed for the Fall 
and holiday trade, with the object of making 
such purchases at that time. In this way it 
is possible for many jewelers to combine 
their convention and buying trips besides 
giving themselves a much needed outing, all 
at no more expense than would be incurred 
on a visit to any jewelry market.” 

Jewelers who can look back upon the con- 
vention of the American National Retail 
Jewelers’ Association which was held at 
Richmond in 1911 will need no further word 
of the splendid hospitality which was ex- 
tended to visitors in the southern city at that 
time. Delegates are urged to reserve rooms 
as early as possible. 








Providence Police Authorities Find that 

“All Is Not Gold that Glitters” But 

that Platinum is Genuine 

Provipence, R. I., Aug. 8—The police 
authorities of this city a few days ago dis- 
covered that “all is not gold that glitters” 
and at the same time experienced a rude 
awakening wherein visions of hundreds of 
dollars dissipated into realities of less than 
50 cents. At the same time they solved the 
much mooted question of “is it tin, silver 
of platinum?” And thereby hangs an in- 
teresting tale. 

In the course of time the authorities in 
picking up suspicious characters of all kinds 
and in arresting employes of manufacturing 
jewelry concerns hereabouts have salvaged 
considerable metal and this has accumulated 
to a quantity that it was decided recently 
to dispose of. 

“Let’s not take a chance,” said the police 
officials as they looked over the pile. And 
well it was that they didn’t, for it proved 
to be platinum that had come perilously near 


MEMBERS OF THE MILWAUKEE JEWELERS CLUB AT THEIR ANNUAL PICNIC ON JULY 15 
Possin, the orchestra, Henry Stecher, August Leichtfuss, Al Schulenberg. 
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H. Gollberg, Al Merwald, John Krieger. 
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going into the ash heap. An assayer told 
the police that it was worth $283. 

The “tin” was a part of the collection 
gathered by the police from loot taken from 
thieves arrested during the last year. It had 
been thrown into the safe at headquarters 
and there accumulated. With the change in 
commanding officers that took place today an 
order was issued to “clear out the safe.” 
And it was during the cleaning out that the 
discoveries were made. 

The first prize was a pailful of glittering 
yellow metal. “Gold,” was the startled cry. 
A jewelry manufacturer was summoned and 
he said, “I’ll give you $150 for the whole 
pailful.” But the officers couldn’t see that 
way and the jeweler’s offer increased their 
anticipations. The metal was held and an 
assayer sent for. 

“Tt’s worth about 50 cents,” contemptu- 
ously said the expert as soon as he looked 
at it. “Only a bunch of cheap copper 
solder,” he added. And so, the city of 
Providence became the loser by $149.50. 

So the officials thought they might be 
wrong about the “tin” which they hesitat- 
ingly produced. But to their astonishment 
the assayer eagerly pounced upon the lot 
and exclaimed, “platinum.” And so _ the 
police turned over to the city treasurer $283, 
the sale price for the “tin.” 

“Jewelry stuff sure is queer,” said one of 
the recent additions to the force who had 
been an interested spectator. 








A heavy crowbar wrapped in a cloth was 
used to smash a display window of the store 
of the Kay Jewelry Co., 407 7th St., N. W., 
Washington, D. C., recently, by thieves who 
stole several hundred watches. The loot 
carried off by the thief or thieves included 
two large cans filled with watches traded in 
by purchasers of new timepieces. 
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FIGHT AGAINST AUCTIONS 





New Campaign Aimed at Questionable 

Jewelry Auction Houses to Be Started 

in Detroit 

Detroit, Mich., Aug. 8.—A new campaign 
against questionable jewelry auction houses 
in Detroit is to be started by the city, this 
time on the theory that they are “detrimental 
to the public welfare,” according to James 
R. Walsh, assistant corporation counsel. The 
campaign to close the auctions will terminate 
an agreement by which they were to be per- 
mitted to continue operations pending appeal 
of one case to the Supreme Court. Under 
the law the case in question may be appealed 
at any time up to April, 1926. “We shall 
begin our offensive at once,” Mr. Walsh says. 

The present ordinance prohibiting the 
auctioning of jewelry was signed by the 
Mayor Jan. 4, 1924, and held constitutional 
by Judges Frank Shepherd and Guy A. 
Chester in the Circuit Court in August, 
1924, and April, 1925, respectively. An order 
issued by Judge Richter in the Circuit Court 
restraining the auctioneers from operating 
was dissolved when attorneys for those 
against whom proceedings were brought 
said their clients desired to continue 
operating until an appeal could be taken to 
Lansing. This was agreed to by the cor- 
poration counsel under conditions to which 
the auctioneers in turn agreed. An attorney 
for the auctioneers says he expects to file an 
appeal to Lansing within the next month. 

And so the matter stands. Harry Hogan, 
secretary of the Retail Merchants’ Associa- 
tion, who is active against the auctioneers, 
says there will be no let up. If necessary, 
he adds, the ordinance will be rewritten in 
order to make it impervious to future attacks. 








ALLEGED SWINDLER CAUGHT 





Tries to Pass Check at Bridgeport, Conn., 
Jewelry Store But Vigilance of Pro- 
prietor Foils Attempt 
BripceporT, Conn., Aug. 5.—Quick work 
by Traffic Officer John Carroll and Frank 
Lewis, watchmaker at Spectors jewelry 
store, 1136 Main St., this city, on Tuesday 
resulted in the capture of a man who gave 
his name as Jacques Lazarus and his ad- 
dress as New York city, after it is alleged 
that the man had been unsuccessful in at- 
tempting to pass a certified check for $200 
in the jewelry store and had attempted to 
make his getaway in an automohile. The 
man appeared at the jewelry store about 10 
o'clock and asked to be shown some dia- 
mond rings. After selecting a ring worth 
$125 he presented a certified check for $200 
on the Bridgeport Trust Co., expecting to 
receive $75 in change. Joseph I. Spector, 
the owner of the store, became suspicious 
when the man showed uneasiness at the de- 
lay and decided to take the check to the 
bank to prove its value. When he pre- 
sented the check at the bank, he was re- 
ferred to the Bridgeport Hardware Co., 
pon whom the check was drawn. He called 
the company and found that the concern had 
sent it payable to William G. Clifford of 
New York city as payment for a bill. Mr. 
Olifford was called on the telephone and he 

‘aid he had not received the check. 
When Mr. Spector returned to his store 
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the man had disappeared. He and Mr. 
Lewis traced him to the railroad station 
where it was found that he had just been at 
the ticket office inquiring about the train 
service. As they were leaving the station, 
he spotted the alleged check passer getting 
into a taxicab. Lewis jumped on the run- 
ning board of the car and cornered the man. 
Officer Carroll had been notified and com- 
mandeered a passing car and made the 
arrest. 

When taken to police headquarters Laz- 
arus said he found the check on a sidewalk 
in New York. He brought it to the trust 
company where it was certified and tried to 
cash it there but could not. He then went 
to Spectors where his attempt to pass it was 
unsuccessful. He told the police that he 
had been married only seven weeks and that 
he had been out of work. He had $80 in 
cash on his person when arrested. He was 
held for further investigation. 
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SNEAK THIEVES AT WORK 


Buffalo, N. Y., Jeweler Victim of Clever 
Pair Who Escape With Gems and 
Mountings 








Burrato, N. Y., Aug. 8.—Jewelers in this 
section of the State are cautioned to be on 
their guard against an old but clever scheme 
which was practiced by a pair of young 
men in this city last Wednesday, in which 
Fred J. Westby, who has operated a jewelry 
store at 1618 Main St. for a number of 
years, was the victim. 

Shortly before noon on Wednesday two 
young men, one evidently of Italian extrac- 
tion, the other an American, entered Mr. 
Westby’s store. The former asked the price 
of a ring which was displayed in the 
window, at the same time moving towards 
the door for the purpose of pointing out the 
ring in question to the jeweler. Being alone 
in the store at the time, Mr. Westby en- 
deavored while he slid back the panel en- 


“Closing the window to keep an eye on the 


companion of the prospective customer. 
When told the price of the ring, the latter 
declared that it was more than he cared to 
pay and with his companion left the store. 

It was not until some time later when his 
clerk returned that Mr. Westby discovered 
the loss of an envelope containing two dia- 
monds and a special mounting, ready to be 
sent to a manufacturer for setting. Un- 
known to Mr. Westby the envelope had been 
left on the ledge of a wall case. There was 
not sufficient time for the stranger to make 
his way behind the counter and take the 
package, nor could he reach that distance 
with his arm. Police who were summoned 
believe the thief used a collapsible arm 
which extended across the counter, hooked 
the envelope and folded up. Mr. Westby 
placed his loss at more than $300, fully cov- 
ered by insurance. 

The jeweler described the man who did 
the taking as short and dark, about five feet, 
six inches tall, of slight build, clad in a light 
brown suit and straw hat. His companion 
was of lighter complexion, about the same 
height, but stouter. 

Police believe the pair have worked this 
game successfully in other cities as reports 
of similar incident have reached them within 
the past week. 
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Simmons, New York Wholesale 


Morris 
Jeweler, Files Voluntary Petition 
in Bankruptcy 


Morris Simmons, wholesale dealer in 
watches and jewelry, 93 Nassau St., New 
York, filed a voluntary petition in bank- 
ruptcy in the United States District Court, 
last Thursday. The schedules list the liabili- 
ties at $20,808 and consist of unsecured 
claims, $19,908 and notes and bills which 
ought to be paid by other parties thereto, 
$900. The assets total $6,221 and represent 
bills, promissory notes, etc., $600; stock in 
trade, $1,500; debts due on open accounts, 
$4,000, and deposits of money in the banks 
and elsewhere, $121. 

Listed among the largest unsecured 
creditors are: H. A, Osgood & Son, $1,671; 
B. & G. Mfg. Co., $202; Sunset Watch Case 
Co., $250; Elite Watch Case Co., $501; 
Elen Watch Co., $299; L. Pachman, $393; 
J. Gottlieb, $854; J. Shapos, $678; Biltmore 
Watch Case Co., $215; Embassy Watch 
Co., $430; Leon Hirsch, $244; K. & W. 
Watch Case Co., $281; D. Atlas, $656; 
Bernet & Co., $253; Preston Bros., $915; 
N. Salter, $750; S. Weissman, $282; J. 
Machen, $400; Jonas Koch, $640; J. Lip- 
man, $355; Sol. Kaufman, $372; Tell Watch 
Co., Inc., $600; Peoples Commercial Bank, 
$500; Rialto Watch Co., $400; J. Bikoff, 
$976; Wein Watch Co., $2,689; L. & L. 
Watch Case Co., $264; M. Hirsch, $461; 
Liberty Watch Case Co., $274; Chas, Kivel 
& Co., $858, and George Dolan, $500. 

Judge Knox, on the same day the petition 
was filed, appointed Jules Stein as receiver 
under a bond of $1,000. 








Boyajian Bros. Jewelry Corp., New York, 
Petitioned Into Bankruptcy 


An involuntary bankruptcy action was in- 
stituted in the United States District Court, 
last Wednesday, against the Boyajian Bros. 
Jewelry Corp., wholesale jeweler, 48 W. 47th 
St., New York. The petition was fil:! by 
the May Chong Co., Inc., creditor for $4,500, 
Wizon & Katz, $165, and Norman Tiger, 
$3.30. 

On the petition of the May Chong’ Co., 
Inc., Judge Knox in the United States Dis- 
trict Court, shortly after the bankruptcy 
proceedings were started last Wednesday, ap- 
pointed Benjamin Lesser as receiver for the 
business. The receiver’s bond is fixed at 
$3,000 and according to the order the firm 
owes about $10,000 while the assets are said 
to total about $5,000. 








Involuntary Bankruptcy Proceedings Started 
Against the Hudson Jewelry Mfg. Co., 
New York 

The Hudson Jewelry Mfg. Co., Inc., 49 
Maiden Lane, New York, was petitioned into 
bankruptcy in the United States District 
Court, last Thursday. The creditors filing 
the petition include Deitz & Schuman, who 
hold a claim for $4,921, Jacob J. Fischer, 
$1,347, and the Newark Jewelry Finding Co., 
$1,655. 

According to the petition the concern’s 
liabilities total about $75,000 while the assets 
are approximated at $20,000. The day after 
the petition was filed Judge Knox appointed 
Gerald Jackson as receiver under a bond of 
$7,500. 
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ATLANTIC CITY AUCTIONS 





Elimination of All Auction Houses on 
Atlantic City Boardwalk Proposed by 
Chamber of Commerce 


Artantic City, N .J., Aug. 8—Elimina- 
tion of all auction houses on the Boardwalk, 
be they legitimate or otherwise, is proposed 
in an ordinance which will be presented to 
the city commission in the near future by 
the Chamber of Commerce, Samuel P. Leeds 
its president, announced today. 

The measure is now in the process of 
heing drafted by former Judge Clarence L. 
Cole, counsel for the Chamber, and when he 
has completed his labors it will be laid be- 
fore the organization for formal approval. 
The draft, it is understood, will embody the 
recommendations made by the board of di- 
rectors, which in a report to the Chamber 
two weeks ago, expressed the view that the 
present intolerable conditions now existing 
on the Boardwalk could not be cured by half 
way measures and unanimously suggested 
the elimination of such establishments. 

A bitter fight is in prospect when the pro- 
posed ordinance is presented to the commis- 
sioners in view of the fact that there are 
more than a score of auction houses with 
large investments running into large sums 
of money now doing business on the Board- 
walk. They will naturally oppose being 
legislated out of business and will bring all 
the pressure they can to bear on the city 
rules to cause its defeat. 

President Leeds reiterated his - statement 
that the means to remove unscrupulous auc- 
tioneers from: the Boardwalk was by the 
elimination of all auction houses. He de- 
clared that every day new complaints. are 
being received by him against the misrepre- 
sentations practiced by some of the dealers. 
As a case in point he said, four people, one 
from Philadelphia, another from Pittsburgh, 
and two from Ambridge, Pa., entered com- 
plaints against one concern. He refused-to 
reveal their names but said they had. been 
swindled out of $217.50. He accompanied 
the four to the auction house and there made 
a demand for the refund of their money. It 
was refused. 

During the argument in the store, the 
auctioneer said, according to Mr. Leeds, that 
many people spend all the money that they 
have at the sales, and that when they plead 
that they have not sufficient funds to return 
home, he refunds their money. 

One of the complainants, who is a banker, 
charged that he was led to believe by the 
auctioneer that they only wished a bid from 
him to keep the sale going, and that after 
he had bid he was asked by the auctioneer 
to “let him hold the money a minute to make 
the sale look good.” He said the money was 
hot returned and he took the merchandise 
under protest. 

: An agreement was finally reached where- 

y Mr. Leeds was to send the articles to 
New York for appraisal and if the report 
gh that there had been misrepresentation 
the auctioneer agreed to refund the money 
lor them, 

“This is what is happening every day,” 
Mr. Leeds said. “Every official of the city 





— people to me who have been victimized 
~ the auctioneers and want their money 
ack. Something has be done and the 

Something has to be done and the 


Ch 


amber of Commerce believes that the only 
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solution is the elimination of all auction 
houses.” 

C. W. Toboldt, a Boardwalk auctioneer, 
has proposed another ordinance for the strict 
regulation of the Boardwalk sales. This is 
expected to be offered to the commissioners 
also in the near future. It provides that a 
license will not be granted until a $1,000 
bond has been posted and provides a series 
of penalties for violation of its terms. 

Mr. Leeds refused to comment on the 
Toboldt suggestion beyond stating that its 
author was himself an auctioneer. 








CLAIMS GEMS WERE SMUGGLED 





United States Assistant District Attorney at 
Cleveland Files Petition Asking Per- 
mission to Confiscate Diamonds 


CLEVELAND, O., Aug. 8.—United States 
Assistant District Attorney Lueck has filed 
a petition in the United States District 
Court of Cleveland asking for permission 
to confiscate two diamonds, one pair of 
diamond earrings and two pieces of metal 
which are held at present in custody of the 
Treasury Department. The government’s 
attorney alleges that the gems and earrings 
are smuggled and stolen goods. 

Zack in 1922 Peter Djuritch, an emi- 
grant from Jugoslavia who had been re- 
fused admission into this country, and 
original possessor of the gems, landed in 
Canada and crossed over to the United 
States via the international bridge at 
Niagara Falls. He took up his residence 
in Cleveland at 1303 E. 26th St. 

3eing short of funds he later sold the 
gems to Bert Jennings and R. F. Reed, 
both of 8414 Wade Park Ave., Cleveland. 
What price was paid is not known but the 
United States Customs authorities have ap- 
praised the two unset diamonds, one of 
which weighs 2.52 carats and the other 
2.56 carats, at $2,250. 

Reed later on employed a Mrs. Sheets to 
sell the two diamonds for him. She found 
a prospective customer in a man who de- 
clined to buy the stones on the ground that 
they were not large enough. Instead he 
asked Mrs. Sheets to sell him two diamonds 
she was wearing, and asked permission to 
show them to a bed-ridden daughter. He 
and the gems disappeared through a rear 
door whereupon Mrs. Sheets accused Reed 
of being in cahoot with the man and de- 
clined to return his two diamonds. Reed 
then filed conversion charges against Mrs. 
Sheets but the case was dismissed. 

Police, however, started an investigation 
into the history of the diamonds held by 
Mrs. Sheets and the smuggling phase was 
uncovered. Federal authorities then stepped 
in and arrested Djuritch and deported him 
to Jugoslavia on May 17, 1925. 

Jennings and Reed a few days later were 
arrested on a charge of purchasing known 
smuggled goods and are now free under 
bond of $3,500. An attempt was made by 
authorities at the last moment to hold up 
the deportation of Djuritch but his boat had 
sailed before the request was received in 
New York. 

Jennings and Reed’s arrest was effected 
by Federal officers when the former at- 


tempted to have Mrs. Sheets brought before 
a justice of the 


peace for stealing the 
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took 
In all probability Djuritch 
will be brought back from Jugoslavia as a 
witness against Jennings and Reed. 


jewelry. Federal authorities then 


charge of it. 








DEATH OF C. 0. SVENSSON 
Buffalo Manufacturer of Jewelers’ Machin- 
ery Accidentally Drowned in the 
Niagara River 


Burrato, Aug. 10.—Carl O. Svensson, 50 
years old, who with his brother, Arvid H., 
was the owner of the Buffalo Machine Mfg. 
Co., manufacturers of jewelers’ machinery, 
was accidentally drowned in the Niagara 
River late Saturday night. Mr. Svensson 
lost his life when he tripped in the dark and 
fell into the slip at the Buffalo Yacht Club, 
foot of Porter Ave. A certificate of acci- 
dental death was issued by Medical Exam- 
iner Charles E. Long upon completion of an 
investigation of the drowning. 

Dr. Long said the drowned man was 
stunned when he struck the water and failed 
to come to the surface. He slipped as he 
landed on the wharf in the dark and fell. 
He struck his head on a beam and was ap- 
parently rendered unconsciousness. His 
body was recovered within half an hour but 
life was extinct. 

Mr. Svensson was born in Buffalo and 
had lived here all his life. He was well 
and favorably known in business circles and 
enjoyed the reputation on the Great Lakes 
of being an expert yachtsman. On the day 
of his death he had won, with his cruiser 
Ongiari, the 80-mile race for the champion- 
ship of the lower lake region. This contest 
had been abandoned during the war, and 
the one in which Mr. Svensson was victor 
was the first held since 1914. 

Funeral services will be held tomorrow 
at 2:30 o’clock from his late residence, 143 
Colvin Ave. It will be conducted by the 
Rev. C. Chaplin, assistant rector at St. 
Mary’s-on-the-Hill, in the absence from the 
city of the Rev. Dr. Williams. Almost the 
entire membership of the Buffalo Yacht Club 
will attend. 

Mr. Svenssen is survived by his widow 
and one brother. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Aug. 8, 1925 


The U. S. Assay Office reports: 
$1,023,996.98 
80,751.23 


$1,104,748.21 


Gold bars exchanged for gold coin.. 
Gold bars paid depositors.......... 


BO i. aiitand weencntacntakes 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Exchanges Deposits 
RS fis ian a emade nee @ecalmane @Oe 444,962.89 
POR Ah dnt cite ned wmedmaas 124,220.02 
II id Dine acdceeariaa ca nceatics Maan 76,262.79 
DIED 6.56 6seeRweanns catnened asics 152,241.65 
POS 6 6:60660.6.6 00 Hen wnerimeneewen 165,337.86 
TO aici i510: atc: 6 ete hie eae wae 60,971.77 

SOS 66555.cnbawanschuscsdbdoswas $1,023,996.98 








The Porter’s Jewelry Store of Charleroi, 
Pa., has leased a store at 1310 Market St., 
Wheeling, W. Va., where a branch store will 
be opened. 
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TRADE MARK LITIGATION 





Parker Pen Co. Loses Equity Suit Brought 
to Protect Use of Red Body Portion 
and Black Ends in Production of 
Fountain Pens 
Judge Francis A. Winslow, in the United 
District Court, New York, recently handed 
down an interesting decision involving the 
trade marking of fountain pens. The opinion 
of Judge Winslow was the outcome of an 
action in equity started in 1923 by the 
Parker Pen Co. against Marx Finstone, do- 
ing business under the style of the Eclipse 

Pen Co. 

In its action started on April 24, 1923, the 
Parker concern claimed that by virtue of a 
trade mark issued to it on Jan. 16, 1923, it 
had the exclusive right to make pens with 
a red body and two black end portions. Un- 
fair competition was charged in the bill of 
complaint which in conclusion asked for 
damages and an injunction. 

The defendant in its answer filed June 11, 
1923, denied most of the allegations and re- 
fused to concede any proprietary right in 
the use of red bodied fountain pens, having 
ends of contrasting color. The answer asked 
for judgment and dismissal of the bill of 
complaint. 

Judge Winslow in his opinion, which was 
fled July 27, wrote in part as follows: 


This is an action in equity to restrain infringe- 
ment of plaintiff’s trade-mark by the defendant. 
The plaintiff also contends that the defendant has 
been guilty of unfair competition. 

The trade-mark of the plaintiff was registered in 
the United States Patent Office January 16, 1923, 
No. 163,481, on application filed May 23, 1922. 
It covers a drawing of a fountain, the statement 
being to the effect that the fountain pen has “a 
red body portion and two black end portions (no 
claim being made for the exclusive use of the rep- 
resentation of the fountain pen apart from the 
mark as shown in the drawing) for fountain pens.”’ 
The statement further is to the effect that: 


“The trade-mark has been continuously used 
in the business of said corporation since Aug- 
ust 25, 1921. The trade-mark is applied to 
the goods by producing the same directly upon 
the pen body.” 

It is in evidence that the defendant has manu- 
factured and sold pens which bear a striking re- 
semblance to the plaintiff’s pens, both having a red 
barrel with a black tip on each end. The plain- 
tiffs clip, however, is attached differently from 
that of the defendant, and the pens are further dis- 
tinguishable by reason of the fact that plaintiff's 
name appears on its pen, and the defendant’s desig- 
nation appears on defendant’s pen. There is some 
evidence in the record of possible confusion in the 
mind of a purchaser as to the two pens, or possible 
confusion between the plaintiff’s pens and other 
pens, but I do not think the evidence sufficient to 
warrant the conclusion that this confusion has 
been brought home to this defendant by his unlaw- 
ful imitation. The evidence, in substance, is merely 
to the effect that pens other than the defendant’s, 
and possibly defendant’s, have been confused with 
the plaintiff’s. 

There is abundant evidence, however, before the 
Court, that many manufacturers have used the 
color combination of red and black in the manu- 
facture of fountain pens prior to the use by the 
plaintiff. But there is also a contention on the 
part of the plaintiff that the sizes of defendant’s 
Pens approximate those of the plaintiff, thus bring- 
ing in the suggested element of unfair competition 
in the combination or dress and size. It may be 
noted, however, that the plaintiff’s pleadings make 
no mention of the question of size. It is in evi- 
dence that the plaintiff sells pens in numerous color 
combinations, other than the ones set forth in the 
Wademark, and in varying sizes. Defendant has 
th © pens since 1907, The Parker pen, for which 

¢ distinctive trade-mark and dress are claimed, 
th been made and sold for upwards of four years. 
hing defendant made red and black pens prior to 


On the trial of this case, the Court stated to 
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counsel, after considerakle evidence had been re- 
ceived,.that the Court was then of the opinion 
that the evidence established conclusively that the 
use of red and black in the manufacture of foun- 
tain pens is not the subject of monopoly on the 
part of this plaintiff, or of any other plaintiff; that 
such use of color combination was conventional, and 
that these things have been in use for many years. 
After mature consideration of the entire record, the 
Court sees no reason to come to a different conclu- 
sion. It is unnecessary here to review the volume 
of evidence as to the use, prior to the registration 
of plaintiff’s trade-mark, of these color combinations 
in fountain pens, but the Court again reiterates that 
it is of the opinion that plaintiff is not entitled to 
a monopoly in the use of red and black fountain 
pen barrels in the manner evidenced by the ex- 
hibits. In like manner, the combination of these 
colors with a particlular size,—which size is by 
no means unusual with many manufacturers,—is 
not now susceptible of monopoly by this plaintiff, 
or any other plaintiff. It follows, therefore, that 
the registered trade-mark in and of itself is invalid. 

It is, however, necessary to consider whether other 
elements enter into the case, which would justify 
the conclusion that the defendant has been guilty 
of unfair competition. The law of trade-marks, as 
has been stated many times, is but a part of the 
broader law of unfair competition. 

United Drug Co. v. Rectanus, 248 U. S. 90. 

The mere adoption of a trade-mark does not es- 
tablish its validity, but the right to a trade-mark 
must grow out of its use. In other words, in pro- 
ceeding to the Lapader field of unfair competition, 
inquiry must be had as to priority. Ifa given mark 
is common to the trade when it is sought to adopt 
it as a trade-mark, it is obvious that it can never 
become a valid trade-mark. If a given mark has 
been common to a particular trade, it is manifest 
that hy its adoption one cannot claim priority, which 
is fundamental on the question of exclusive appro- 
priation. If the defendant had adopted the color 
combination and size of plaintiff’s pen, or approxi- 
mated these elements, and had also adopted plain- 
tiff’s name or trade designation in connection there- 
with, it is elemental that defendant would be re- 
strained from such flagrant violation of plain- 
tiff’s rights. In the present instance, a casual pur- 
chaser might be confused by the similarity in ap- 
pearance of plaintiff’s and defendant’s pens when 
placed on display, but if the plaintiff has manufac- 
tured, as it would appear, a meritorious article, its 
name “Parker” distinguishes it and protects the 
public against deception. Certainly, if the Court 
be correct in its conclusion from the facts in this 
case, that the color combinations objected to and 
the mere size of defendant’s pen are matters that 
are common to the trade, then the purchaser him- 
self is chargeable with such knowledge and is 
hound to examine the name on the label, or other 
markings, with sufficient care to ascertain the name 
of the manufacturer whose meritorious product he 
desires. 


Coats v. Merrick Thread Co., 149 U. S. 562. 

Columbia Mills Co. v. Alcorn, 150 U. S. 460. 

The things which really distinguish the plaintiff's 
pen from other pens are the words “Parker” and 
“Duofold,” to which the plaintiff has the right 
to exclusive use in this connection. The cases 
cited by the learned counsel for the plaintiff have 
to do with features which identify the claimant’s 
product and stamp him as the originator in the 
minds of the purchasing public. 

The plaintiff, however, in his contention that the 
defendant has been guilty of unfair competition, 
contends that the entire dress of the defendant’s 
pen is such as to entitle him to relief, and the 
plaintiff’s testimony sets forth the distinguishing 
characteristics, particularly as the supposed unusual 
combination in the pen of color, size and quality, 
and that the new Parker pen, in its distinctive 
dress of coral red barrell with black tip, marks it 
for protection. Certainly, the color alone, in view 
of the Court’s findings, does not distinguish the 
pen. Size is a matter of utility and function, and 
the size, when used with the color combination,— 
the size itself being in common use,—does not en- 
title the plaintiff to protection. These various ele- 
ments, few in number, serve purposes of utility, 
convenience and attraction merely, and are not by 
any means distinguishing features. 

Viavi Co. v. Vimedia Co., 245 Fed. 289. 

It is conceivable that a variety of elements, all 
separately common to a given trade, might be com- 
bined in a dress hitherto unknown, and thu entitle 
the originator to protection. That is not the case 
here. 

It is interesting to note that plaintiff’s advertising, 
as appears by its illustrated folder, shows various 
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sizes of red and black pens. . The advertisments 
offered on the part of defendant show similar 
sizes. Evidence is produced showing that the 
plaintiff from time to time has advertised a pen 
with a gold band, narrow in one instance and wider 
in another, and that the defendant has used similar 
bands. But these things again do not strengthen 
plaintiff’s case. 

As was well said in The National Picture The- 
atres and Foundation Film Corp., 268 Fed., 208, 
—_ Hough, speaking for the Court, at pp. 210 
and 211: 


“Where unfair competition is charged, ‘the 
rights of the parties are to be determined by 
principles similar to those which are well 
known to gotern trade marks, although the 
combination of elements is more complex than 
any devices which commonly go by that name’ 
* * *, To expand this thought, plaintiff 
must have a right in being, an actual property 
tight, to protect;” 


It is quite evident that the property right to 
which the Court then referred cannot exist in 
elements separately and in combination common to 
the trade. Priority of use is all important in order 
to sustain suck property right. 

Tutning now to the defendant’s counterclaim, 
in which he allages that he has suffered damage 
by reason of letters written by plaintiff to his 
customers, the evidence is quite inconclusive that 
any Gamage was suffered by reason of letters sent 
to various dealers, in which plaintiff has asserted 
his supposed rights in the premises. On the con- 
trary, the Court is of the opinion that the plain- 
tiff, believing his claims to be valid, has sought 
to maintain them and has instituted suits to restrain 
alleged infringement. It does not appear that there 
is an absence of good faith on the part of the 
plaintiff or that any letters or statements sent to 
the trade were intentionally false or malicious, or 
that they were sent for the purpose of destroying 
the business of plaintiff. The facts lead to the 
conclusion that the plaintiff acted in good faith and 
within its supposed right. Clip Bar Mfg. Co, v. 
Steel Protecting Concrete Co., 209 Fed. 874, 875. 

{ do not believe that the circumstances justify 
~ relief demanded in the defendant’s counter- 
clain:, 

Decree will be for the defendant on the bill of 
complaint. The counterclaim will be dismissed. 

Decree to be settled on notice. 

New York, Juiy 24, 1925. 
U. S. District Judge. 








Frank J. Mulvey Trading as the Murphy 
Wire and Tube Co., Providence, R. L, 
Goes Into Bankruptcy 


Provipence, R. I, Aug. 8.—A voluntary 
petition in bankruptcy was filed in the 
United States Distriet Court here last Mon- 
day by Frank J. Mulvey of 248 Friendship 
St., doing business as the Murphy Wire & 
Tubing Co., 136 Clifford St., manufacturers 
of fancy wires, tubing and other jewelers’ 
supplies. He filed schedules showing liabili- 
ties amounting to $2,999.61 and assets of 
$1,500. George J. Sheen, of this city, was 
named as receiver under bonds of $1,000. 

There are less than 25 creditors, but there 
is a chattel mortgage for $575 on the place 
in favor of Samuel Kasper, and the E. A. 
Eddy Machinery Co. has a bill of sale for 
certain machinery representing $500. The 
only assets scheduled include machinery, 
tools, fixtures, etc., valued at $1,500. The 
liabilities include $15 for labor, secured 
claims of $575 and unsecured of $2,409.61. 

The largest creditors and their claims are 
as follows: Samuel Kasper, $525; John 
Farrelly, $175; Francis Farrelly, $236; Wil- 
liam Fitzpatrick, $200; S. Chiappinelli, $150; 
C. Louiselle, $400, and William Maguire, 
$290, all local persons and the majority being 
for money loaned. 








The Zerby Jewelry Co. is the successor 
to Maddoc & Zerby, Manhattan, Kans. 
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Waterbury Clock Co. and Ingersoll Watch 
Co. Obtain Preliminary Court Order 
Against Philadelphia Jeweler 
Who Cut Prices 


PHILADELPHIA, Pa., Aug. 13.—Following 
litigation extending over several months, the 
Waterbury Clock Co, and the Ingersoll 
Watch (o., have won a decided victory 
over a local jeweler, whom they accused 
in federal court of cutting prices on 
[Ingersoll watches with intent to deceive the 
public. The defendant in the case is Harry 
FE. Kerstine, trading as the Palace Jewelry 
Shop at Market and 9th Sts., and the 
offences complained of are alleged to have 
extended over a period of several months 
during which time so-called Ingersoll 
watches were displayed, it is charged, in 
Kerstine’s store windows at prices con- 
siderably lower than called for in the regular 
lists. These prices, it was alleged by the 
plaintiff companies, were simply intended 
as a lure to draw purchasers inside and 
then be induced, it is charged, to buy other 
watches at higher prices, it being alleged 
in the complaint that the defendant’s sales- 
men gave the impression that the Ingersoll 
watches were defective. A temporary in- 
junction was obtained some time ago under 
which Kerstine was required to withdraw 
the offending watches and price tags for 
his windows and cease his alleged misrepre- 
sentations of the complainants’ watches. 
Last week, the local attorney for the com- 
plainants, Paul C. Wagner, appeared before 
Judge Dickinson and obtained a preliminary 
injunction which reads as follows: 

This cause coming on to be heard upon plaintiffs’ 
motion for preliminary injunction and upon sup- 
plemental bill of complaint and the supporting af- 
fidavits therete and the exhibits therein referred 
to and filed therewith, and the plaintiffs being rep- 
resented by their solicitor, Paul C. Wagner, Esq., 
and the defendant by his. solicitor, Alexander M. 
Haig, Esq., and the Court being fully advised in 
the premises, now, upon motion of plaintiffs’ solici- 
tor, it is this day of August, 1925, 

Ordered, Adjudged and Decreed, that Harry E. 
Kerstine, his associates, attorneys, assigns, agents, 
servants, salesmen, privies and 
all acting under him, and each of them, be and 
they are hereby enjoined until the hearing of the 
cause or the further order of this Court from: 

(a) Advertising for sale, either directly or in- 
directly, Ingersoll Yankee, New Improved Inger- 
soll Yankee, or Ingersoll Yankee Improved Model 
watches, in any place or places, or in any manner 
whatsoever . 


employees, clerks. 


(bh) Advertising or using in advertisements, signs 
or placards, directly or indirectly, the words or 
trade-marks “Ingersoll”? or ‘Yankee’? in any place 
or places or in any manner whatsoever; 

{c) Advertising, displaying or directly or indi- 
rectly offering for sale Ingersoll Yankee, New Im- 
proved Ingersoll Yankee, or Ingersoll Yankee Im- 
proved Model watches or any watches bearing the 
trade-marks “Ingersoll” or “Yankee” belonging 
to the Waterbury Clock Company, or in any way 
using sail trade-marks or plaintiffs’ good-will or 
reputation to induce persons to enter defendant’s 
Place of business unless genuine, unaltered Ingersoll 
Yankee, New Improved Ingersoll Yankee, or In- 
fersoll Yankee Improved Model watches in gcod or- 
and repair are offered for sale as such, with the 
maker’s guarantee, and sold and supplied as such 
vith the maker’s guarantee to such persons who 
axe request for and desire to purchase said 
watches, without obstruction, disparagement or dis- 
“aston of any kind whatsoever or any effort to 
make substitutions therefor. 

oo." the sum of one thousand dollars 
vg) Javing been heretofore entered by plain- 
Ms, no further security shall be reauired. 


Pha Same companies also have won a 
lloodless victory in the case of another 
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firm, this one on Chestnut St., 
were displaying these. makes of 
watches in their windows at so-called cut 
prices. The offending watches and signs 
were, however, withdrawn from the show 
windows after attention of the heads of 
the firm had been called to the matter and 
they also had been informed of the federal 
court action in the Kerstine case. One or 
two other stores are under watch for the 
same offenses but at present these are mak- 
ing no display of the Ingersoll watches in 
an offensive way. 
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INFRINGEMENT CHARGED 





Bros. Ask Injunction 
Against Another Providence Concern 
In Litigation Over Patent Rights 
Involving Bracelet Chains 


Wachenheimer 


Provence, R. I., Aug. 8.—A bill of com- 
plaint in which the plaintiff seeks both a 
temporary and permanent injunction restrain- 
ing the defendants from alleged infringe- 
ments of patent rights involving bracelet 
chains, was filed in the United States Dis- 
trict Court for Rhode Island on Thursday 
by Wachenheimer Bros., Inc., of this city, 
against Harry Lerner and Morris Horowitz, 
doing business as the Triangle Jewelry Co., 
at 59 Page St. 

The bill of complaint sets forth that Harry 
Wachenheimer, of Providence, and Ernest L. 
Davis, of Cranston, prior to Feb. 8, 1916, 
were the inventors of a certain new and 
useful improvement in chains, which they 
filed claims upon in accordance with law and 
received thereon patent No. 1,219,683 granted 
under date of March 20, 1917, and which 
they assigned to Jacob and Samuel Wachen- 
heimer, of New York, and Harry Wachen- 
heimer, of Providence, doing a manufactur- 
ing jewelry business as Wachenheimer Bros., 
on Jan. 3, 1920. 

It is claimed that the defendants were noti- 
fied of their alleged infringement but have 
continued said infringement after such notice 
and stil! continue to so infringe, whereby the 
defendants have obtained and are obtaining 
large profits which in equity belong to the 
plaintiffs, the amount of which damage and 
profits the plaintiffs cannot ascertain except 
by an accounting. 

“The plaintiffs therefore pray for a per- 
petual injunction restraining the defendants, 
the officers, clerks, agents, servants and 
workmen from infringing said patent, and for 
a preliminary injunction to the like effect 
pending this suit; also for an accounting for 
damage and profit due to said infringement, 
and that the defendants be compelled to pay 
over to the plaintiffs the said damages as 
well as the profits and for plaintiffs’ costs ; 
and for such other and further relief as 
cquity may require.” 








Samuel Logan, well known in the jewelry 
trade, died recently at his home in Mercer, 
Pa., at the age of 69, from heart disease, 
after an illness of several weeks. The re- 
mains were buried in the Mercer Cemetery. 
Mr. Logan was a native of Coolspring town- 
ship and was prominent in the Second United 
Presbyterian Church. He is survived by a 
brother and sister in Pittsburgh and three 
sisters in Mercer. 
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MAKES AN ASSIGNMENT 





Wesley Nolting Co., Cincinnati, O., Has 
Assets in Excess of Liabilities 

CrincINNATI, O., Aug. 8—A deed of as- 
signment has been made in the Common 
Pleas Court by the Wesley Nolting Co., 
Inc., 666 Hulbert block, 6th and Vine Sts. 
The assignment was made after it was found 
that the company could not meet pending ob- 
ligations. 

It had been carried on by the local officers 
of the National Jewelers Board of Trade for 
some time in an effort to determine whether 
the concern could not weather the storm, but 
it finally went under. 

Assets of the company were given as $25,- 
500, listed as follows: Stock, $15,000; ac- 
counts and notes, $10,000; furniture and fix- 
tures, $500. 

Lack of capital was given as the real 
reason for the assignment as the liabilities of 
the firm, listed at $24,000, were less than 
the assets. 

Wesley L. Nolting was president, L. G, 
Hilpp vice-president and Robert G. Brown 
secretary and treasurer. 

The Nolting firm has been in the whole- 
sale jewelry trade in Cincinnati for about a 
vear and a half. 








LOOK OUT FOR HIM 


Jewelers Warned to Beware of Filipino 
Sneak Thief, Who Has Been Operating 
in New York 

Jewelers in New York city and other 
parts of the country are being warned to be 
on the lookout for a Filipino sneak thief 
who has operated at a number of jewelry 
stores. This is the same man, whom it is 
believed, made his appearance several weeks 
ago at a jewelry store in New York and 
got away with a ring worth more than $150, 
Since then he has apparently worked the 
scheme at other stores and for this reason 
jewelers are being cautioned. 

He pretends to be a Filipino prize fighter 
and on several occasions has appropriated 
the names of two well known pugilists. His 
usual method of operation is to enter a 
jewelry store and after making it known 
that he is a famous Filipino prize fighter, 
makes a small purchase. He then asks to 
see a more expensive piece of jewelry, such 
as a diamond ring, wrist watch, scarf pin or 
other article and after selecting one of: these 
pieces, puts down a small deposit telling: the 
jeweler he will return. In.some mannér he 
usually succeeds in stealing one of the pieces 
of jewelry and the loss is not discovered 
until several hours after when fhe man fails 
to return with the balance of the money. 

The man is described as about 23 years 
old, standing five feet, three or four inches 
tall, and weighing about 125 pounds. He is 
of slender build, has a deep chest, silky 
black hair, is smooth shaven and has a 
broad face which is pock marked on the 
right side. His teeth are large, even and 
white and he has a flat nose, black eyes and 
large hands. He usually wears a dark blue 
suit and dark cap. 

If a Filipino answering this description 
enters any jewelry store and attempts to 
carry out his scheme the police should be 
called or the Pinkerton Agency notified. 
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DEATH OF E. B. WILLIAMS 





Providence Manufacturer of Jewelers’ Find- 
ings Succumbs to Attack of Heart Trouble 


ProviveNce, R. I., Aug. 8—Earl Bangs 
Williams, president, secretary and manager 
of the D. M. Watkins Co., manufacturer of 
jewelers’ findings, 274 Pine St., died sud- 
denly Wednesday morning at the home of 
George H. Jacobi, 362 Adelaide Ave., of 
heart failure. He had not been in the best 
of health for some time past but was not 
considered as being ill, having been attend- 
ing to his business duties as usual. The ex- 
cessively hot spells this Summer, however, 
had enervated him considerably. Tuesday 
evening he went to his Summer camp in 
South Scituate, where he was spending the 
season, after being at the factory all day. 
Shortly after his arrival at the camp he had 
an attack that caused him to return to the 
city, going to the home of Mr. Jacobi, a 
personal friend, where he received medical 
attendance. During the night he suffered 
from another attack and died before medical 
assistance could reach him. 

Mr. Williams was a son of the late Nathan 
3angs Williams, for many years in the retail 
stationery business in this city, and Abby A. 
Williams, and was born in Providence, Feb. 
7, 1866. He attended the public schools and 
after completing the grammar grades, choos- 
ing the jewelry business for a livelihood, ac- 
cepted a position in the office of the D. M. 
Watkins Co. and later became a salesman. 
When the business was incorporated under 
the laws of Rhode Island on July 15, 1909, 
he was made a director and secretary. 

On Nov. 4, 1917, Frederick Watkins, who 
with David M. Watkins were the founders 
of the business in 1895, died and Mrs. Velena 
Watkins, wife of David M. Watkins, became 
treasurer of the business. A year later, in 
October, 1918, David Watkins died, when 
Mr. Williams was elected president and, in 
addition to his duties as secretary, became 
the manager of the business, which has al- 
ways been successfully conducted, and in 
1920 erected the fine brick building it now 
occupies. 

Mr. Williams was twice married. His 
first wife was Miss Emma Calder, of this 
city, who died some time ago, while the 
second wife, who was Mrs. Emma Isobell 
Hart, survives him. He is also survived by 
one sister, Miss J. L. B. Williams. Through 
the firm he was affiliated with the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association. 








3. M. Watch Case Co., New York, Files 
Bankruptey Schedules Listing Assets at 
$1,984 and Liabilities at $26,911 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
lat Monday by the S. M. Watch Case Co., 
manufacturer of watch cases, 10 Kenmore 
St. The liabilities are listed at $26,911 and 
represent wages, $900 and unsecured claims, 
$26,011. The schedules place the assets at 
$1,984 which amount includes stock in trade, 
$1,500, machinery, tools, etc., $400, deposits 
of money in the banks and elsewhere, $84. 

Among the largest unsecured creditors 
are: Sam Erlich, $492; Sam Miller, $583; 
Solomon Miller, $3,463; Dinstman & Lasko, 
$3195: M. Rothstein, $450; Mr. Tillerman, 
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$200; Mr. Potofsky, $2,701; Mr. Propper, 
$800; J. Gottlieb, $250; American Buckle 
Works, $211; Baker & Co., $339; General 
Eng. Co., $392; D. E. Makepeace, $277; 
Manhattan Eng. Co., $219; Vennerbeek & 
Clase, $486; E. N. Cook, $734; W. C. 
Emerson Co., $227; General Plate Co., 
$641; K. K. Crystal Co., $291; Nobes & 
Son, $395; Swiss Radium, $1,271; Union 
Plate Co., $1,631; Montreaux W. Co, 
$1,062; H. Zwygart, $832; R. & R. W. Co., 
$1,124; Knickerbocker W. Co., $576; David 
Belais, $510; J. Briggs, $423; Liberty W. 
C. Co., $287, and Bernstein & Chellant, $228. 











CAREER OF GEO. PORTH 





Veteran Jeweler of Jefferson City, Mo., and 
a Subscriber to The Jewelers’ Circular 
for 46 Years, Pays Tribute to 
Aid It Gave Him 

“News for THE JEWELERS’ CIRCULAR?” 
repeated George Porth, of Jefferson City, 
Mo., when a representative of this journal 
asked him for information of interest to 


the trade. 
“Well, you can tell THe JEWELERS’ Cir- 














GEORGE 


PORTH, VETERAN JEWELER 
CULAR that I have been trying to keep up 
with it in growth during the past 46 years 
since I started in business in this city, 
and subscribed for it. As I remember ‘it, the 
name just about fitted it in those days— 
for it was not much more than a circular 
with its dozen or so pages. But the bus- 
iness as a whole has grown, and I am glad 
to say that I think that THe Jewevers’ 
CircuLAR has had a lot to do with the 
development of the industry as a whole. I 
know it has been a constant help and inspir- 
ation to me. 

“Yes, I have done very well. I am the 
oldest man in Jefferson City in point of 
service, for there is no one here in business 
now who was here when I came. I have 
out-lived or out-stayed them all. 

“I had a small. beginning, but a steady 
growth. Some years ago we moved into 
this house on High St., which I bought, and 
we are now getting ready to remodel, and 
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put in all new fixtures. We will move the 
partition back, and have practically double 
the amount of space for showing goods that 
we have now. The fixtures are being made 
by a well known show case manufacturing. 
concern and are the latest thing in show 
cases for our line of business. The business. 
here has grown to justify the move. 

“I find that it pays to anticipate the wishes 
of the community, and nothing has so helped 
me to do this as a constant study of my 
trade journals. THe JEWELERS’ CIRCULAR 
has been one of our best helps in keeping 
our store in the front rank, as well as help- 
ing us to do business at a profit.” 

The Porth Jewelry Store has recently 
had a remodeling sale. 

Mr. Porth is about ready to retire from 
the active management of the business, but 
he has two sons, who are ready to take 
up the burden of the business, and carry on. 
They are George Porth, Jr., and Charles 
Porth, and both are practical jewelers and 
good merchants. 








Order Against Foreclosure Issued Following 
Instigation of Bankruptcy Proceedings 
by Creditors of H. O. Rogers Co., 
Inc., Taunton, Mass. 


Taunton, Mass., Aug. 8—Although the 
officials of the H. O. Rogers Co., Inc., 
silversmiths, 31 Winthrop St., this city, 
deny that the concern is insolvent, bank- 
ruptcy proceedings -have been instituted 
against it through a creditors’ petition and 
the past week the United States Bankruptcy 
Court at Boston was forced to step in and 
issue a restraining order against foreclosure 
on two large mortgages and to also refuse 
to appoint a receiver at this time. 

Several days ago a creditors’ petition in 
bankruptcy was filed at Boston, the petition- 
ing creditors and their claims being the 
National Bank of Bay Ridge, of Brooklyn, 
N. Y., $14,243; Salliant Paper Products Co., 
Providence, $933.16, and the Eastern Ad- 
vertising Co., Pawtucket, $279.51. No esti- 
mate as to the total assets and liabilities 
of the concern was given. 

On Tuesday last Judge Lowell, in the 
bankruptcy court at Boston, refused to re- 
move the temporary injunction previously 
issued, restraining William HH. Draper, 
diamond broker and financier of Provi- 
dence, who holds two mortgages of $50,000 
each on the property of the H. O. Rogers 
Co., Inc., from forclosing. A petition for 
the appointment of a receiver was also 
denied. Judge Lowell stating to counsel that 
he would let the matter stay in abeyance 
until the pending bankruptcy proceedings 
have been reviewed by the referee. 

The company was organized under the 
incorporation laws of Rhode Island, Jan. 
29, 1913, with an authorized capital of 
$75,000 and is understood to have succeeded 
to the Cohannet Silver Co., which was in- 
corporated under the Massachusetts laws 
in 1903 but became financially involved in 
May, 1913, and was subsequently closed 
out. John J. Nichols, who is treasurer 
and general manager of the H. O. Rogers 
Co., Inc., was financially interested in the 
Cohannet Silver Co. The other officers are 
Albert J. Nichols, president, and George 
Williams, clerk, all of whom with John J. 
Nichols 2nd constitute the directors. 
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Missouri Retail Jewelers Hold Excellent Convention 





Members of State Association Meet at Kansas City on August 4 and 5— 
Many Important Subjects Discussed and Plans Made for the Future— 
Visit to Fairyland Park Much Enjoyed—New Officers Chosen and 
Resolutions Adopted—“Missouri Mules” 

Membership 


to Help Build Up 























Kansas City, Mo., Aug. 7.—The 19th 
annual convention of the Retail Jewelers’ 
Association of Missouri, which was ad- 
journed on Tuesday afternoon, Aug. 4, was 
perhaps one of the most important State 
meetings ever held in this country, from the 
standpoint of the many questions of na- 
tional interest acted upon by those in at- 
tendance. Not only were many important 
matters acted upon, but the action taken by 
the Missouri body, in several instances, in- 








MACE, PRESIDENT-ELECT 
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troduced precedents which might logically 
seem to be adequate solutions in the case 
of other State bodies, as well as in many 
national problems. 

It was quite evident that the Missouri 
association, which was the first in existence 
in the United States and from which the 
present American National Retail Jewelers’ 
Association was formed, is more enthusi- 
astic in its plans to go forward in the next 
year than at any time in many previous 
ones. In this connection, that of building 
a greater membership and making the an- 
nual State convention a meeting of national 
interest every year, the delegates expressed 
their desires to aid in every way possible, 
and even offered many suggestions which 
were later included in the plans for the en- 
suing year by a vote of the assembly. 

From a number of discussions, from 
which grew motions and resolutions, it may 
be seen that the members of the Missouri 

y are no longer to allow clothing manu- 
facturers to designate the styles in jewelry, 
but that the “Show Me” jewelers intend to 
do everything in their power, respectively 
and collectively, to see that in future 
Jewelry styles will be set by the jewelers 
themselves. As a means to that end, the 


work of the publicity committee of the na- 
tional association was highly praised by a 
number of members and officials present at 
the Missouri sessions. 


Monday 


Following the registration on Monday 
morning, the meeting was convened by C. P. 
“Tod” Woodbury, president of the Mis- 
souri body during the past two years, and 
vice-president of the Fifth Regional Dis- 
trict of A. N. R. J. A.. who was immedi- 
ately followed by Miss Joe Crow, secretary 
and treasurer, who read her annual report, 
including the minutes of last year’s meeting 
which was held at the Hotel Statler in St. 
Louis, 

Miss Crow’s financial report was espe- 
cially gratifying to all association members 


in that it showed a balance of cash in hand. 


of nearly $2,300. Two years ago, when 
Mr. Woodbury’s administration began, the 
association was some $500 in debt and had 
no funds with which to pay the legitimate 
obligations of the body, but at the close of 
his administration in the State association, 
it is in better financial condition than has 
ever before been the case in the history of 
the organization. In two years Mr. Wood- 
bury and Miss Crow, with the aid of vari- 
ous active members, have brought the or- 
ganization out of a State of virtual insolv- 
ency to a point where it now has funds in- 
vested at six per cent interest, not to men- 
tion a cash balance of several hundred 
dollars. 

President Woodbury’s address was an in- 
tensive plea for unified efforts on the part 
of jewelers in the State, irrespective of the 
size, or location of their respective cities, in 
the matter of publicity as applied to the 
jewelry business. Mr. Woodbury praised 
the very commendable work being done by 
the national publicity committee and deliv- 
ered an exhortation to the Missouri mem- 
bers to make use of the material supplied 
by the national committee upon every occa- 
sion in which it may be used. He plead 
for the personal help of retailers in using 
publicity in every locality in order to heln 
elevate the jewelry business from the mere 
intensive marketing of luxuries to a point 
where the public may consider it in the light 
of a system for merchandising necessities, 
rather than as an effort of a few retail busi- 
ness houses to palm off upon the unsuspect- 
ing public a volume of frivolous articles. 
Mr. Woodbury made the statement that the 
work of the publicity committee is, in his 
own estimation, one of the greatest works 
that has ever been attempted by any divi- 
sion of the jewelry trade. 

He spoke as follows: 


ADDRESS OF PRESIDENT WOODBURY 


This convention witnesses the close of two years’ 
work for the Missouri Retail Jewelers’ Association. 


I might touch briefly on a review of some of the 
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accomplishments of the past year and the plans for 
the future. 

During the past year you have seen the partial 
eliminaticn of the excise tax, which was made 
possible only through the co-operative efforts of 
your State and national. bodies, 

The year closed has keen an unusual year for 
all business. The country is still in the aftermath 
of a great war, and that period has not been passed. 
I cannot help but feel another element that has 
entered into the slowing down of readjustment is 
due to the fact of over-production in practically 
every line. Until production is caught up with or 
curtailed to offset the excess, business cannot re- 
ceive the impetus that it expects. Another condi- 
tion that governs at the present time is the European 
situation, which will take some time to settle. 

Your local association is in good shape financially, 
as shown by the treasurer’s report. 

The year is past and now we must look ahead 
to the future. Your State and national association, 


cf which you are a part, are going to start the 
national convention keynote with a program of 
“Stimulation of Sales and Increased Business.’ 
We must all face the fact that general retail 
ccnditions are changing and we have been con- 
fronted with new ccnditions since the World War. 
The jewelry industry, if it is to become an in- 





C. P, WOODBURY, RETIRING PRESIDENT 


dustry and take its place with the other great in- 
dustries cf the country, must plan and use those 
mediums that have brought the other industries of 
the country to their present prominence. 

With that in mind, the national association is 
hehind the great naticnal publicity movement at 
the present time. 

The greatest State in the Union is not Missouri, 
Kansas, Nebraska, or Oklahoma, but the State of 
mind cf the individual. Statistics show that be- 
fcre a sale can be consummated in the purchaser’s 
mind somewhere must have been created a desire 
for the preduct which he is buying. Every person 
in the country today has certain articles in their 
minds that they would expend money for had they 
the means. For instance, some people want most 
of all, a home, some an automobile, some victrolas, 
some rugs, some washing machines, electrical ap- 
pliances and whatnots. ‘The desire for these articles 
has been created through the medium of publicity 
or advertising. Knowing this condition we organ- 
ized the National Publicity Association, which is 
working to instill in the minds of the buying public 
a desire to own those products sold by the jeweler. 

I am not going into full details of the national 
publicity work, which is too great a task in the 
short time allotted. It is sufficient to state that 
the jewelry industry as a whole is failing to se- 
cure its share of the family dollar that is being 
spent for goods in other industries in competition 
with us, 

We all know that everybody is a prospective 
customer, but the jewelers, as a whole, have not 
stimulated the desire to a point to consummate a 
purchase. This can only come about through ad- 
vertising as an industry and individually. While 
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the national association’s program is pointed di- 
rectly to stimulate the desire, we cannot recommend 
too strongly the fact that reail jewelers must ad- 
vertise in newspapers to reap the full benefits of 
the sales that will result in the next six months. 

To my mind, outside of the national publicity 
movement, the greatest achievement consummated 
in the past year is the formation of the trade 
council that was instigated through the efforts of 
our most worthy president, Conrad J. Brotherly. 

The trade council will be carried on by commit- 
tees representing the various viewpoints of the 
jewelry industry, which includes the wholesaler, 
jebber and retailer. This committee will formu- 
late and devise and plan new standards for the 
securing cf business and the retailing and disposal 
of jewelry products. It will bring together the 
best brains of the industry to formulate an industry 
policy, which the jewelry business, as a whole, has 
lacked. 

During the past year the Sterling Silver Manu- 
facturers’ Asscciation have enthused the jewelers to 
co-operative efforts through the country. 

In regard tc the excise tax, we can state that 
from reperts coming from ail points, it looks as 
though the eradication of this obnoxious and un- 
American tax will be possible in the next session 
of Congress. This has only been brought about 
by co-operative effort. 

The Harvard Research Bureau is still function- 
ing, giving material assistance to all jewelers who 
request it. In case of any problem confronting the 
retailer, it is only necessary to write the National 
Association headquarters and they will advise you 
tc the best of their ability on any problems relating 
to your business. 

The jewelry business today is like an army mov 
ing ahead. The fiont line ranks are the retailers, 
behind them comes the wholesaler, and in the rea: 
is the heavy artillery, or the manufacturers. With 
an objective and werking in close harmony, there 
is no limit to the success that will be theirs. 

Co-operation is fast becoming the keynote of our 
industry. Within the retail jewelers’ ranks there 
are mzeny trade council Lodies forming. They are 
all peinting their efforts te the stimulation and in 
crease of sales. There are a great many today, 
however, who are not wctive in association work 
Though a man pays his dues, he is nct functioning 
unless he is giving actual assistance in defining 
the policies of the association work. It is absolutely 
essential if the jewelry industry is to go ahead as 
a whole that they be organized and in the position 
to defend and to see that the industry receives the 
same consideration as other businesses. 

I read the follewing extract from “The Bhagavad 
Gita’’: 

“He who profiteth by the turn of the wheel, 
at every moment of his life, yet refuseth to 
touch his hand to it to impart motion, is a 
shirker of tasks and a thief who takes, giving 
nothing in return,”’ 
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I want to take this opportunity of expressing my 
thanks and appreciation to the officers and members 
of the Missouri association for their splendid sup- 
nort during the past year. 

In regard to the outlook for the balance of 1925, 
I feel confident in stating that the balance of the 
year will surprise all, and that the jewelers, as a 
whole, will close a most succesful year. I do not 
mean by that to anticipate too heavily, but that 
business will be good far beyond the expectation of 
a great many who can only see a slow year. 

Complete discussions on the methods of increasing 
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MISS JOE CROW, 
sales and the relative value of displaying stimula 
tors will be held in open forum during this session. 

The text of the report forwarded to the 
Missouri convention by the special excise 
tax committee of the national association 
was read by Mr. Woodbury, and was of a 
confidential nature. However, following 


the publication on the same night of the 
statements made by the same persons quoted 
in the report, the latter was released to the 
press on the 


trade second morning. ‘ihe 
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consisted principally of the state. 
ment of progress being made by the national 
committee and the statements of members 


report 


of the Congressional Ways and Means 
committee. The report said, in effect, that 
the surplus accumulated by the governinen 
of more than $300,000,000 in the last fiscal 
year, leaves ample room for the conoplete 
elimination of the excise tax without the 
curtailment of federal revenucs. The com. 
mittee were apprised by letter that Senator 
Reed Smoot, chairman of the Senate 
Finance Committee, is absolutely oppose 
to special excise taxes of any sort, and that 
he considers the excise tax on jewelry 4 
discriminatory and unfair. Two representa- 
tives from Missouri, both of whom are on 
the Ways and Means Committee cf the 
House, have stated that they will oppose the 
continuance of the special taxes on jewelry 
and other articles, and will vote for the re- 
peal of all such taxes at the first oppor- 
tunity. Senator James A. Reed, of Mis- 
souri, issued a statement to the effect that 
he has always been decidedly opposed to 
any such taxes on the ground of their dis- 
criminatory nature, and that he will attempt 
to have them repealed as early as possible. 
The opening session of the convention 
was closed following a preliminary talk by 
J. Frank Smith, purported to be the fore- 
most good roads expert in the world, who 
explained the advantages to be gained 
through the construction and maintenance 
of hard-surfaced roads in any State, espe- 
cially in the case of Kansas and Missouri. 
Mr. Smith pointed out that the program 


of the Good Roads Association includes 
rural development in addition to _ better 
roads. He said that the road program for 


Missouri, in so far as legislation is con- 
cerned, is now complete for the construction 
of 7,640 miles of new hard roads in that 
State, although he considers 25,000 miles of 
365-day roads an eventual necessity to the 
welfare of Missouri. In explaining the pos- 
sible advantage to the jewelry trade, Mr. 
Smith said that the advantage, though posi- 
tive, is not to be gained directly upon the 
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completion of a new road, but that i is 
certain to result from hard roads in any 
county or State for the reascn that good 
roads invariably elevate the state of mind 
and the tinances of the individual farmer, 
upon who the retailers are, to a great ex- 
tent dependant. 

Good roads, according to Mr. Smith, who 
detailed proof of his statements, increase 
the general prosperity of a community, give 
the farmer, and consequently everyone else, 
more spending money, increase the amount 
of cash in circulation to a point where the 
farmer becomes used to spending a little 
money regularly. Hence the latter will not 
thereafter feel so adverse to spending three 
or four dollars for a piece of jewelry for 
himself, or for members of his family, as is 
the case during these times of mud roads. 
Mr. Smith said that roads in Missouri, 
prior to the inception of the present road- 
building program, could not be successfully 
traveled by the well-known Missouri mule, 
not to mention a motor car—a_ condition 
which he thinks has retarded the progress 
of not alone the jewelry trade; but that of 
every other business in the State. 

One of the salient points in Mr. Smith’s 
morning talk was that Missouri has but to 
complete its cross-State roads to bring the 
majority of the country’s several million 
tourists through the State every Summer. 
This, since it has been estimated by the 
American Automobile Association that rot 
less than $2,500,000 will be spent this year 
by motor tourists, will doubtless bring Mis- 
souri well up in the list of those receiving 
substantial benefit from the tourist trade. 
Although it is not expected that tourists 
will buy jewelry en route to the east or 
west, great benetit will be derived from the 
increased financial state of communities 
gaining such patronage. 

The morning session was adjourned to 
allow the attendance of the noon luncheon, 
held in the Venitian Room of the Hotel 
Baltimore. , 

THE LUNCHEON ON MONDAY 
The noon luncheon on Monday hit a high 
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spot in enthusiasm and enjoyment, and also 
provided an impressive a‘idress on com- 
munity co-operation for mutual benefit 
among all business interests. The whole- 
salers had arranged an extensive cniertain- 
ment program, under the direction of 
“Sandy” Sinclair, which started with group 
singing of “America,” included many spe- 
cialty numbers by professional singers, and 
then called forth the talent of the jewelry 
trade. George Goldman is a real singer, 
and everybody knew that already. But.the 
crowd was not prepared for the perform- 
ances of Ward M. Lewis and Leslie J. Ryer 
in a duet, and E. A. Kiger singing with 
A. H. Halbeck, city salesman of the Kiger 
company. “Close harmony” singing was 
demonstrated by Messrs. Woodbury, Dall- 
meyer and Goldman. President Woodbury 
presided at the luncheon and kept things 
moving fast. 

J. Frank Smith, the good roads man, de- 
livered another address, more extensive thai 
that of the morning, and touching on an- 
other phase of the work of the Good Roads 
Association of which he is manager. This 
was the phase of promoting diversified farm- 
ing, as a means of increasing the prosper- 
ity, and the day-by-day buying power of the 
farmers and local people. He urged the re- 
tail jewelers to go back home and start 
community enterprises for the advancement 
of better farming practice, so that the farm- 
ers would produce money crops more fre- 
quently and constantly. The farmer, he 
said, who added diversified farming to his 
one-season crops would spend money every 
week and pay cash instead of concentrating 
his spending in the crop season and expect- 
ing credit the rest of the year. And if the 
farmers did have money all the time, and 
spend, paying cash steadily, instead of 
sporadically, the whole town would be bet- 
ter off, and the jewelry trade from the other 
merchants, and their families and the fam- 
ilies of their clerks, everybody in fact, 
would be steadier 4nd larger. The retail 
jeweler, he pointed out, had a particular 
interest in developing the buying power of 
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the farmer in this way, because he would 
profit so much through the scattering of 
the farmer’s buying through the year. 

Another reason for jewelers to enter com- 
munity development projects in behalf of the 
farmer was that the one-crop community 
is particularly hazardous for the jeweler. 
Jewelry is one of the first commodities to 
feel the depression of a crop failure; and 
the only way to avoid such distress is to 
increase the amount of diversified farming. 

Mr. Smith emphasized his view that many 
of the items sold by jewelers are necessi- 
ties, but that farmers have to economize 
on all necessities when single crops fail. 
They will spend more money on such neces- 
sities, and will be able and eager to extend 
their purchases of jewelry of less necessary 
nature, if they are not continually bound 
down by overhanging debts which n-ust be 
paid from their single crops. 

Mr. Smith urged, too, that the jewelers 
take a real interest in the farmers’ affairs, 
since the farmer tended to look to his town 
merchant for sympathy and advice, and 
especially for support in his newer enter- 
prises. The jeweler who does show real 
interest will therefore attract the visits from 
the farmer, becoming his friend, and helping 
him in fact and directly, as well as by pro- 
moting the clubs and_ similar projects 
that advance agriculture generally in his 
community. 


MONDAY AFTERNOON 


The session on Monday afternoon was 
taken up in the adoption of a number of 
motions and the consideration of 12 resolu- 
tions, many of whick ure of national im- 
portance. 

The question of the most advantageous 
date on which to hold future annual conven: 
tions of the State body was discussed at 
length, the concurrent opinion of all present 
appearing to be that the annual meetings 
should always be held in the Spring months 
of the year—never again in the Fall, or late 
Summer. At the motion of H. J. Hein- 
richs, Jefferson City, Mo., a permanent date 
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Retail Price, $185.00 


This little set of 58 pieces 
has been sg0 - thoughtfully 
chosen that it will serve 
any meal for six people 
Correctly, even a_ four 
cdarse, formal dinner. 


A New Exclusive Service 


HE hostesses, young matrons, brides-to-be, when they_see these 





; sets, say to each other, and to their favorite jeweler; “Here is . 
i indeed sympathy and social sense expressed in silver.” ; , 
7 Like the pioneer recognition of society’s interest in period 
: designs, which was met in “Treasure” Solid Silver with such smart 

4 period patterns as the famous Adam, William and Mary, and Mary II, ; 

these thoughtfully composed sets are simply another one of those f 

y happy mergers of imagination, art, and silversmithing that heighten a 

Z the esteem in which this unique silver is held. fi 

Write fcr a copy of ‘Selecting Silver for the Young Bride” ; 

which illustrates and describes the five popular TreAsure Sets 
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for the opening of future Missouri conven- 
tions was decided upon. Hereafter, the con- 
yention will be held each year in the second 
May, the motion having been sec- 
onded by Mr. Stumpf, of St. Louis, who has 
been in the jewelry business in this State 
some 40 years, and who retired from actual 
participation in his St. Louis business about 
five years ago. 

It was further decided, also on the motion 
of Mr. Heinrichs, that the secretary, Miss 
Crow, get in touch with the Kansas associa- 
tion and try to arrange with the latter body 
to meet with the Missouri association when- 
annual meeting is held in Kansas 


week ol 


ever the 
City. 7 

Fred Sands, secretary of the Kansas City 
Association and pub- 
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in Missouri, recognizing the benetit of such 
an organization to its members, would be 
more than anxious to incorporate such an 
association. Mr. Halbeck, who was subse- 
quently appointed as a committee of one to 
enlist the help of other salesmen in form- 
ing the auxiliary organization, said that he 
was certain that he could pledge the new 
body to care for the details of the enter- 
tainment of the retailers in any future con- 
ventions, thus enabling officials of the or- 
ganization to spend all of their available 
time in working out the serious side of an- 
nual meetings, without having to dabble in 
the entertainment features at a time when 
new resolutions may require undivided at- 
tention and consideration. 

Mr. Halbeck showed considerable speed 





PARTICIPANTS IN MISSOURI JEWELERS GOLF TOURNAMENT 


Left to right: J. H. 
winner of the trophy: 
Golf Committee. 


Ward Lewis, W. 


lisher of the .Wid-Continent Jeweler,- ex- 
plained the operation and the beneficial re- 
sults of the salesmen’s auxiliary organiza- 
tion, the Kaw Krows, formed last year in 
the State of Kansas. It was suggested that 
there is no better way in which to keep the 
retail association in active working order 
than to have an organization of wholesale 
salesmen hammering away at every jeweler 
in the State at every opportunity; that the 
salesmen of Kansas succeeded last year in 
tripling the attendance at the Kansas retail 
convention at Wichita, merely by bringing 
up the subject of the convention upon each 
meeting with a retailer. The salesmen also 
had charge of the entertainment. 

_ When, during the course of the meeting, 
it became the avowed collective purpose of 
the membership to increase the roster of the 
association, thereby augmenting its ef- 
ielency, it was suggested that a letter be 
written to the wholesale salesmen traveling 
Missouri asking them to assist in organizing 
an auxiliary association. A. H. Halbeck, 
Kansas City representative for the C. A. 
Kiger Co., wholesalers, who was in attend- 
ance at the meeting, addressed the chair to 
the effect that he deemed a letter io those 
salesmen in Kansas City unnecessary, since 
he is convinced that the traveling salesmen 


Mace, president-elect; C. 
T. Kelly, 


>, Woodbury, retiring president; J.. J. Ryer, 
and A, D. Woodbury, chairman of. the 


in getting the thing started for, before the 
day was over he had announced the name 
of the new organization, “The Missouri 
Mules,” and was able to report the en- 
thusiastic attitude of a number of salesmen 
making their headquarters in Kansas City 
as well as several who travel out of St. 
Louis. 

The “Missouri Mules” are to be given 
literature in the form of folders, or book- 
lets, outlining the advantages and the pur- 
poses and general ambitions of the R. J. 
A. M., by way of furnishing them with 
necessary information in talking the asso- 
ciation to customers who may not be ac- 
quainted with the details, or the history of 
the accomplishments of that organization. 

J. H. Mace, Kansas City, and Phil Dall- 
meyer, Jefferson City, appointed auditors 
by Mr. Woodbury, found all accounts and 
books of Miss Crow, the secretary, to be in 
perfect order and in accordance with her 
annual report. 

The resolutions committee, 
H. J. Heinrichs, Jefferson City; J. H. Mace, 
Kansas City; W. S. Noble, Drexel, and 
George R. Stumpf, St. Louis, spent the time 
between the luncheon and the opening of 
the afternoon session in consideration of. the 
12 resolutions which were adopted at the 


consisting of 
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meeting, some of which were originated by 
Mr. Woodbury, and the remaining ones 
being composed by the committee at its pre- 
liminary meeting. 

One of the most important resolutions 
adopted by the convention body is the fol- 
lowing : 

“It is hereby moved and seconded that the 
president and two other members shall be: 
authorized trustees to receive all moneys: 
and stock now on hand, belonging to the 
Missouri Retail Jewelers’ Association, to the: 
amount of $2,000; that the fund shall be 
kept intact, invested at 6 per cent, and shal? 
be expended only upon authorization by the 
three trustees, upon a stated request from a 
majority of any. yearly convention assem- 
bled, it being in the mind of the convention 
assembled to establish a sinking fund in or- 
der to perpetuate forever the Missouri Re- 
tail Jewelers’ Association.” 

This motion was unanimously passed. by 
the ‘assémbly. The import’ of its text would 
seem to be an absolutely new procedure, al- 
though none the less commendable... It was 
put before the body at the instigation of 
President Woodbury, who predicted that the 
same plan will soon be followed by every 
State association in the country. Mr..Wood-- 
bury said that he considers such a fund as- 
that provided by the motion. as a means of. 
guarding against the spending by any single- 
administration all of the surplus funds ac- 
quired by previous administrations. It. is: 
believed that, in addition to the fact that the 
interest from the stipulated investment 0! 
$2,000 will pay the annua} runiing expenses 
of the organization, future administrations 
will put forth a greater’ effort toward ac- 
quiring any funds which may be needed for 
any special expenditures. ~ 


In previous years, a great many Missouri 
jewelers who are non-members of the retail 
association have, when requested to jqin 
that organization, given the excuse that they 
considered the organization an insolvent one, 
and appeared to -be afraid of possible as- 
sessments to enable the body to pay its 
obligations. . Hereafter, ‘the association will 
be placed upon a firm. financial basis per- 
manently, and it is believed that this year 
will see the increase of the membership 
within the State to a point where at least 
500 of the possible 600 resident Missouri re- 
tailers will be participating members of the 
association. The action will also assure the 
secretary-treasurer that she will be paid her 
annual salary. when. due in future, which 
has not-always been a certainty: in previous 
years. 

Mr. Woodbury is expected to apprise the 
meeting of the A. N. R. J. A. at its meeting 
at Richmond this year of. the plan which 
the Missouri retailers have adopted for the 
creating of a perpetual fund which is to 
keep that body in a strictly sound financial 
condition forever. 

Several other resolutions were adopted 
during the session, commending local of- 
ficers for their work in previous adminis- 
trations, especially commending the accom— 
plishments of C. P. “Tod” Woodbury, re-- 
tiring president. National President Con- 
rad J. Brotherly was given a great expres-- 
sion of faith and appreciation of his strenu- 
ous endeavors toward putting the jewelry. 
business as a whole upon a sound and logi+ 
cal commercial basis. 











74 


One of the momentous questions which 
came up for discussion in the afternoon of 
the first day’s sessions was that of the in- 
stigation of proper jewelry styles. Phil 
Dallmeyer brought up the question by say- 
ing that he noted so very few shirts on sale 
in the stores of the city which are made so 
that cuff buttons may be used in them; one 
of the down-State jewelers pointed out the 
case of a friend of his who had recently 
made an attempt to buy a shirt with French 
cuffs in order that he could wear his ex- 
quisite pair of cuff buttons, and who was 
unable to purchase such a shirt in the city, 
at least in any of the first-class stores. 

H. J. Heinrichs, Jefferson City, said that, 
although he deplored the shortness in de- 
mand these days for scarf pins and clasps, 
he had noticed only three or four such arti- 
cles being worn by the jewelers present at 
the meeting. He said that if the jeweler 
himself could not bring himself to wear an 
article of jewelry, he cannot expect his cus- 
tomers to demand that article to any greater 
extent. In this connection, it was brought 
out by Mr. Woodbury that it is almost en- 
tirely a matter of style—style which is 
designated almost solely by the guiding 
lights of some trade which is wholly disin- 
terested in the jewelry business. Mr. 
Woodbury also pointed out the appreciable 
results from the efforts of the publicity 
committee in the case of wrist watches. He 
said that the increased trade in wrist 
~watches for men can be directly traced to 
the fact that the national publicity com- 
mittee has succeeded in getting many well 
known commercial artists to depict their 
advertising subjects wearing wrist watches. 

Here, it was suggested that a fight be 
made for the establishment of a style com- 
mission within the organization of the 
jewelry trade, such as is already maintained 
in other lines. After much favorable dis- 
cussion, Mr. Woodbury was instructed to 
bring the request to the attention of the 
next assembly of the A. N. R, J. A., with 
a view to causing the appointment of a com- 
mittee who will designate the styles for all 
sorts of jewelry and who will be composed 
of jewelers, the latter to designate only 
logical and reasonable, as well as useful 
articles for wear by the general public— 
things which no jeweler will think of omit- 
ting, once the article has been designated 
as necessary to the apparel of the better 
dressed man. 

It was further agreed that something 
must be done to gain the co-operation of the 
jobbers and wholesalers in confining the 
sale of articles appropriate to a jewelry 
store to merchants in that exclusive branch 
of the nation’s business. The body did not 
agree to a boycott of firms selling the same 
lines of jewelry to other lines, but rather 
did they agree to take the matter up with 
the various sources of supply, with the idea 
of convincing the latter that, for every job- 
ber, wholesaler and retailer to acquire the 
most profitable and permanent volume of 
business it will be necessary that supply 
houses sell their goods only to the recog- 
nized jewelry trade. This was decided upon 


as the proper course of action and rectifica- 
tion of existing conditions after one of the 
gentlemen present had cited an instance 
where goods had been offered for sale to 
himself, a jeweler, and were also sold in 
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the same city to a hardware store. This 
gentleman, W. S. Noble, Drexel, declined 
to mention the name of the jobber, but said 
he would prefer that the matter be taken 
up with all wholesalers and jobbers, giving 
proof of the possibilities of such lines, pro- 
vided they may be handled exclusively by 
the jewelry trade. Which, it was agreed, 
the association will do within a very short 
time. 

During the course of the open discussions 
the view was expressed that, by gaining co- 
operation of the style commissions who are 
responsible for the creation of styles in 
men’s dress clothes, shirts and street clothes, 
it may be possible to incorporate the edicts 
of the jewelry style commission, if ap- 





SNAPPED DURING THE TOURNAMENT 
pointed, into the announced styles of the 
fashion commissions. The value of the in- 
clusion of such designated articles of 
jewelry in all commercial drawings, as used 
in connection with national advertising cam- 
paigns, was also recognized. 

Many phases of the possible benefit to be 
derived from the judicious use of the ad- 
vertising layouts which have been designed 
by the national publicity committee were 
discussed and favorably recommended. And 
virtually every point brought up at the 
meeting was applicable to the business of 
the small town jeweler as well as to the 
great stores in the larger cities of the State, 
discussion being as fully participated in by 
the merchants from the smaller cities as by 
the larger retailers. 

SIGHT-SEEING TOUR 

At about 4:15 o'clock, the meeting was 
adjourned and the retailers retired to the 
llth St. entrance of the Hotel Baltimore, 
where the Kansas City Wholesale Jewelers’ 
Association had provided several automo- 
biles for the use of the visitors. The cars 
were filled and the party was taken for a 
ride over Kansas City’s famous boulevard 
system, through the northeast section, cov- 
ering Cliff Drive, one of the most beautiful 
natural boulevards in the country, one 
through the Mission Hills district and the 
Country Club district; through Swope 
Park, the third largest municipal park in 
the world; then, across Meyer Boulevard 
to Prospect Ave. and south to Fairyland 
Park, the city “Coney Island,” where they 
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were to be the guests for the evening of the 
wholesale association. 


THE VISIT TO FAIRYLAND PARK 


Upon arrival of the guests at the amuse. 
ment park the group was photographed and 
were at once ushered to the picnic grounds 
where a long table was set with a really 
delicious picnic supper. 

It was quite apparent that jewelers gef 
as hungry as almost any other class of peo. 
ple, and little time was required to perform 
the supper rites. There were two kinds of 
sandwiches, ham and camembert cheese, 
olives, pickles, potato salad, devilled eggs, 
ice cream of a luscious peach flavor, coffee, 
beer (nearly) and a grape drink—every. 
thing in apparently endless quantities. The 
luncheon was made and served by the 
Cat-’n-Fiddle, caterers and tea-shop oper- 
ators, who handled all of the details of the 
meals in a commendable and expeditious 
manner. 

Blocks of tickets were given out to all 
present at the park, and the entire party, 
under the command of C. C. Whiting, began 
its sojourn through the park with the ex- 
pressed intention of riding every concession 
in the place. The party remained together 
pretty well for the first half hour or more, 
but it was not long before they began to 
drop out, one by one, as the rides became 
more strenuous, or thrilling. 

“Tod” Woodbury was mysteriously most 
proficient at the art of riding park conces- 
sions and enjoying them to the utmost— 
the mystery, however, became a common- 
place when it was learned that “Tod” had 
been given an enormous amount of tutelage 
at the hands of his three small kiddies. 

Everything from the Fun House and the 
Flying Seaplanes to the Skyrocket (where 
Miss Crow dropped out temporarily) and 
the Missouri Mule (which nearly wrecked 
President-elect J. H. Mace) was taken in 
with all the anticipation and enjoyment of 
so many children. ‘ 

At about 11 o’clock, aftér several of the 
younger members of the party, as well as 
some who are not so young, had enjoyed a 
few dances, the members of the party re- 
turned to their cars and returned to their 
hotels and homes. 


Tuesday 
In the Tuesday morning session, the reso- 
lutions were read once more to those in 
attendance, and a talk on ways to increase 
the revenue of the jewelry store in dull 
times was made by Mr. Woodbury. The 
resolutions as adopted are as follows: 


Resolutions 


It is hereby moved and seconded that the presi- 
dent and two other members shall be authorized 
as trustees to receive all monies and stock now of 
hand belonging to the Missouri Retail Jewelers’ 
Association in the amount of $2,000, that the fund 
shall be held intact, invested at 6 per cent, and 
shall be expended only upon authorization by the 
three trustees upon a stated request from a majot- 
ity of any yearly convention assembled, it being 
the mind of the convention assembled to establish 
a sinking fund in order to perpetuate forever the 
Missouri Retail Jewelers’ Association. 

* * * 

Resotvep: That we heartily endorse the National 
Jewelers’ Mutual Fire Insurance Co. and Horolog- 
ical Institute of America, which has done such good 
work in the research work of the Harvard Univer- 
sity, which is being fathered by our national ass 
ciation; that we commend to our members and ass 
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ciates the use of the group insurance plan as of- 
fered to our association members by the Metro- 
politan Life Insurance Co. 

+ * * 

Whereas: It has come to the attention of the re- 
tailer that other industries are successfully making 
their products known and desirable to the public 
through systematic advertising campaigns, and thus 
creating a demand for their merchandise, and 

Whereas: The National Jewelers’ Publicity Asso- 
ciation has been organized for the purpose of keep- 
ing the jewelers’ products before the minds of the 
buying public through various advertising channels. 

Resotvep: That we urge our members, and hereby 
pledge our whole-hearted support to the National 
Tewelers’ Publicity Association, and endorse to our 
members the subscribing financially to the fund 
that will be delegated to furthering the interest of 
the sale of our products through advertising chan- 
nels, and that we hereby pledge our whole-hearted 
support, personally and individually, to the officers 
who are so diligently carrying on this wonderful 
work. 

* * * 

Whereas: Certain manufacturers and _ jobbers, 
both national and local, have seen fit to lend their 
assistance, which has enabled the various committees 
to carry out the entire convention plans. 

Reso.vep: That we extend our grateful recogni- 
tion thereof, and commend them to the retail jewel- 
ers as manufacturers and dealers whom we believe 
to be in accord with the principles of our organiza- 
tion, and we hope they will not find the retailer 
lacking in material appreciation of their goodwill 
and assistance. 

* * * 

Resotvep: That we hereby accord our most 
hearty appreciation of the services of our National 
Secretary, A. W. Anderson, who gave his untiring 
efforts in behalf of the association and Ralph Roes- 
sler for his splendid and ceaseless efforts in behalf 
of eradicating the obnoxious and un-American ex- 
cise tax, and to P. J. Coffey, who has given so 
liberally of his time and money in furthering the 
cause of national publicity. 

* * * 

Whereas: There are campaigns being waged now 
at the present time for the proper stamping of plati- 
num, with the idea in mind of developing a stamping 
act that will be acceptable to all, we commend 
President Brotherly for his action in bringing to- 
gether the different bodies interested in furthering 
this national stamping act, and hereby pledge him 
our support. 

It is further resolved that we ask the retail na- 
tional officers be represented, if possible, at the 
consummation of this national stamping act as pro- 
posed, 

* * * 

Resotvep: That we hereby express our apprecia- 
tion to our guests who have delivered such stirring 
addresses during our convention, and particularly 
do we thank Lou Holland, past-president of the 
Associated Advertising Clubs of the World, and J. 
Frank Smith, the greatest good road advocate in 
the United States, for the value giving addresses 
they made during this convention. 

ae 7. - 


Whereas: The trade papers and local newspa- 
pers have seen fit to assist in the matter of pub- 
licity, be it 

Resotvep: That we do hereby express our grate- 
ful appreciation to them for their efforts in stimu- 
lating the attendance and interest in our conven- 
tion, 
os * * * 

Whereas: our National President, Conrad J. 
Brotherly, has accepted the great task of president 
of the American National Retail Jewelers’ Associa- 
tion, and 

Whereas: He has devoted unselfishly his time 
to the furthering of the jewelry industry and the 
building of a national industry, and 

Whereas: He has furthered the interests in the 
publicity fund and made such wonderful progress 
in the year past, be it 

Resotvep: That we do hereby congratulate and 
extend to President Brotherly our whole-hearted co- 
operation and support for the progress he has 
made during the past year. We congratulate him 
on his idea of forming a trade council, which will 
co-ordinate the work of all our trade relations in 
the industry and make possible, through such co- 
operation, the developing of the jewelry industry 


THE JEWELERS’ 





as a whole, so that it will take its place among the 
ranking industries of the country. 


The question of gift shops in connection 
with retail jewelry stores was fully dis- 
cussed and recommended. It was cited that 
gift shops had been found in this territory 
to pay for their maintenance during the 
month of December alone, rendering the 
profit acquired during the remainder of the 
year an additional clear revenue. Although 
many articles carried in the stocks of gift 
shops are not in the jewelry line, essen- 
tially, it is considered legitimate to operate 
the shops for the reason that the lines are 
so closely allied to articles of jewelry, of 
which a great percentage of purchases are 
made for the purpose of gifts. In this con- 
nection it was stated that there are more 
than 300 stores in Kansas City alone which 
are merchandising jewelry products and 
which are not jewelry stores in any sense 
of the word. 


In speaking of the expected elimination of 
the special excise tax on jewelry, Mr. 
Woodbury said that the day is past when 
articles of jewelry may be reasonably con- 
sidered luxuries. He mentioned the fact 
that a man cannot get married without a 
wedding ring for the bride, unless he would 
be socially ostracized, and that a man can- 
not possibly get a position on a railroad 
train unless he is the possessor of a good 
watch—yet that man must pay 5 per cent 
more for the watch than it is worth in or- 
der to get a job and make a living for his 
family and himself. Although some articles 
of jewelry might be classed as possible lux- 
uries, he said, they are really not more of 
a luxury than a lady’s evening gown, or a 
man’s dinner coat and, therefore, should not 
be taxed as luxuries by the government, 
especially five or six years after the war 
which made the initial taxation on these 
articles necessary. He expressed the view, 
however, that all such taxes will doubtless 
be repealed at the next session of 
Congress. 

Mr. Woodbury read letters, inviting the 
association to hold its next session in St. 
Louis, from the St. Louis jewelers, whole- 
sale and retail, the Chamber of Commerce, 
the Mayor of St. Louis, the Ad Club, the 
convention publicity department and others. 

The convention assembled selected St. 
Louis, Mo., for the location of the next con- 
vention, which will be held there in the 
second week in May, 1926. 

The morning session was adjourned for 
lunch, at which several of the visitors were 
the guests of Mr. Woodbury at the weekly 
luncheon of the Co-operative Club of Kan- 
sas City, in the Francis I room of the Hotel 
Baltimore. 

The following were elected officers for 
the ensuing year: J. H. Mace, Kansas City, 
Mo., president; Phil Dallmeyer, Jefferson 
City, Mo., vice-president, and Miss Joe 
Crow, Humansville, Mo., secretary and 
treasurer. C. P. “Tod” Woodbury, retiring 
president, was elected to the place on the 
executive committee which was vacated by 
the election of J. H. Mace to the presidency. 
H. J. Heinrichs, Jefferson City, was elected 
to fill another vacant place in the executive 
committee. The term for the latter vacancy 
had naturally expired, since the members of 
the executive committee are elected for one, 
three or five years. 
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Aiter the installation of the new officers, 
Mr. Mace expressed a desire to see the 
meinbership in the State brought up to a 
maximum during the next year and agreed 
to make a motor trip to various points in 
the State, accompanied by others of the or- 
ganization, in an effort to personally inter- 
est as many non-member jewelers through- 
out the State as it is possible to do so. He 
also expressed his gratification in the pro- 
jected organization of the “Missouri Mules,” 
saying that he feels the possibilities very 
great for that sort of an organization to be 
of very material benefit to the retail asso- 
ciation in almost every phase of its great 
work. 

THE GOLF TOURNAMENT 


In the afternoon, Tuesday, Aug. 5,‘ the 
golfing members of the association were 
taken to Mission Hills Club, a most at- 
tractive golf club at 55th St. and State Line, 
where a tournament had been arranged for 
by the golf committee of the association. 
The tournament was arranged by A. D. 
Woodbury, chairman, Alfred Wintermote 
and L. J. Ryer. 

An enjoyable afternoon of golf was 
passed. L. R. Ryer won the exquisite 
trophy cup, but we refuse to mention the 
score he turned in (under threat of death, 
or something equally disastrous); J. H. 
Mace won first prize in the second, or “A” 
flight, a combination belt, buckle and chain 
set, a new item of sterling silver with blue 
enamel stripes and valued at $11.50, given 
by the C. A. Marsh Co.; the first award in 
“B” flight went to “Tod” Woodbury—a 
new type Dunn fountain pen, and valued at 
$5. A D. Woodbury copped the first in 
“C” flight, a gold knife, valued at $3, made 
by the Finberg Mfg. Co. 

After a few drinks on “Tod” Woodbury, 
which consisted mainly of the famous “Jer- 
sey Cream” variety, though none the less 
delicious, the golfers were transported back 
to the city—and the 19th annual convention 
= the Missouri Retail Jewelers came to a 
close. 
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With some of the British Columbia 
jewelry firm represented by their entire staff, 
about 200 members of the jewelers trade and 
their families attended the third annual pic- 
nic and outing of the British Columbia sec- 
tion of the Canadian Jewelers’ Association, 
which was held at Belcarra, near Vancouver, 
the other day. Retail, as well as manufac- 
turing and wholesale jewelers participated 
in this splendid outdoor party, and sailed on 
the Harbor Princess, to this famous outing 
ground, their spirits ebullient with enthus- 
iasm and good fellowship, as they sang to 
the enchanting musical strains. A number 
of sports and contests were enjoyed during 
the day, there being a tug of war, which was 
won by a wide margin by the strong team 
representing the retail jewelers, who showed 
their aggressive prowess and strength by 
yanking the rope from their competitors; a 
pillow fight which furnished wild amuse- 
ment, and a relay race in which the Western 
Wholesale Jewelers took first place. Allan 
Carruthers was chairman of the entertain- 
ment and sports committee which furnished 
the splendid sports program, while A. 
Manzinoja led the jewelers orchestra, which 
furnished music for the dancing. 
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The Dominance of the Weekly 





The Weekly journal is the mouthpiece of Industry. In 
practically every field of endeavor it dominates the 


Monthly. 


The explanation is simple: it supplies news four to five 
weeks a month against the single amount a Monthly 
does—and, on the average, the Weekly's news is from 
two to four weeks in advance of that of the Monthly. 


The greatest read paper is a Weekly, the Saturday Evening 
Post. In the industrial and professional fields the Weeklies 
also lead—there is the Iron Age, for example, the Dry 
Goods Economist, the Electrical World, The Hardware 
Age, The American Machinist, The Railway Age, The 
Boot and Shoe Recorder, The American Medical Journal, 
The Optical Journal, and so on. 


This characteristic condition of the major industries is 
equally true of jewelry. A weekly—The Jewelers’ 
Circular—is recognized as the outstanding publication 
in its field and carries far more news than all other 


jewelry papers. 


Because of that it is read by the greatest number—and, 
due to that it has, over a period of many years, published 
more advertising than have the six jewelry monthlies 


combined. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET NEW YORK CITY 
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HE rapid develop- 
ment of the instal- 
ment business through- 
out the United States 
of recent years is a factor to which all in- 
dustries as well as the public is now taking 
cognizance, in fact, so much has the deferred 
payment plan developed in certain lines of 
industry that in some instances it is becom- 
ing the regular and not the unusual way of 
purchasing. The success which it attained 
in the furniture, musical instrument and later 
in the automobile and other lines, has be- 
come so pronounced as to make all dis- 
tributors of merchandise wonder whether 
this is not eventually the way that all lines 
will be sold, particularly articles that a few 
years ago might have been termed in the 
luxury classes. The development of the de- 
ferred payment plan in the jewelry trade has 
been rapid and jewelers in every section of 
the country who would not heretofore think 
of going into the “instalment” business are 
now seriously considering the adoption of 
the deferred payment principle in order to 
develop and to hold the business which they 
now have, 

But going into the instalment business is 
not something that the jeweler can decide 
upon off hand or without careful consider- 
ation and preparation. And the arguments 
in his favor are by no means the only 
things to be considered on the subject. In 
the first place, not every jeweler can do 
this and in the second, even those that can 
will find that they must be willing to cause 
a complete revolution in their business, 
greatly add to the clerical forces and nec- 
essarily add to the capital invested. It is 
for this reason that THE JEWweLers’ Cir- 
CULAR has been publishing various articles 
on the subject in the Storekeeping Depart- 
ment of recent issues. One factor that the 
jeweler must consider before coming to a 
decision is the growing opposition to the 
partial payment plan that is becoming mani- 
fest in many sections of the country as buy- 
ing on instalment has developed to its pres- 


The Development — 
of the Deferred 
Payment Plan 


ent extent. Today, it is admitted that the , 


total instalment debts outstanding amount to 
$3,000,000,000, and economists, welfare work- 
ers and social organizations and even trade 
unions are beginning to take action to put 
on the brakes to stop what many consider 
the cause of an orgy of unnecessary spend- 
ing. 

Critics of the partial. payment plan say 
that it puts too great a strain on prudence, 
foresight and economy, that it makes mer- 
chandise cost from 10 to 25 per cent more 
on the average, and is causing another loss 
to the consumer in the fact that when a 
man saves for a future cash purchase, his 
savings bring him interest, while, when he 
pays on instalment, he is paying out interest 
on the amount. The opposition may result 
in legislation directed at the partial payment 
plan that may seriously hamper those who 
are in it, and in any case, it will result in 
propaganda against the plan from many 
sources. All these things must be considered 
by the man who is about to change his 
business to conform to this now almost uni- 
versal method of purchasing luxuries. So 
important has the subject become that news- 
papers as well as magazines are beginning to 
give a large amount of space to the question 
of instalment buying and an article in the 
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New York Sunday Times recently described 
the remarkable growth of this method of 
financing sales which it described in detail 
as applied to various industries. Editor- 
ially, the Times discussed the criticisms that 
have been hurled at instalment buying as 
well as the arguments of the supporters of 
the plan who point out that if it were not 
for the partial payment system, hundreds 
of thousands of our people would never be 
able to enjoy the perfectly legitimate use of 
articles too expensive for them to purchase 
with a single payment. It is admitted that 
it is wise conduct and sound economy to buy 
a house on mortgage and the supporters ask 
why not a piano, an automobile or jewelry 
on the same principle? In summing up the 
arguments for both sides, following a careful 
discussion of the subject, the New York 
Times editorially said: 

“Both sides are right and both are wrong. 
The legitimacy of instalment buying depends 
on circumstances: the nature of the article 
sold and the economic resources of the pur-. 
chaser. Careful students lay down useful 
commodity tests: necessity, durability, high’ 
value and low cost of.upkeep. To buy a 
piano on the instalment plan is obviously 
far more economically sound than to buy a 
suit of clothes by the same method. The 
individual, of course, must be his own judge 
of ability to finance an instalment purchase 
—and be wary in proportion as the tempta- 
tion to buy is subtle and compelling. Those 
concerned with automobile instalment finance 
maintain that the small number of their un- 
collectible accounts prove both the soundness 
of this method and the wisdom of the peo- 
ple who buy their cars. The General Motors 
Acceptance Corporation reports only one- 
tenth of 1 per cent of their accounts over- 
due sixty days or more. Concrete evidence 
such as this should weigh heavily against 
alarmists about the dangers of instalments 
in general.” 





.. The Jeweler Must THE advent of spe- 


cial coins, such as 
ce Te the Stone Mountain 
With Coins half dollar recently 
issued, always brings up the question as to 
how far a jeweler may go in engraving, 
mounting or otherwise utilizing these coins 
in ornamental pieces for customers who 
wish to preserve them in this way. The 
questions recently received by THE JEWEL- 
ERS’ CIRCULAR indicate that not all of the 
members of our trade, particularly among 
the younger jewelers, are familiar with the 
Federal Statute covering the mutilation of 
coins, despite the fact that the subject has 
so often been discussed editorially in these 
columns in the past 25 years. 

For the benefit of those who have sent us 
inquiries on the subject, as well as for the 
members of the trade generally, we would 
again say that it is a crime under the Fed- 
eral laws for anyone, by any art or in any 
way or means, to deface, mutilate, impair, 
diminish, scale or lighten any gold or silver 
coin of this country and the act applies not 
only to the regular currency of the United 
States, but to any money coined at the Mints 
of the United States, or any foreign gold or 
silver coins that may be in use as currency 
in this country. What is more, the penalty 
imposed by the act can be inflicted on any 
one who may have in his possession any such 
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defaced, mutilated, impaired or lightened 
coin. 

While it is true the law is directed at 
those who will attempt to lighten or impair 
the value of coins for the purpose of de. 
frauding the public, it has been held by the 
Treasury Agents to apply equally to those 
who deface, mutilate or impair the value of 
a coin by boring a hole in it, cutting it in 
half or soldering it for the purpose of using 
it as an ornament even in jewelry and it is 
for this reason that we have always advised 
jewelers to refuse to do any work that would 
mutilate any coin (even foreign coin), for 
the purpose of turning it into a piece of 
jewelry. Even though they take it out of 
circulation by their work, there is nothing 
to guarantee that the coin will not eventually 
be taken out of the jewelry, its defaced 
parts filled up and again put back in circu- 
lation. Therefore, the theory of the Treas- 
ury Agents as to the liability of the jeweler 
as being a party to such an act is not a far 
fetched one. 

Now, the jeweler should realize that noth- 
ing in the law forbids him to use the gold 
and silver in the coin for making the 
jewelry providing he destroys the coin en- 
tirely. The Act says nothing about the de- 
struction of coins, only the defacing, mutila- 
tion, scaling, lightening, etc. He has a per- 
fect right to melt it up for the precious 
metal in it and use this metal in any way he 
likes. But he must not tamper with the coin 
in any way or leave it in the form or sem- 
blance of money. Therefore, the safest 
thing, as far as the jeweler is concerned, is 
to refuse to have anything to do with using 
coins in jewelry no matter how lightly they 
may be scraped or lightened in the process, 
If he can destroy the coin completely he is 
safe. If he cannot, he should let it alone, 








*Paris Pearl Buyers’ Report on Con- 
ditions in Pearl Fishing 
Camp 





PARIS pearl buyers on reaching the pearl 
fishing camp at Marachchikade found 
that since the opening of the fishing season 
in February, the boats had lost considerable 
time owing to bad weather forcing them to 
remain inshore, and that trouble existed be- 
tween the Government of Ceylon and the 
authorities of Madras Province, where the 
best divers come from, which was not set- 
tled in time to secure the normal “crop.” 
The result is that only 200,000 to 300,000 
oysters were “fished” instead of the mini- 
mum of 1,000,000 expected, resulting in 
spirited bidding by the buyers and prices 
reaching a high mark of 38 to 40 rupees 
per 1,000 oysters, and with a “short crop” 
will, it is believed, have a tendency to 
stiffen the market. 


*National Jewelers’ Publicity Association. 








A concern in Calcutta, India, desires to 
purchase pearls, baroque pearls, pearl waste, 
imitation pearls, culture pearls and shell 
beads. The Bureau of Foreign and Domestic 
Commerce will furnish further information 
on this if, when writing to Washington, 
D. C., or any of its branches, reference 1s 
made to File No. 16030. 








Ga~w—sSsS Ga Fe CRC Oe] Se] iP 


1° 


le 


ste, 
ell 
tic 


on, 
is 





August 12, 














= 
"% 
ees Amr 


oe 


YS 


Samuel Lenkowsky, of Samuel Lenkow- 
sky & Sons, importers of diamonds, 170 
Broadway, returned Aug. 5 on the Olympic, 
after a two months’ purchasing trip through 
the European diamond markets. 

Edwin P. Loebl, representative for Jack 
J. Felsenfeld, pearls, 15 Maiden Lane, has 
extended his territory through New York 
State permanently in conjunction with 
Greater New York and New Jersey. 

Nat Hirschhorn, western and _ Pacific 
Coast representative of J. Gottlieb, Swiss 
watch importer, 66 Nassau St., is now call- 
ing on the regular trade in those States. 
Mr. Hirschhorn will return on or about 
Oct. 15. 

Louis Whitelaw of Whitelaw Bros., im- 
porters of diamonds, 68 Nassau St., re- 
turned on the Leviathan, Monday, from an 
extensive buying trip abroad. He was ac- 
companied by Mrs. Whitelaw who made the 
trip with him. 

Buhl, Peer & Keefe, importers and whole- 
sale dealers in fine watch materials, 35 
Maiden Lane, have found it necessary to 
enlarge their quarters and are now located in 
an office with three times more space than 
formerly utilized. The offices are in the 
same building. 

It was announced last week that after 
Sept. 1, Larry Smith, formerly of Bippart, 
Griscom & Osborn of Newark, will join the 
traveling force of the O. J. Somers Co., 36 
W. 47th St., and will represent this concern 
in the middle west. 

Alexander Ebert, of Cowit Bros., im- 
porters of jewelry boxes, necklaces and 
novelties, 132 Nassau St., this city, cabled 
to his home office several days ago that he is 
returning to this country on a steamer sail- 
ing from Europe, Aug. 5. 

Nathan Wallach, manufacturer of gold 
and platinum mountings, this city, an- 
nounced recently that some time ago he sold 
his plant and is now liquidating his business. 
He is located in room 411 at 200 Fifth Ave. 
Mr. Wallach had been in business since 
1883, 

Eugene H. Valle, Major, R. C., U. S. A., 
and a dealer in diamonds, pearls and other 
Precious stones, 170 Broadway, has been 
ordered to active duty-at Sea Girt, N. J., 
from Aug. 8 to Aug. 23. Major Valle is 
commanding officer of the Division Train, 
78th Division. 

Leon Hirsch, father of Moise Hirsch, 
watch importer, 6 Maiden Lane, sailed for 
Europe last Wednesday on the De Grasse, 
accompanied by his daughter, Lea Hirsch. 
While abroad they will visit relatives in 
Switzerland, who are connected with the 
watch industry in that country. 

Of particular interest to fountain pen and 
pencil manufacturers in the jewelry trade 
m this and other cities is an announcement 
made recently that the National Association 
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of Stationers, Office Outfitters and Manu- 
facturers will hold their annual convention 
in Grand Rapids, Mich., from Oct. 12 to 
Oct. 15. 

The National Jewelers Board of Trade is 
notifying its members that the new issue of 
the Reference Book is to be in print on 


Sept. 1. The Board states that about 20,770 
changes were made in the last issue of the 
book and advises its members that in order 
to protect themselves against unnecessary 
losses they should use the new book. 

The new uptown jewelry district is to 
have another 16-story building which is to 
be devoted to firms in the jewelry trade. 
This newest addition to this section of the 
city will be erected at 28-30 W. 48th St., by 
the Melrose Realty Corp. The store and 
first floor will be occupied by a furniture 
concern while the upper floors will be rented 
to jewelry concerns. This building will be 
of Gothic design and will be built on a plot 
42 by 100 feet. It is estimated that the 
building will cost about $700,000. 

The representatives of A. Wollison & 
Sons, makers of men’s leather articles, 55 
Walker St., are about to leave, to visit the 
trade with their new Fall lines of gold- 
mounted leather articles. R. K. Wilson will 
visit the trade in New York State, New 
England and eastern Pennsylvania _terri- 
tory, Baltimore, Washington, Philadelphia, 
Chicago and Milwaukee. The Pacific Coast 
territory will be covered by Lou Stern, who 
starts on his trip Aug. 15. L. A. Wollison 
will cover the middle western territory. 

An involuntary petition in bankruptcy has 
been filed in the United States District 
Court, this city, against Pyms & Co., Inc., 
jewelers and dealers in silverware, 582 Fifth 
Ave. The petitioning creditors include 
Farber-Kraysler, with a claim for $603, O. 
J. Somers Co., $699 and Goodfriend Bros., 
$1,447. This petition was made last Wed- 
nesday afternoon and on Thursday, Judge 
Knox appointed Julian Hartridge, as re- 
ceiver, under a bond of $5,000. According 
to the order appointing the receiver, the 
firm’s liabilities approximate about $80,000 
while the assets are said to total about 
$10,000. 

Julius Wiesenberger, a retired jeweler of 
Los Angeles, is returning to that city after 
a tour of the world. He arrived in New 
York on July 3 and has been passing a 
month with his nephew, Harry Wiesen- 
berger, who is connected with Wiesenberger 
& Son, loan brokers, and jewelers, at 781 
Eighth Ave. During the time that he 
passed in this city he helped his nephew get 
stock in order and also in purchasing 
mountings for the Fall trade. He expects 
to stop in Salt Lake City for a few days. 
After a two-months’ stay at his home, he 
expects to leave on a cruise to China, Japan 
and India and other parts of the Orient. 
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The Kienzle Clock Co., Inc., recently in- 
corporated under the laws of New York 
State, has opened offices and showrooms in 
the American Woolen building, 221-227 
Fourth Ave. The company will deal ex- 
clusively in the products of the well known 
Kienzle Clock factories of Schwenningen, 
Villingen, Germany. Otto F. Muller is 
president and general manager of the new 
company. Mr. Muller has had wide ex- 
perience in the clock business, having been 
formerly connected with the Kienzle fac- 
tories and with the old Kienzle Clock Co. 
John B. Godvin is manager of sales. He, 
also, was connected with the old Kienzle 
Clock Co. 

The National Council of Traveling Sales- 
men’s Associations will decide upon definite 
steps to be taken in an attempt to force the 
elimination of the railroads’ surcharge for 
Pullman tickets, when they meet at the 
Hotel Pennsylvania for their annual conven- 
tion, Sept. 1, 2 and 3. As spokesmen for 
more than 900,000 men who are patrons of 
the Pullman service the greater part of the 
year, the National Council represents the 
greatest organized body of men affected by 
the surcharge. Its position, it was stated 
at the executive headquarters yesterday, is 
that the Pullman surcharge was initiated as 
a war measure and has no proper place today 
in railroad revenue. It is claimed that’ it 
operates as an unfair surtax and should be 
repealed. 

For some time past, the New York Eve- 
ning World has been running a series of 
articles under the head of “Romance in 
History of New York’s Big Stores.” Last 
Saturday the business history of A. C. Bene- 
dict & Co., well known jewelers of this city 
and one of the oldest business houses of the 
metropolis was reviewed. The old store at 
28 Bowery which was occupied by the firm 
up until 1858 and the home of the concern 
since 1865 as well as the likenesses of A. C. 
Benedict and Robert S. Ferguson were 
shown. Another interesting illustration was 
that of an old clock which was prominently 
mentioned in the story and which it is 
claimed has not stopped running in 107 
years, which is the life-time of this concern. 
A great deal of interesting data appears in 
connection with the history of the concern 
which opened its doors at 28 Bowery on 
April 7, 1818, and has continued at the same 
location ever since. It might be interesting 
io note, particularly in these days when 
crime is rampant in the trade, the concern 
has never suffered from a robbery during 
its 107 years of existence. 

Henry E. Oppenheimer, owner of the firm 
of Henry Oppenheimer & Co., 20 W. 47th 
St., is receiving the sympathies of his many 
friends in the trade over the loss of his 
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wife, Lena Oppenheimer, who died last 
Wednesday. The funeral was held from 
her late residence, 261 Central Park, W., on 
Friday. Mrs. Oppenheimer died after a 
long illness. 

Among the out-of-town visitors in the city 
is Glen Thomas of Cornwell & Co., Athens, 


0. 

L. J. Schaul of Augusta, Ga., is in this 
city and while here is stopping at the Elks 
Club. 

E. E. Hardy, of D. C. Percival & Co., 
Boston, Mass., is an out-of-town visitor in 
this city, being here on a buying and selling 
trip. 
Charles Seligman, manager of the down- 
town store of the Gorham Co, 15 Maiden 
Lane is spending a few days at the Prov- 
idence factory. 

Harry Smolin, importer of pearls and 
precious stones, 15 Maiden Lane, returned 
on the Paris after an extensive trip to the 
European markets. ; 

Boyd Taylor, Atlanta, Ga., correspondent 
for THe JEWELERS’ CrrcuLar, arrived in 
New York last Monday after an extensive 
trip abroad during which time he visited 
Spain. Mr. Taylor was a caller at the 
offices of THE JEWELERS’ CIRCULAR. 

Jack Allison, importer of diamonds, Los 
Angeles, Cal., and formerly of Shapiro & 
Allison, New York, arrived in this city sev- 
eral days ago and will remain here until 
Aug. 25. Mr. Allison is here to do his Fall 
buying and will make his headquarters with 
the Max Shapiro Co., 87 Nassau St. 

A joint meeting of the certification com- 
mittee and members of the executive commit- 
tee of the Horological Institute of America 
will be held at the Old Colony Club, Hotel 
Waldorf Astoria, New York, on Monday, 
Aug. 17, at 4 p. M., to confer on matters 
relating to certification examinations and im- 
portant policies which are to be adopted for 
the work of the Institute. 

Andries Meyer, president of the Diamond 
Workers’ Protective Union of America, and 
Mrs. Meyer will sail on the Rotterdam next 
Saturday. Mr. Meyer is going to visit all 
places in Europe where the diamond cutting 
industry is established and will be the dele- 
gate of his organization at the convention of 
the Diamond Workers’ Universal Alliance, 
which will commence on Oct. 19 in Paris. 

The alertness of an employe of one of 
the uptown jewelry manufacturing estab- 
lishments resulted in the arrest last Mon- 
day of a man who is charged with attempted 
larceny, The prisoner was arraigned in the 
4th Street Court. It is claimed that he 
Was endeavoring to solicit advertisements 
for a railway steamship clerks’ organization. 
The jeweler’s employe became suspicious 
and caused the man’s arrest. An investiga- 
tion made by the police brought forth the 
informatior that the man was not authorized 
‘0 represent this steamship clerks’ organiza- 
tion and if he was soliciting ads under its 
mame he was obtaining money under false 
Pretenses. These class of solicitors are 
Constantly calling on business houses and in 
View of the coming primary elections they 
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will be unusually busy during the next few 
months. For this reason, jewelers are 
cautioned to be careful in their dealings 
with these supposed solicitors and should 
not give up any money until the man has 
been properly identified. 

Frank D. Waterman, head of the L. E. 
Waterman Co., fountain pen manufacturers, 
was designated last Monday as candidate 
for Mayor on the Republican-Citizens ticket 
in this city. Mr. Waterman is a prominent 
businessman of Manhattan and was very 
much in the limelight several months ago 
when as the chairman of the Committee of 
One Thousand he forced Mayor Hylan to 
promise action in subway construction. 
The real purpose of this campaign, which 
had as its slogan “Say It With Shovels,” 
was to advocate the immediate building of 
subways and to relieve the traffic congestion 
which gripped this city. Mr. Waterman 
was backed by practically every large 
business man and organization in the city, 
and through his campaign gained a great 
deal of popularity. Mr. Waterman and his 
entire ticket will wage a vigorous campaign 
particularly in view of the two Democratic 
tickets in the field. The candidate for 
mayor is strictly a business man and has 
never been in politics before. He entered 
the business founded by his father imme- 
diately after his college days. He has been 
on a number of committees of the Mer- 
chants’ Association and has had an oppor- 
tunity to study municipal problems and as 
a result is more or less familiar with local 
conditions. He lived for 18 years in 
Brooklyn, going there in 1892 from the 
middle west. He is now a resident of Man- 
hattan. Mr. Waterman served as chairman 
of the New York War Savings Committee 
for a year during the war and is also a 
member of the Lambs, Lotos and Friars 
clubs. He is well known in the jewelry 
trade, particularly in this city, where he 
has a large following in the industry. 











D. A. Mingoy, Erie, Pa., jeweler, was a 


visitor to the Buffalo wholesale trade last 


week, 

Harry C. McCormack, of T. C. Tanke, 
Inc., spent a couple of days in New York 
last week on business. 

James K. Thompson, vice-president of the 
King & Eisele Co., and Ralph E. Smith, 
manager of the silverware department, are 
sojourning, the former in Pennsylvania, and 
the latter on. a motor trip through New 
York State. , 

R. M. Bartsch and August H. Hoyler, 
two Genesee St. jewelers, are among the 
city’s prominent German-American business 
men sponsoring a new German language 
newspaper which is to make its appearance 
at an early date. 

B. F. Sieger, veteran Erie, Pa., jeweler, 
accompanied by Mrs. Sieger, are on their 
way to Portland, Ore., to attend the annual 
Knights Templar conclave. They plan to 


take a side trip up into Alaska at the close 
of the convention and do not expect to 
arrive back in Erie before the Fall. 

Levy, 


a Main St. Jeweler, has 
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joined the jewelers’ colony at Crystal Beach 
for the month of August. Mr. Levy decided 
to go to the Canadian resort when phys- 
icians prescribed a complete rest for Mr. 
Levy’s young son who has been ill. Other 
jewelers are at the beach. 

Wells McCormack, son of Harry C. Mc- 
Cormack, vice-president of T. C. Tanke, 
Inc., and manager of the uptown store, will 
be married to Miss Ethel Hamilton, of 
Philadelphia, on Aug. 15. The wedding will 
be solemnized in church at 7:30 p. M. It is 
the culmination of a college-day romance, 
Wells McCormack having met his bride-to- 
be while attending the Wharton School of 
Finance and Commerce of the U. of P. On 
his graduation he worked for six months in 
the Quaker City, returning to Buffalo about 
a year ago to become associated with his 
father as manager of the diamond department 
of the Tanke store at 557 Main St. On their 
return from a two weeks’ honeymoon the 
young couple will reside in Kenmore where 
the groom has just completed a new home. 











Larry Smith, formerly of Bippart, Gris- 
com & Osborn, this city, will join the travel- 
ing staff of the O. J. Somers Co., 36 W. 47th 


St., after Sept. 1. Mr. Smith will cover the 
middiewest territory for the Somers concern. 

The local jewelers are warned to be on the 
lookout for counterfeit $10 bills which were 
discovered in circulation here last week. 
The police are making a diligent search for 
the bogus bill passer who got rid cf two of 
the spurious notes at local business houses. 
The third attempt to pass one of the bills 
almost proved fatal to the passer who, when 
he noticed the cashier of a theatre inspecting 
the note ran away, before the police could be 
called. 








British Columbia Notes 





Leather novelties, and leather goods from 
England, are among some of the goods being 
featured by the leading Canadian jewelers 
this Summer. American tourists have been 
much interested in the English leather goods 
displayed, and many articles which have 
silver. and jeweled trimmings and ornamen- 
tation. 

Samples of precious metals produced in 
British Columbia will be on display at the 
Vancouver Exhibition of the British Colum- 
bia Chamber of Mines. Ore will be shown 
in this comprehensive display which will in- 
clude many samples of the mineral wealth of 
the district. Among the most interesting 
samples will be that of platinum rock from 
the Tulameen, and the samples of gold, silver 
and copper ore. 

In order to assist the vacationist as well 
as the gift giver at this period, many of the 
jewelry stores of British Columbia are em- 
phasizing traveling gifts, which will make 
journeys more pleasant and render greater 
comforts to travelers. Traveling gits, cases, 
fountain pens, and other accessories are 
being grouped by the enterprising Canadian 
jewelry retailers, who are making numerous 
suggestions for the vacationist these warm 
Summer days. 
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Mr. and Mrs. William J. Patri are taking 
an automobile trip through the Berkshires. 

Frank Tanner, of H. S. Tanner Co., was 
a business visitor in Boston the past week. 

Frank R. Budlong, of William C. Greene 
Co. has returned from a vacation trip to 
Maine. 

L. Douglas Young, of Young Bros., was 
a business caller on the firm’s New York 
trade the past week. 

Samuel B. Levy and family are stopping 
at the Massasoit Hotel, Narragansett Pier 
for the remainder of the season. 

Annie Silverman has filed notice at the 
city clerk’s office that she is the owner of 
Silverman-Blume Co., 144 Pine St. 

Ben’s Toggery Shop, 77 Empire St., is 
being conducted by Ben Lieberman, accord- 
ing to his statement filed at the city clerk’s 
office. 

R. Livingston Beeckman has been re- 
elected a member of the Board of Gov- 
ernors of the Newport Casino for the term 
ending in 1929. 

Frank Kelley, of the Manufacturing 
Jewelers Board of Trade, was in New 
York and vicinity last week on business, for 
the association. 

Jacob Solinger and wife has given mort- 
gage for $10,000 to the Union Trust Co. 
on lot and building on the southerly side 
of Freeman Parkway. 

Ralph K. Stone, of the Chapin-Hollister- 
Stone Co., has been taking a much needed 
respite of a couple of weeks from business, 
which he spent in Maine. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ & Silver- 
smiths’ Association, is back at his desk after 
a vacation period spent in Maine. 

The Beamans & Smith Realty Corp. has 
given a mortgage to the Beamans & Smith 
Co. for $70,000 on 11 lots of land and build- 
ings on Reynolds, Gordon and Saratoga Sts. 

Howard B. Rice, with L. Heller & Sons, 
has returned from a two weeks’ vacation at 
Oak Bluffs, and with his family will spend 
the rest of the Summer at their country 
homestead near Crompton. 

Beamans & Smith Co., Inc., of this city, 
has been chartered under the laws of Rhode 
Island with a capital stock of 500 shares 
of common stock without part value. The 
incorporators are Percy W. Gardner, A. L. 
Sawyer and E. D. Gee. 

Mr. and Mrs. Frank O. Udell gave a 
dance at their Summer home on Sachuest 
{ve Newport, last Monday evening for 
their daughters, the Misses Udell. The ex- 
terior of the house was elaborately  il- 
luminated with lanterns. 

Max Gertsacov has purchased a part of 
the stock, etc., of the George H. Holmes 
Co, manufacturing jewelers, 185 Eddy St., 
through the receiver, Harold S. Blake, who 
is treasurer of the George H. Holmes Co., 
and is liquidating the business. 

Because of a slight fire caused by a de- 
fect in the wiring of its store, that called 
the fire department there on a still alarm re- 
cently, the Tilden-Thurber Corp. has had a 
force of electricians make a complete ex- 
amination and renovation of its wiring. 
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A man who conducts a retail jewelry store 
on N. Main St. pleaded not guilty when ar- 
waigned before Judge Rueckert in Sixth 
District Court Saturday morning on a 
charge of ‘receiving stolen goods, and was 
released in $200 bail for trial Aug. 18. He 
is charged with having paid $2 to a boy for 
a stolen watch worth $45. 

Arthur O. Ostby, with the Ostby & Barton 
Co., was the victim of the careless driving 
of another automobilist on lower Weybosset 
St. last Wednesday. The other machine, 
swinging out of Hay St., struck Mr. Ostby’s 
machine, causing several hundred dollars’ 
damage. Mr. Ostby was badly shaken up 
but escaped serious injury. 

The Crown Emblem Co., Inc., has been 
incorporated under the laws of Rhode Island 
and granted a charter to be located in this 
city and engage in a general jewelry busi- 
ness, silverware, novelties and toilet goods. 
The capitalization consists of 500 shares of 
non-par stock. Kirtland H. Wilson, Louis 
W. Dunn and Wayne H. Whitman, all of 
this city, are the incorporators. 

The old steel smokestack on the George 
H. Fuller Sons Co.’s plant, Exchange St., 
Pawtucket, has been taken down and will 
be replaced by a new 70-foot steel stack. 
The plant closed down Aug. 1 for two weeks 
in order to afford the employes an oppor- 
tunity to enjoy a vacation. In addition to 
replacing the smokestack, all the machinery 
in the plant is being adjusted and repaired 
and other necessary improvements made. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Grauer, of M. J. Grauer 
Co., New York city; Mr. Keller, of the 
Keller Jewelry Co., Cleveland; Mr. Klein- 
feldt, of the Star Jewelry Co., New York 
city; Mr. Kluth, of The Fair, Chicago; 
H. M. Blank and Miss Zastrow, of the May 
Department Stores Co., St. Louis, Mo.; Mr. 
May, of the May Co., Akron, O.; Mr. 
Debus and Miss Elias, of the May Co., 
Cleveland. 

The retail jewelry store of J. Sylvestre, 
1319 Main St., Arctic Village in Warwick, 
was broken into some time between 11 
o’clock Tuesday night, Aug. 4, and early the 
following morning and five gold watches 
stolen. The West Warwick police were no- 
tified and are conducting an investigation. 
The watches, according to Mr. Sylvestre, 
include a Hamilton valued at $40 and four 
Walthams valued at $40, $35, $30 and $30, 
respectively. Entrance was gained by break- 
ing a window at the front of the store. 

Tilden-Thurber Corp. was host to its 130 
or more employes at an outing at Narra- 
gansett Pier on Saturday, automobiles being 
in waiting at the close of the store at noon 
to take the party to that famous shcre re- 
sort. Dinner was waiting when the party 
reached the Casino, following which a 
series of beach games and sports and a 
bathing beach contest furnished a delightful 
afternoons’ programme. Among those who 
participated in the various features of the 
occasion were President Fred B. Thurber 
and Secretary-Treasurer William G. Thur- 
ber. Ice cream and cake were served on 
the veranda of the Casino, and after a short 
period of dancing the return home by auto 
in the moonlight was one of the pleasing 
parts of the affair. 

The employes of the Uncas Mfg. Co. of 
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Sprague St. enjoyed their eighth annual out- 
ing at the grounds of the Warwick Club 
on Tuesday, Aug. 4. After luncheon, which 
was served immediately upon arrival, games 
were in order, all of which were hotly con- 
tested. The watermelon contest was won 
by John Di Christofora, the 100-yard dash 
by Felix Fezzana, the 75-yard dash by Miss 
Emma Razza, the 50-yard blindfold race 
by Miss Mabel Del Ponte, the three-legged 
race by Felix Fezana and Frederick Goud- 
jian, and the balloon race by Miss Nancy 
Castorio. The baseball game was won by 
the married men, the score being 6 to 4, 
while the single men won the tug-of-war. 
The bake was served at 5 o’clock, at which 
time solos were rendered by -Miss Villa, 
soprano, and Miss Champagne, contralto, 
while Patrick Neri played the saxophone. 











Mr. and Mrs. Joseph Eccles have gone to 
Nantucket for a 10 days’ stay. 

The George L. Paine Co. was closed the 
past week for the annual vacation period. 

Harry Hull, of the LeStage Mfg. Co., and 
wife have returned from an automobile. trip. 

Mr. and Mrs. Wilfred Thuot are enjoying 
an automobile trip over. the Mohawk Trail 
and to Canada. 

John P. L. Ballou is now located in his 
new. store at the corner of Orne and N. 
Washington. Sts. 

The Watson Co. factory closed the past 
week for the annual. overhauling, stock .tak- 
ing and vacation period. 

William Gow, who has just joined the 
sales forces of the H. F. Barrows Co., left 
the past week .on his initial trip west. 

Persons employed in the North Attleboro 
factories have been taking their annual vaca- 
tions the past week during the shutdown of 
the numerous plants. 

The jury list for the town of North At- 
tleboro published the past week of those 
who may be called to serve during the cur- 
rent year beginning. Aug. 1 includes the 
following connected with the jewelry industry 
or its allied branches: Arthur S. Abells, 
William B. Archer, Enoch P. Auty, Jr., 
Robert H. Barr, Louis D. Barrows, Joseph 
A. Bennett, August Collier, Charles H. Co- 
mey, Harold A. Coutant, Willard R. Cush- 
man, Louis Dargis, Samuel DeBlois, James 
Donaldson, William A. Donly, Henry A. 
Duffy, Isaie J. Dupras,-Solomon K. Durrell, 
Walter Entwistle, Isadore D. Forbes, John 
E. Frey, William Gulski, James Harlow, 
Percy Harrington, George C. Jencks, Earle 
W. Johnson, James Kelley, Oscar Kurtz, 
Raymond Lanphier, Archer Lewis, Arthur 
F. Lynch, John Mackell, Thomas J. Ma- 
guire, George Marshall, Edward B. Martin, 
William J. McCarthy, Patrick McGettrick, 
Philip A. McGivney, Louis E. Morse, Robert 
Murphy, Verne V. Ordway, John H. Parks, 
Frnest Philibert, Rufus E. Price, William 
Provan, Arthur H. Quinley, William D. 
Ralph, Arthur Rogers, Max L. Rosenberg, 
John P. Shea, Harry A. Starkweather, Noble 
D. Sutherland, Earle -H. Swallow, Charles 
H. Taber, Fritz B. Wagner, Joseph H. Wha- 
len, Alvan H. Whiting and William M. Yuill 











Earl B. Kent, of the Kent Jewelry Co., 
was in Montreal the past week on a business 
trip. 

The Mason Box Co. at Attleboro Falls 
was closed the past week for the annual va- 
cation period. 

Mr. and Mrs. Fred Wilmarth and family 
spent the past week on Prudence Island in 
Narragansett Bay. 

Saart Bros. Co. report a number of good 
orders recently and is increasing the force 
in its trimming department. 

Mr. and Mrs. Charles R. Gage and their 
two children were among the vacationists 
at Quonochontaug, R. I., last week. 

G. Fred Ball has been named as superin- 
tendent of the Attleboro Falls post office to 
fill the vacancy caused by resignation. 

Several of the L. G. Balfour Co.’s forces 
are enjoying an auto trip to Canada during 
the annual vacation period of the plant. 

Harry E. Robinson, foreman for the 
Marathon Co., and his wife spent the past 
week with friends on Prudence Island. 

The Attleboro City Council voted $55,000 
Tuesday evening as a “starter” for the new 
water supply to be taken from the Wading 
river watershed. 

George McCormack, formerly with the 
Ballou Mfg. Co., is now representing the 
McRae & Keeler Co., Inc., through the 
eastern section. 

Thomas Brennon is fitting up a shop in 
the Bigney building, where he will begin 
the enameling operations shortly. He was 
formerly of the Thomae Co. and with Dobra 
Bros, Co. 

Among the local firms that have engaged 
space at the Richmond convention are the 
Baer & Wilde Co,, the S. O. Bigney Co., 
Watson Co., J. F. Sturdy’s Sons Co. and 
Thomae Co. 

Plans are under way for the forming of 
the Manufacturers’ Basketball League to 
play at the State Armory again the coming 
season. Probably the league will include 
teams representing L. G. Balfour Co., Bay 
State Optical Co. and R. F. Simmons Co. 

Lusty swats turned the tide of defeat into 
victory for the Wolfenden baseball team 
the other evening in one of the best games 
of the season in the Manufacturers’ League 
contest, when the Bay State Optical Co.’s 
nine succumbed to the tune of 3 to 2 after 
taking a first inning lead and holding it until 
the seventh box. : 

J. U. Masse, local real estate dealer, an- 
nounced last week the sale of the property 
of A. Markoff, a retail jeweler, that was 
formerly owned by H. A. Allen. The prop- 
erty extends on Manchester, Olive and Lamb 
Sts., and was sold to a Providence retired 
business man for $15,000. 

J. Frank Mason, of the Mason Box Co., 
has offered to give the town the necessary 
land for the extension of Elm St. to Com- 
monwealth Ave., if it should desire to make 
the extension, and will also give some of 
the filling necessary to bring it to grade. 
If this is done, it will do away with a da- 
gerous curve in the road and considerably 
shorten the distance between the two Attle- 
boros. 

Employes of the Bay State Optical Co. 
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went on their annual outing Saturday at the 
“Cedars” in North Attleboro and as soon as 
the plant closed at noon there was a rush 
for the autos and buses, which were quickly 
filled, and within a few minutes a long pro- 
cession was en route to the scene of the 
festivities. Lunch was ready when the ex- 
cursionists arrived and they made quick work 
of the tempting viands. A long list of field 
sports was on the card including a baseball 
game, running, jumping and all kinds of 
grotesque races. One of the big features 
was a blueberry pie eating contest and a 
horseshoe quoiting contest. A chowder din- 
ner at 5 o’clock concluded the afternoon’s 
program. 








Taunton, Mass. 





The Chase Plating Co. has been increas- 
ing its facilities and equipment at 10 Jack- 
son St. 

Word was received here Thursday of the 
death in New York of Mrs. Marion L. 
Rait, for many years a resident of this city 
and a daughter of the late Charles and 
Amanda Barton. Her father was one of the 
founders of the Reed & Barton Co. about a 
century ago. James Rait, husband of the 
deceased, died several years ago and the 
widow shortly thereafter disposed of the 
homestead on Summer St. here, to make her 
home with her daughter, Mrs. Arthur F. El- 
liott, of New York. 

The annual outing of the employes of 
Reed & Barton was held last Saturday and 
was largely attended. The success of last 
year’s outing was so decided and so thor- 
oughly enjoyed by everyone that it was de- 
cided to hold the outing of 1925 at the same 
place and consequently all eyes have been 
turned toward Nantasket for a number of 
days. A special train left here at 12:30 
o’clock and on the trip fancy hats, noise 
makers and other fun producing and carnival 
effects were distributed and upon arrival at 
the beach luncheon was served and then 
everyone gave himself and herself up to an 
afternoon of real fun, and judging from ap- 
pearances and comments, everyone had it. 
Dinner was served at the Nantasket Hote) 
restaurant at 5:15 o’clock, after which, until 
the departure of the train, sports were en- 
joyed and dancing was in order. The ex- 
cursionists arrived back in town shortly be- 
fore midnight, tired but loud in their com- 
mendations of the good time. 








Plainville, Mass. 





Mr. and Mrs. Willard Ayer have re- 
turned from an automobile trip through 
Maine. 


Mr. and Mrs. Richard Berkley and family 
spent the past week with relatives in New 
Jersey. 

Frank Barney, Lee Higgins and John Bis- 
bee are touring New Hampshire by auto- 
mobile. 

John A. Kenerson returned home last week 
Saturday from a short business trip in 
Maine. 

Mr. and Mrs. Edward Coombs and Eugene 
H. Coombs, of Coombs Place, are touring in 
Maine by automobile. 

The J. F. Sturdy’s Sons Co. resumed busi- 
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ness operations the past week after the an. 
nual factory shutdown. ty 

The Whiting & Davis Co. factory closed 
down Saturday, Aug. 1, for the Summer 
vacation period of one week. 

Mr. and Mrs. O. P. Brown and family 
have returned home from an auto trip 
through New York State and Canada. 








Winston-Salem, N. C. 


While retail sales in this section have been 
rather quiet this season there are indica. 
tions of a good Fall business. 

The Gift Shop, jeweler, 428 N. Liberty 
St., is holding an August discount sale 
which began Monday, Aug. 3. 

Seymour Ecker, of the Ecker Jewelry 





Co., has returned from a_ sojourn to 
Wrightesville Beach and Wilmington. 
H. E. Miller, formerly with the Gift 


Shop, this city, but now with B. F. Roark, 
Charlotte, was a visitor to the twin-city last 
week on his way to his old home in Wilkes- 
boro, N. C. 

John C. Reeves, formerly watchmaker 
with J. L. Young & Co., this city, has opened 
a repair shop at Liberty St. corner of 12th 
St. and will later supplement this with a 
staple line of retail jewelry. 

Dollar Day as observed each year by the 
merchants of Winston-Salem was held Fri- 
day of last week and as usual was a grand 
success especially from the jewelers’ stand- 
point, the local jewelers taking advantage 
of the occasion to materially reduce their 
stocks of slow moving small articles. 

A. Leslie Sprinkle, 52-year-old watch- 
maker of Gastonia, N. Car., was found 
dead in that city. There was a bullet hole 
through his head. Mr. Sprinkle had just 
returned the day before from Washington, 
D. C., where he went to get treatment for 
nervous disorders. The only known rela- 
tive surviving him is a sister, Mrs. E. G. 
McDonald, of Drake, W. Va. 

Stamey’s jewelry store, High Point, 
N. Car., was visited the past week by 
“penny-weight” crooks who succeeded in 
getting away with a diamond ring valued 
at $800. The men entered the store during 
a busy shopping hour Saturday night and 
asked that they be shown a diamond ring. 
They slipped the diamond from the tray 
and took advantage of an opportunity to 
escape through the crowds that thronged the 
streets. No trace has been found of the 
thieves as yet but jewelers and police have 
been warned all through this section. 

R. C. Odom, the alleged check passer, 
who was later apprehended in Tulsa, 
Okla., was last week returned to this city 
by Captain Whiteheart, of the local police 
force, and was tried in police court o 
two of the charges preferred by jewelers. 
In the Fred. N. Day diamond case ™ 
which Mr. Day charged Odom with giving 
a bad check Judge Watson, of the 
Municipal Court, gave Odom a_ sentence 
of one year on the roads. The judge also 
gave Odom the same amount of time ™ 
the case where A. Cohn & Co., jewelers, 
charged him with giving a bad check m 
exchange for a large diamond at thetr 
store. An appeal was taken to the Superiof 
Court in both cases and Odom is still 
custody. 
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Chicago Notes 





A. H. Pisahl, of the Keystone Watch 
Case Co., is spending a couple of weeks 
with his family at the Wisconsin Dells. 

Charles A. Hubbard, auctioneer, returned 
recently with his family from Long Beach, 
Mich., where he enjoyed a two weeks’ rest. 

H. Stein, of Max Stein & Co., Capitol 
building, is enjoying a few weeks’ motor 
trip to Yellowstone Park with a party of 
friends. 

W. A. Kaufman, of the firm of A. Hirsch 
& Co., is spending several weeks at Green 
Lake, Wis., with his family, enjoying a 
good rest. 

Lee Nelson, Evanston, IIl., left recently 
with his wife for Colorado, where they will 
visit all places of interest and be gone for 
about a month. 

A. Ostrow, watch repairer to the trade, 
has removed his shop from room 1,114 to 
912 Reliance building, where he has found 
more convenient quarters. 

M. Dorenfield, of the Maxfield Novelty 
Co, New Orleans, La., was in Chicago 
last week looking over the markets and call- 
ing on his many friends here. 

Max Strasburg, Trinidad, Colo., was a 
visitor in Chicago last week on his way 
home from the east, where he spent several 
days looking over the markets. 

Oscar J. Sehnert, retail jeweler with of- 
fices in room 1503 of the Capitol building, 
returned last week with his son and friends 
from a short fishing trip to Grassy Lake, 
Ill. 

George Hudson, of the retail firm of 
Shibley & Hudson, Wooster, O., was in Chi- 
cago last week for one day, attending to 


some special business and visiting with 
friends. 
Joe M. Wilson, vice-president of the 


H. H. Hawley Co., Dallas, Tex, was in 
Chicago last week calling on his many 
friends in the trade and looking over the 
markets, 

Fred Haller, Chicago manager for Ostby 
& Barton left last week on a business trip 
to St. Louis, Kansas City and the north- 
west. Mr. Haller will return to Chicago 
about Sept. 1. 

C. A. Mumford, on the ninth floor of the 
Columbus Memorial building, will leave this 
week with friends to motor to northern 
Wisconsin, to spend a week there enjoying 
some good fishing. 

Louis A. Eppenstein, of the Illinois 
Watch Case Co., returned home last week 
with his wife, after spending two months 
- New York attending to business and en- 
eying a rest at Atlantic City. 


Mr. Kruger, of the Kruger Jewelry Co., 
Wichita Falls, Tex., stopped off in Chicago 
last week for a few days to visit with 
friends, and left on the Century for New 
York to look over the markets. 

Oscar Samuels, of J. Engel & Co., whole- 
sale jewelers at Baltimore, Md., stopped off 
in Chicago last week to spend a few days 
here with friends, on his way to the west, 
where he will call on the trade. 

S. T. Tomlin, jewelry buyer for Wana- 
makers, Philadelphia, Pa., arrived in Chi- 
cago last week to look over the markets 
and visit with relatives. Mr. Tomlin ex- 
pects to remain here for about a month. 

John H. Nickell, of John H. Nickell & 
Sons, manufacturer and retail jeweler, ac- 
companied by Mrs. Nickell, returned re- 
cently from South Haven, Mich., -where 
they spent a week enjoying a pleasant time. 

D. E. Partelow, of the Reliance Mfg. Co., 
Providence, R. I., spent a few days in Chi- 
cago last week visiting with George Dahl- 
man, their Chicago manager. Mr. Par- 
telow, was on his way home from a business 
trip to St. Louis. 

J. O. Pollack, of J. O. Pollack & Co., 
7 W. Madison St., returned last week from 
a trip to the west, where they visited Yel- 
lowstone and Estes Park. They returned 
by way of the northwest, and Mr. Pollack 
visited with the trade. 

Alfred Bensabott, South American repre- 
sentative for F. H. Noble & Co., spent sev- 
eral weeks m Chicago visiting the home 
office of this concern, and left last Thursday 
evening for New York from which port he 
will sail for home. 

Arthur H. Weiss recently made connec- 
tions with the Seligman Jewelry Co. to rep- 
resent that concern in Chicago and nearby 
towns. Mr. Weiss formerly was connected 
with the downtown office of C. & E. Mar- 
shall Co. for about four years. 

S. C. Lund, treasurer of A. C. Becken 
Co., left last week with his wife and family 
to motor to Britt, Ia.. where they expect 
to remain for 10 days visiting with friends. 
En route Mr. Lund will stop off at:some of 

the cities to visit with the trade. 

V. T. Jones, of Jones & Baumrucker Co., 
Columbus Memorial building, is spending 
several weeks at Round Lake, IIl., with his 
family enjoying a rest. After his return 
to Chicago Mr. Jones will spend the week- 
ends there until he brings his family home 
in September. 

Max Stein, of Max Stein & Co., Capitol 
building, recently returned from Paw Paw 
Lake, Mich., where he enjoyed a two weeks’ 
stay, and on last Sunday, before returning 
to his office, spent the day at the Dunes. 








While at the Dunes, Mr. Stein wrestled with 
a friend and fell, breaking his hand. Mr. 
Stein is at the office looking after business 
and carries his hand in a sling. 

A. F. Odell, of Odells, Inc., Keokuk, Ia., 
was a visitor in Chicago last week for only 


a day. He left to motor to Madison, Wis., 
to join his wife and daughter. His daugh- 
ter is a student of the Wisconsin University. 
After spending a few days in Madison, Mr. 
Odell and his family will leave to motor to 
the northern woods of Wisconsin, to spend 
a few weks there resting and fishing. 

Ben Hirsch, manufacturers’ representa- 
tive, has made connections with Blancard 
& Co., Inc., of Newark, N. J., wedding ring 
manufacturers, to represent them in Chi- 
cago and the middle west, with headquar- 
ters in room 1,116 Heyworth building, Chi- 
cago. Mr. Hirsch is handling this line in 
connection with his other lines. He leaves 
this week for a two weeks’ business trip 
through the east and the middle west. 

A. C. Becken, of A. C. Becken Co., re- 
turned last week with his wife from a 
motor trip through Wisconsin and northern 
Michigan. They spent two weeks there, 
and came home on account of Miss Clara 
Becken, sister of Mr. Becken, who under- 
went a serious operation at the Mercy Hos- 
pital. Miss Becken is out of danger, and is 
recovering as best as can be expected, and 
she will be at the hospital for several weeks. 

L. N. Rose, with offices on the fourth 
floor of the Capitol building, announces that 
he has made satisfactory arrangements with 
Landa & Co., Inc., of Newark, N. J., to 
represent them in Chicago and the middle 
west. This firm manufactures platinum top 
bracelets and men’s rings. He handles this 
line in connection with Madier & Milenko, 
of New York city, manufacturers of white 
gold dinner rings, and the Hirshhorn & 
Stillman, of New York, line of platinum 
mountings. 

August Rassweiler, lapidist, with offices 
in the Capitol building, left recently with 
his wife and daughter for Denver, Colo., 
where he was called on account of the sud- 
den death of his brother-in-law, William 
Kley. Mr. Kley was well known to the 
trade throughout the country, having been 
in the lapidist business for himself for more 
than 30 years at Denver. He passed away 
suddenly at his home 4152 Zuni St., Den- 
ver, in his 60th year. He is survived by 
his widow, one daughter and four sons. His 
son William, who was connected with him, 
will continue the business. 

Carl Levine, of Biggard & Co., Pittsburgh, 





(Continued on page 94) 
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Pa., stopped off in Chicago last week on his 
way home from Minneapolis, where he spent 
two weeks enjoying the many lakes in that 
city. 

Fred B. Hovey, of the National Jewelers 
Board of Trade, spent several days last week 
with his family at Frankford, Ind., visiting 
with friends. 

J. H. Ruttan, with offices in the Heyworth 
building, is making a business trip through 
Michigan and Wisconsin and will be gone 
for a couple of weeks. 

C. P. Dungan, manager of the Chicago 
office of the International Silver Co., is 
spending 10 days with his wife and three of 
his daughters at White Lake, Mich., fishing 
and resting. 

Dick Bennett, of the Edward Lehmann 
Co., Denver, Colo., was a visitor in Chicago 
last week, calling on friends in the trade. 
They also visited places of interest and 
enjoyed lake trips. 

C. C. Patton, of Canon City, Colo., spent 
several days in Chicago last week with his 
family visiting friends and looking over the 
markets en route on a motor trip through 
the east and Canada. 

George Fox, of the Fox Mfg. Co., and 
Phil Lax, of the Pennant Watch & Supply 
Co., left last week on their business trip 
west to the Pacific Coast. They expect 
to be gone for many weeks. 

Joseph Wilson, Dallas, Tex., accompanied 
by Mrs. Wilson, spent the past week in 
Chicago celebrating their fifth wedding anni- 
versary, and traveling to nearby resorts. 
They expect to leave this week to motor into 
Wisconsin where they will stay for several 
weeks enjoying a good rest. 

W. C. Schumann,. of Leubusher-Schu- 
mann & Co., returned last week from a 
three weeks’ stay in the wilds of Minne- 
sota, and after remaining in Chicago for a 
few days left on an extended Fall trip 
through the south. Al Bruckner, of the 
same firm, is making a short business trip 
through Illinois and nearby cities. 

The Dirigold Corp., Minneapolis, Minn., is 
opening a place of business at 70 E. Jack- 
son building, just off of Michigan Ave. The 
entire room at this address has been fitted 
with mahogany fixtures, especially designed, 
for the display of the tableware and mer- 
chandise made of Dirigold, a Swedish metal, 
invented by Carl A. Von Malmborg, who is 
in Chicago at this time. 

M. Lafis, who has been connected with 
C. H. Knights-Thearle Co., as a watch- 
maker, has purchased the watch repair 
business of the late Jos. Ruff, located in 
the Insurance Exchange building, 321 S. 
Wells St. This business’ has been estab- 
lished for about 30 years. Mr. Lafis is in- 
stalling all new fixtures and is contemplat- 
ing putting in a nice line of watches, dia- 
monds and jewelry. 

Abe Kraus will open his new retail jewelry 
store at 1465 W. Chicago St. on Saturday of 
this week. Mr. Kraus has been identified 
with the retail jewelry business for more 
than 15 years. He formerly was in busi- 
ness with his brother in Gary, Ind., and later 
in Chicago, and in April of this year sold out 
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the business in Chicago and went to work 
as’ a watchmaker fora local jeweler. His 


many friends in the trade are happy to learn 
that he is again entering into business for 
himself. 
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Hyman Gabriel, Mobile, Ala., was a vis- 
itor last week of Jacob Segal & Co., in the 
Jewelers’ court. 

Harry Brown, of the Brown’s 
Jewelers, passed his vacation at 
Point, on Lake Erie. 

Al. Kninger, of Jacob Segal & Co., dia- 
mond importers in the Jewelers’ court, has 
departed for the south on an extensive sales 
trip. 

[-dward Cuny, of J. E. Cuny & Son, West 
Fort St., retail jewelers, are making an ex- 
tensive automobile trip through the eastern 
States. 

L. R. Mix retail jeweler at Birmingham, 
a suburb of Detroit, is passing his vacation 
at Middle Straits Lake, a delightful resort 
near Pontiac. 

Roy Connolly, John Schaefer and Horace 
Gore, of Hugh Connolly & Son, retail 
jewelers, were in Chicago last week on a 
business trip. 

Eugene Pamerleau, Alpena, was in De- 
troit last week calling on the wholesale 
jewelers. Business in that part of the 
State has been unusually good for a consid- 
erable time. 

C. E. Wallace and H. T. Monroe, of the 
Wallace-Monroe Mfg. Co., in the Jewelers’ 
court, have been touring the lower Michigan 
peninsula this week. They passed some time 
at Flint and Saginaw. 

G H. Haller and his son, George, Jr., of 
the Luths, Dorweld, Haller Co., wholesale 
jewelers in the Liggett building, are spend- 
ing their vacation touring the east. They 
expect to be gone two or three weeks. 

William Tenske and Mart Van Ittersum, 
operating as the Will Mart Jewelers, on 
Grand River Ave., are alternately passing 
their vacation at their Summer cottage on 
Lake Orion, north of Pontiac. They find 
this a successful way to get a good rest and 
at the same time keep in touch with their 
business operations. 

Detectives last week arrested two men, 
one from Chicago and another from Cleve- 
land who later, it is stated, were accused by 
Meyer Goldberg, jeweler at 2812 Hastings 
St., as having sold him some paste diamonds, 
on July 7, for $2,500. Goldberg said he was 
induced to believe a story that the men were 
leaving the city and were willing to dispose 
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of the “gems,” below cost. Their actual 
value is said to be about 98 cents. A charge 
of larceny by trick was filed. Goldberg 


said that the sale to him was conducted at 
the rear of his store, the salesmen exhibiting 
the alleged spurious gems against black 
paper in order to make them look genuine. 

Louis Meier’s Sons, Gratiot Ave., retail 
jewelers, are enlarging their store for the 
purpose of putting in one of the largest 
stocks of clocks in the middle west. It is 
their intention of having on display every 
line manufactured in the United States. 
When everything is completed this will be 
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one of the most attractive retail jewelry es. 
‘ablishmentg on thg ‘east side of - Detroit. 

Window smashers still continue to be ac. 
tive in the outlying sections of Detroit 
Joseph Weiss, on East Jefferson Ave., is one 
of their latest victims. He had arranged q 
particularly fine display one day recently 
when a few hours after along came some 
one with a brick. There was a crash, 3 
rush, and in a few seconds the thief had dis- 
appeared with considerable merchandise. 
The amount of the loss has not been made 
known. 

Thugs, sneak thieves, and others of their 
kind, from now on will have little opportu. 
ity to operate in the new Jewelers’ court, 
ollowing a recent hold up in that place, the 
manager has installed an elaborate burglar 
alarm system which not only summons the 
police but also other assistance from the De- 
troit Still alarm station and at the same time 
sounds an alarm in the lobby on the main 
floor where a policeman is always on guard. 
The alarm furthermore designates on what 
floor the trouble is located, so that assistance 
may be dispatched instantly. All elevators 
also are stopped even if between floors. Each 
of the jewelry shops have buttons conven- 
iently distributed in such a way that they 
may be worked under most trying conditions, 
Five floors of the Jewelers’ court are filled 
with shops carrying merchandise of im- 
mense value. The new alarm _ system 
furnishes a source of relief for every one 
located there. Thugs and thieves of other 





type may get into the place with little 
trouble, but if they attempt _ trouble, 
their chances of getting away will not 


be worth very much. Furthermore the 
Detroit police are taking no chances these 
days. Within the last year or so on af 
average of about one a month of their num- 
ber has been killed in fights with thugs, and 
thieves in general. Policemen are shooting 
first now and making inquiries afterward 
Within the last six months they have been 
able to put away permanently a considerable 
number of holdup men who had come t 
believe that Detroit was an easy place m 
which to operate. 











C. E. Reese and James Whitney, jewelers 
of Omaha, have gone to Florida for a shor 
visit to look over the boom. 

E. O. Furen, Omaha jeweler, has returned 
from a rest period spent among the bass and 
pickerel lakes in Minnesota. 

Pete Mason, of the Oneida Community, 
Ltd., with headquarters here and who travel 
this territory, has gone to Oneida for bs 
annual sojourn. 

Leon Greenburg, of the Omaha Jewels 
Mfg. Co., and E. Woodis, of the Ree 
Jewelry Co., Omaha, have returned from the 
Black Hills where they have been on a fis 
ing trip. By letter from Albert Edhola, 
another Omaha jeweler, these two were © 
troduced to a special guide who took thes 
through the wilderness to the best fishint 
point in the whole Black Hills region. Whe 
they got there it developed they were nat 
equ’pped for trout fishing. 
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W. Cohn, of the Wagner Gilger Cohn 
Co., has left for his first trip on the road. 

Harry Bernon, who has been touring New 
York State with his family, is back home 
again. 

F. W. Fobes and wife, Kinsman, were 
yisitors in Cleveland last week, doing their 
Fall buying. 

H. E. Simon and wife, Akron, motored 
to Chicago for a sojourn and visited the art 
display at the Morrison Hotel. 

There will be a special meeting of the 24 
Karat Club this week to arrange for the 
annual meeting, which takes place in Sep- 
tember. 

George R. Baxter and wife, who accom- 
panied the Shriners on their trip to the Coast, 
are back home again, having greatly en- 
joyed the trip. 

Among out-of-town jewelers in Cleve- 
land last week were E. W. Chamberlin, 
Akron; George High, Median; Mr. Nolf, 
Wadsworth, and W. C. Fisher, Lorain. 

W. J. Gow, representing the H. I*. Bar- 
rows & Co., and J. J. Somers, of the J. J. 
Somers Co., were among manufacturers’ 
representatives in Cleveland last week. 

W. J. Higgins, Shelby, accompanied by 
Mrs. Higgins, has left for a motor trip to 
the Pacific Coast and will visit their son 
Frank, who is located in Seattle. They ex- 
pect to return the latter part of September. 

Otto Radde, who formerly had optical 
offices with the Sigler Bros. Co., has opened 
his new place of business on the Euclid level 
of the Superior Arcade. It is conceded to 
be one of the finest in Cleveland. 


The Sands Jewelry Co., 320 Superior 
Ave., is getting considerable publicity be- 
cause Miss Margaret Kelly, an employe, 
won the first prize offered by the Cleveland 
News in a bathing beauty contest. Miss 
Kelly is having a wonderful time and_ her 
employers some fine publicity. 

Several Lakewood jewelers, including 
Charles Schaffer, were on the committee of 
the annual picnic given by the Lakewood 
Retail Board of Merchants. About. 18,000 
people attended, and a parade made up of 
many floats in which officials participated 
was the most successful ever held. 

A man operating as an auctioneer at the 
store of a local jeweler and pawnbroker, 
was arrested and charged with not. possess- 
ing a State auctioneer’s license. He was 
brought before Judge Oscar Bell in Police 
Court and fined $25 and costs. The arrest 
was made due to the vigilance of License 
Commissioner Cuhr, who has had the place 
under observation for several days. 

The epidemic of safe-cracking in down- 
town stores within the past couple of weeks 
caused Chief Graul to call a meeting of all 
the police last week. He ordered his hear- 
€ts to shoot to kill if they have to shoot, 
and to be quicker on the draw than the 
crook. He also ordered a drive made on all 
crooks and other questionable characters, 
and roundly scored some of the men for 
negligence in making arrests. As a result 


of a drag-net put out by police eight persons 


Were taken in and booked on charges of 
SUSPicion. 


Among them was one who was 
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-held pending the investigation of a robbery 
of silverware from Louis Vogule, a sales- 
man for the Robinson-Rochester Co. The 
silver, valued at $500, was taken from 
Vogule’s auto, which was parked in a 
municipal garage. It was found, it is 
claimed, in the man’s rooms who is held for 
trial. The release of “Big Jim’ Morton 
from the Columbus penitentiary roused a 
storm of protest from Cleveland,’ and ‘City 
Manager Hopkins wired Governor Denahey 
a strong protest. As a result, Morton’s 
parole to Detroit officials, who wished*to try 
him on a hold-up and bank robbery charge, 
has been cancelled, and he will finish his 
15-year term at Columbus, of which so far 
he has served but five. He is one of the 
most notorious safe crackers and hold-up 
men the police have dealt with. One of his 
reasons for asking parole was that the 
weather at Columbus was too warm for 
him, and a reason given by the Board of 
Pardons for releasing him was that he 
promised to stay out of Ohio. Chief Graul 
in his address urged the courts and proba- 
tion officers not to be lenient with offenders, 
as by so doing much of the present crime 
wave is due to this cause. 








Notes from Ohio 





Jay Fredland, East Liverpool jeweler was 
a visitor in Canton recently. 

It is announced that the Kay Clothing Co., 
121 S. Main St., Akron, will open a new 
jewelry department on or about September 1. 

Mrs. Leonard Williams, Akron, has been 
placed in charge of the silverware depart- 
ment at the jewelry store of George S. Dales 
& Co., S. Main St. 

Roy Zuefle has opened a jewelry store and 
repair shop at 531 2nd St., Portsmouth, O. 
His father for more than 30 years conducted 
a similar establishment in the same location. 

During the recent Akron Centennial Cele- 
bration, the Frank Jewelry Co., S. Main St., 
in business about 50 years, displayed in its 
windows pictures of downtown Akron taken 
in 1885. 

L. D. Smith, Three Rivers, Mich., who 
has conducted a jewelry repair shop in 
Nevada has moved to Upper Sandusky and 
is sharing a room occupied by the Stutz 
News Co. 

Roberts & Co., Zonesville jewelers have 
opened their new store at 509 Main St., next 
door to the former location at 507. The 
new store has all new appointments and 
many new lines have been added. 

Otto Jackson, who for several months has 
conducted a jewelry repair business in the 
Young News Agency building, Cleveland 
Ave. S.W., Canton, has moved to larger 
quarters in the Central Savings Bank build- 
ing. 

T. R. Brokaw, who has. conducted a 
jewelry business at New Comerstown for 
several months has disposed of his stock of 
merchandise and has moved his family to 
St. Clairsville. He does not plan to re-enter 
business. 

Work has been completed on redecorating 
the gift section on the second floor of the 
establishment of George S. Dales & Co., 
Akron. This firm about a year ago, opened 

an exclusive gift section in connection with 
its jewelry store and recently on the return 
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of Mr. Dales from the Orient added much 
imported merchandise. 

A men’s jewelry section will be a distinct 
feature of the new store of the Herbruck & 
Carey Co., to open within the next two 
weeks at Cleveland Ave and Tuscarawas St., 
Canton. The store for many years located 
in Tuscarawas St. E., is an exclusive men’s 
furnishings and clothing store. 

Breaking the show window at the jewelry 
store of. John J. Pfouts & Co., 328 Cleveland 
Ave. N., Canton, thieves recently stole 
jewelry valued at $500. A display including 
four watches, cuff buttons, pearl rings and a 
platinum -bar pin set with diamonds was 
stolen. Pedestrians passing the store early 
Sunday morning reported that the window 
was broken. Police have no clues. 

The business of C..A. Hawver for 23 
years a leader in optical work in Massillon 
has been sold to Benjamin F. Fichi, who has 
been associated with the Rochester School 
of Optometry for the past five years as stu- 
dent and instructor at Mercersburg, Pa. Mr. 
Hawver will leave soon for an extended trip 
through the west and will then go to Florida 
where he will make his future home. 

There has been some recession in the retail 
jewelry business in the Canton district, due 
to uncertain industrial conditions, but in 
Akron retail jewelers report their trade nor- 
mal for mid-Summer. The rubber tire in- 
dustry continues to thrive and from all in- 
dications work will be assured employes for 
months to come. Money is easier in Akron 
and the people are no longer buying cau- 
tiously. 

Announcement is made by Jack Art, 115 
E. Tuscarawas St., Canton, that he will 
move his store into half of the room soon 
to be vacated by Carey & Herbruck, men’s 
clothiers. He plans to open in the new loca- 
tion about Sept. 1. Mr. Art has conducted 
a jewelry store in Canton for 10 years and 
has been at the present location five years, 
Mr. Art plans to remodel at the new loca- 
tion and will add new appointments. 

FE. W. Chamberlain, newly elected pres- 
ident of the Ohio Retail Jewelers’ Associa- 
tion is busy now’ with legislation aimed ‘to 
better conditions in the retail jewelry indus- 
try in the State. Mr. Chamberlain plans to 
make a tour of the State speaking before 
Twenty-Four Karat clubs. He is outlining 
a campaign of advertising in line with the 
project started by ‘the American National 
Retail Jewelers’ Association. Mr. Chamber- 
lain reports many new members have joined 
the ranks of the jewelers’ association in the 
State recently. 








One of the oldest jewelers who attended 
a convention this year was W. H. Thorp, 
of Beaver Dam; Wis., who participated ‘at 
the session of the Wisconsin Retail Jewelers’ 
Association held at Eau Claire, a full report 
of which appeared in THE JEWELERS’ Cir- 
CULAR recently. Mr. Thorpe is one of the 
oldest jewelers in active service in the coun- 
try, having learned the trade in 1857 and 
entered business for himself in 1860, main- 
taining a jewelry establishment in Beaver 
Dam continuously since that time. Wiscon- 
sin has one older jeweler, G. Scuerzinger, 
of Fond du Lac, who has been a regular 
attendant at conventions up to this year but 
due to infirmities was not able to attend the 
gathering at Eau Claire. 











TRADE CONDITIONS 


Business with local jobbers and manufacturers 


remains good. The retail ‘trade reports volume 
about the same, but in the rural communities busi- 
ness is said to be increasing rapidly. This class of 
buying will grow as the Fall wears on because of 
the exceptional corn crop in Indiana this year, 
assuring farmers of cash money later in the year. 
Trade in the larger cities, which depend largely 
on industry for its buying power, is showing 
but little improvement. This should come later, 
however, for bankers here say indications point 
to good business industrially this Fell. 





Police are looking for the burglar who 
recently robbed the jewelry store at 2805 
Northwestern Ave., owned by Fox Brown. 
The burglars entered through a side window 
and escaped with about $700 in merchandise. 

The case of a man, arrested recently by 
Terre Haute, Ind., police on a charge of 
embezzling from the Sam Sterchi jewelry 
store there, has been continued until Aug. 28 
in city court. The man furnished bond of 
$5,000. 

Charles C. Wright, 47 years old, jewelry 
designer of Indianapolis, died recently. He 
died in a sanitarium. He had been a designer 
for the J. C. Sipe Co., in Indianapolis for 
26 years. He was born at Creston, IIl., and 
came to Indianapolis when he entered the 
employ of the jewelry company. He is sur- 
vived by three sisters and one brother. 

The Frank Mayr jewelry store, 113 South 
Michigan St., South Bend, Ind., recently 
suffered the loss of a $125 diamond ring from 
a tray. A sneak thief, who was a negro, 
asked to examine some rings and he is be- 
lieved to be the guilty person. He substituted 
a “fake” diamond in the case from which 
he slipped the good ring. The deception 
was not discovered until some hours later. 

The Landess Clock Co. has closed a con- 
tract with the Board of School Commis- 
sioners of Marion, Ind., for the installation 


of a new time clock and program system for’ 


the new Martin Boots Junior High School. 
The cost of the system will be $1,200. The 
system includes one master clock which 
governs the operation of separate clocks in 
each of the class rooms of the new building. 
The program machine is arranged so it can 
change the daily program by minutes and it 
is possible~to set up different programs at 
one time. 








Minneapolis 





Mr. Dickey, jeweler, Iroquois, S. D., was 
visiting with wholesalers this week. 

Mr. Deutchman, of Deutchman & Schulz, 
Albert Lea, Minn., was a caller on the trade 
a few days ago. 

C. A. Sherdahl, treasurer of the State 
retail jewelers’ association, was in the city 
with his family a few days ago. 

Louis C. Gaus, senior partner of the 
wholesale jewelry firm that bears his name, 
is making a trip through the southern part 
of the State. 

Mr. and Mrs. H. L. Winters, prominent 
in the jewelry business in the State, was in 
the city for a few days while en route to 
eastern points. 

J. Mulaney, who has been confined to his 
bed on account of illness during the past few 
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days, has returned to his position with I. A. 
Ubel in St. Paul. 

Fred H. Winslow, formerly connected 
with the firm of Noonan & Winslow, Eagle 
Grove, Ia., has purchased the jewelry estab- 
lishment of J. W. Mathis & Son, Marshall, 
Minn. 

W. R. Cooper, president of the National 
Wholesale Jewelers’ Association, is at work 
on a speech which he will deliver at the 
convention of the American National Retail 
Jewelers’ Association in Richmond, Va., next 
month. 

Reports from salesmen from practically 
all wholesale firms in the city, who are out 
on the road in Minnesota and adjoining 
States indicate that the jewelers will obtain 
their share of the northwest prosperity money 
this coming Fall. Orders are being taken 
for early Fall deliveries. 

M. A. Greenblat, salesman for a Duluth 
jewelry firm, was seriously injured while in 
St. Paul recently. While crossing 6th and 
Robert Sts., the heel of his right shoe was 
caught in the street car tracks and before 
ne could extricate himself he was struck by 
an auto. His leg was broken in six places. 

Among the visitors to Minneapolis jewelry 
houses during the past few days were: F.J. 
Nelson, International Falls, Minn.; C. O. 
Diessner, Waconia, Minn.; J. B. Winkell, 
3reckenridge, Minn.; W. J. Feland, Me- 
dora, N. Dak.; Frank Hasse, Bird Island, 
Minn.; F. A. Weinzierl, Waconia, Minn. ; 
Jesse Crosse, Staples, Minn., and W. J. 
Hager, Hector, Minn. 








Salt Lake City 


Fred Daynes has returned from an auto- 
mobile trip to Portland. 

R. E. Boes, who broke his arm recently, 
is in Strawberry Valley, Utah, at this writ- 
ing, where he is making good progress to- 
ward recovery. 

The Gift Shop, prominent jewelry and 
souvenir store at Main and S. Temple Sts., 
was entered by thieves the other night and 
five watches stolen. 

Mark Weiss, a partner in the firm of 
3arnett & Weiss, well known local jewelers, 
is receiving congratulations in jewelry cir- 
cles for his management of the trade’s ball 
team. Not one game has been lost to date. 

Wayne Decker, vice-president of the 
Decker Jewelry Co., wholesaler, contrib- 
uted an article to the Salt Lake Tribune 
last week on city traffic problems. Mr. 
Decker pays particular attention in his dis- 
cussion to the question of right-of-way. 

William T. Denn, member of the Hub- 
bard-Denn Co., prominent S. Main St. 
jewelers, has returned from an extended 
trip to the northwest, accompanied by his 
family. While away he attended the Elks’ 
convention. The trip was made by auto. 

W. C. McConahay, a lieutenant in the 
145th Artillery, and a son of William M. 
McConahay, president of the Utah State 
Retail Jewelers’ Association, is back at the 
store, following a trip to Fort Russell, 
Wyo., taken for Summer training purposes. 

William M. McConahay, president of the 
Utah State Retail Jewelers’ Association, 
says business prospects are excellent for the 
Fall. Mr. McConahay says the unusually 
good crop situation should make money 
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more plentiful. than it has been for some 
time. He is delighted with the outlook, 

Dr. William Ketchum, president of the 
Los Angeles School of Optometry, Los An- 
geles, Cal., recently addressed the Utah op- 
tometrists who are taking a postgraduate 
course at the Civic Center, Regent St. The 
course was a success in every way, including 
attendance. A few optometrists came from 
Idaho. 

Chief Burbidge, of the local police depart- 
ment, urges citizens to keep a record of 
their watch numbers in view of the large 
number stolen recently or taken from the 
person by thugs. “We have no means of 
identification if this is not done, or, at least, 
the identification is far from complete where 
this is not done,” said the Chief. 

A headline in a local paper last week re- 
garding the activities of the Salt Lake City 
jewelers baseball team says: “Jewelers beat 
foundry team. Leaders keep undefeated 


standing.” The success of the local jewel. 
ers’ employes in baseball has astonished 
everyone. They have not lost a_ single 


game. The league was started last year. 

Very little interest, if any, is being shown 
in Conservation Sunday being put on by the 
Utah Bankers’ Association this month in 
an effort to get the public to refrain from 
excessive expenditures this Fall. The as- 
sociation chiefs expressed the fear that the 
unusually good industrial situation would 
bring about such a condition. Among the 
things the association expressed its inten- 
tion to attack was time-payment plans, so 


popular here today. 
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Herbert Green, who has been in the 
jewelry business in Pendleton for 13 years, 
is disposing of his stock, with the purpose 
of retiring from the business, and engaging 
in another line in the same town. 

L. H. Burnett, president of Burnett Bros, 
operating jewelry stores in 11 cities on the 
Pacific Coast, has been in Portland on a tour 
of inspection of the Burnett stores in Port- 
land and Salem. He reports business cot- 
ditions as excellent along the entire Coast, 
notwithstanding that many people are away 
on their vacations, and says that Portland 
is one of the best locations in the entire 
northwest. The Portland store, by the way, 
recently celebrated its second anniversary, 
and in connection with this, gave away 
hundreds of small cakes, as was done last 
year, to those who went to the store and 
asked for them. This was done regardless 
of whether people purchased anything o 
not. Mr. Burnett is a real golf fan, and 
spent some time on the Portland links while 
here. He went from here to San Frat- 
cisco. 








An old building on W. Front St., Plait 
field, N. J., is being torn down to make way 
for a modern business structure which will 
be built by Leo Slonim, jeweler, at that 
place. Mr. Slonim recently bought the pror 
erty and although he has not announced Hs 
plans, it is possible that he may occupy 
of the new stores. 
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Roy Steller, jeweler on Teutonia Ave., 
is on his vacation and is touring the east- 
ern part of Canada with Mrs. Steller. 

Fred J. Theleman, manufacturing jeweler 
at Milwaukee, was a recent visitor at Chi- 
cago. He was accompanied by Mrs. Thele- 


man. 

John Schilz, treasurer of the O. H. Bing- 
enheimer Co., Milwaukee wholesale jewelers, 
is touring the northern part of Wisconsin 
on his vacation. He will spend some time 
at the many lakes in that region. 

C. W. Olney, prominent West Allis, Wis., 
jeweler and nationally known figure in the 
sport world by his prowess with the trap- 
gun, was the guest of the Burlington, Wis., 
Gun Club over the week-end at its regular 
weekly shoot. 

Eugene Wald, who has been operating an 
optometry business in the Plankinton build- 
ing, is putting in a stock of jewelry and 
will open a jewelry store in connection with 
his other business. He has carried a small 
stock of jewelry heretofore, but has not gone 
into it on a large scale. 

Milwaukee jewelry houses have received 
an announcement that A. E. Kaiser, who 
has operated a jewelry store at Lake City, 
Minn., for several years, has sold out to 
J. C. Schmidt. Mr. Kaiser is well known 
in Milwaukee, having done business with 
Milwaukee wholesale houses all of the time 
he has been in business. 

A shower was held at the home of Miss 
Loretta Spaeth of the Boszhardt-Possin Co., 
last week in honor of Miss Spaeth, who is 
soon to become the bride of O. Braun, an 
instructor in the Boys’ Technical High 
School at Milwaukee. Among the guests at 
the shower were the girls in the office of 
the Boszhardt-Possin Co, and also those who 
had formerly worked with Miss Spaeth and 
also Miss Esther Thorbjornsen and Mrs. 
Freda Kapp, Miss Spaeth’s sister, both of 
the Reliance Silver Co. 

The three representatives of the Reliance 
Silver Co., Milwaukee wholesale house, re- 
port that business in their territories is very 
good. According to Ed Wals, secretary of 
the company, the men are receiving some 
good orders. South Dakota jewelers are not 
teady to buy yet and for that reason the 
representative in that territory came back 
to Minnesota to work that State and will 
return to South Dakota when the crops have 
been harvested, as the jewelers expect busi- 
ness to boom after that time. 

George Bogardus held the grand opening 
of his new store in West Allis, Wis., on 
Saturday, Aug. 8. He bought out the entire 
stock of the jewelry store of Joseph Birn- 
baum at 682 Lincoln Ave., Milwaukee, and 
moved the stock and the fixtures to his West 
Allis location. Mr, Bogardus came from 
Janesville, Wis., to Milwaukee and worked 
at the jewelry houses here for some time. 
He has been operating the store of Mr. 
Birnbaum for the past several weeks but 
decided to move to another site. 

David Goldman, of David Goldman, Inc., 
Well-known Milwaukee retail jewelry firm, 
has returned to Milwaukee after spending 
More than a month at Sturgeon Bay, Wis. 
Mr. Goldman has a large cherry orchard 
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in that district which is known throughout 
the United States as being the cherry center 
of America. He had several boys from 
Milwaukee with him to pick the fruit. 
Camps are provided for the boys and it is 
a real vacation and outing for them. 

Jewelers at Racine, Wis., have been urged 
by the Association of Commerce of that 
city to co-operate with other retail mer- 
chants in keeping the city as clean as pos- 
sible. A letter has been sent out by the 
secretary of the retail division of the as- 
sociation asking that the merchants refrain 
from making the street in front of their 
stores a receptacle for any kind of refuse 
and urging that all work with the board 
of public works of that city to make Racine 
one of the cleanest places in Wisconsin, 

Among the Wisconsin jewelers who were 
visitors in the Milwaukee wholesale houses 
during the past week were: W. H. Shaver, 
Mukwonago; M. Schneider, Burlington; L. 
H. Shaver, Delavan; William F. Notbohm, 
Oconomowoc; Mrs. William Liulevich, Ra- 
cine; Mrs, Estberg, Waukesha; .L. Cohn, 
Racine; J. Brehley, Cudahy; Ernst Wege- 
ner, Beaver Dam; Percy Hatch, Oconomo- 
woc; Gustave Slywinski, Waukesha; E. 
Starkey, Waterford; S. Estberg and son, of 
Waukesha; Henry Bayer, Whitewater, and 
F. E. Kiehl, Waukesha. 

Jaines Havlista, president of the O. H. 
Bingenheimer Co., wholesale jewelry house 
at Milwaukee, has returned to the office after 
being on his vacation. He started on his 
vacation by attending the Wisconsin jewel- 
ers’ convention at Eau Claire and from 
there toured through the northern part of 
Wisconsin. He stopped at several of the 
jewelry stores in that section of the State 
and reports that retail jewelers are expect- 
ing a heavy Fall business. It has begun to 
improve already and when the farmers sell 
their crops the jewelers will have a good 
volume of business. Mr. Havlista spent the 
remainder of his vacation at Okauchee Lake, 
Wis. 

It has been definitely decided that Archie 
Tegtmeyer, prominent Milwaukee jeweler, 
will erect a $500,000 12-story hotel on the 
southwest corner of Grand Ave. and 4th 
St., according to the architects who are 
completing plans for that type of a structure. 
Up to the present it has not been known 
whether the new building announced several 
weeks ago would be a hotel or office build- 
ing. Mr. Tegtmeyer’s lease for 50 years 
calls for the erection of a new building 
within a short time. The new hotel will 
occupy the entire L-shaped lot, which has 
50 feet frontage on Grand Ave., 75 feet on 
4th St. and 100 feet on an alley. The hotel 
will be built on the present site of the Tegt- 
meyer jewelry store and the store will be 
the only one in the new building. 
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Market Prices and Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U. S. Gov't New York 
Date Official Assay Bars Official 
re 32 72 69% 
; | a errr 32 72 69% 
DS a ee 314% 71% 69% 
ae ae ae 3143 72 69% 
i a, 32 72 695% 
Pe IO casas 32 72% 69% 
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M. Druxman, Aberdeen, Wash., is retiring 
from his retail store in Aberdeen, Wash., 
and will be succeeded by his daughter, Mrs. 
H. Miller, 

Robert Jacobson, San Francisco auctioneer, 
has just concluded a successful auction sale 
for the R. L. Wells jewelry store in Cen- 
tralia, Wash. 

L. C. Irvin, Seattle retail jeweler, has dis- 
posed of his shop on Westlake Ave., and has 
opened a jewelry store and watch repair de- 
partment in Kirkland, Wash. 

E. A. George, wholesale jeweler of Los 
Angeles is in the city on a vacation during 
which he attended the Knights Templar 36th 
triennial conclave in Seattle. He will visit 
in the San Juan Islands before returning 
to California. 

Mrs. Max Hyman, widow of Max Hyman, 
pioneer pawnshop and jewelry merchant, 
whose store is located at 105 Yesler Way, 
has recently disposed of the business to an 
out-of-town man who will continue to 
operate the shop in the same location, 

H. E. Berger, 1400 Third Ave., has just 
concluded an auction sale in his store pre- 
paratory to a removal necessitated by the 
tearing down of the building in which he has 
been located for some time. Thorne & 
Lobson, auctioneers, conducted the sale. 

Henry Hensel, who has conducted a retail 
jewelry shop in an upstairs location in the 
Hinkley building for several years, is mov- 
ing to street floor quarters in the Century 
building on Third Ave. Mr. Hensel is a 
brother of William Hensel, superintendent 
of the factory of the Alvin H. Hankins 
wholesale and manufacturing firm in the 
Holland building. ; 

Among the out-of-town jewelers and sales- 
men who have visited the city recently are: 
K. Falkenberg, of Walla Walla, Wash., who 
attended the Knights Templar conclave and 
visited friends in the city; Robert E. Kehl, 
of F. H. Noble & Co., Chicago, who at- 
tended the conclave; J. E. Worker, of Los 
Angeles, retail merchant, who is visiting 
friends; Henry Abrahamson, former jobber 
and salesman, well known to the local trade; 
H. Holte, South Bend, Wash., who attended 
the conclave; N. A. Nelson, of Levenworth, 
Wash.; Fred H. Towne, Okenagen, Wash., 
who attended the conclave; Homer N. Skin- 
ner of Everett, is in the city to attend the 
conclave and do some buying for his shop; 
W. D. Charles, of Friday Harbor, Wash., a 
conclave delegate; George H. Moeller, of 
Charleston, Wash., who is buying stocks for 
his shop; Isaac Bolton, Port Orchard, Wash., 
who attended a performance of “The Way- 
farer,” Seattle’s Passion play; Fred W. 
Brown, of Sunnyside, Wash., who attended 
“The Wayfarer” with his family; G, E. 
Jones, of Jones and Hawkes, who came to 
the city to take part in the Knights Templar 
conclave and attended “The Wayfarer”; F. 
C. Grover and wife, of Morton, Wash.; G. 
H. Watkins, of Renton, Wash, who is buy- 
ing new merchandise for his store; George 
W. Thorne, of Bellingham, Wash., who at- 
tended the conclave; J. O. Norberg, of 
Mount Vernon, Wash., in town for the con- 
clave; D. A. Hodge, of Mount Vernon, 
another conclave and “Wayfarer” visitor. 











S. H. Friend has returned to this city 
from the north. 

Burr W. Freer, president of the Burr W. 
Freer Co., has returned from the Hawaiian 
Islands. 

Walter Shaw, of the jewelers’ building, 
in jumping off a car, met with an accident 
and broke his arm. 

Miss Isabel Lowery, a popular member of 
the office force of Mayer & Weinshenk is 
missed by visitors. at present. She is en- 
joying a vacation in the Yosemite. 

A recent visitor here was M. M. Johnson, 
president of H. F. Wickman & Co., Hono- 
lulu (T. H.). He has sailed for home. 

Manufacturers’ representatives here in- 
clude: Irving Golden, of Silberman, Kohn 
& Wallenstein; J. Flatow, of Charles Keller 
& Co., and Dave Schwab, of Davidson & 
Schwab, all of New York city. 

Reports are that E. V. Saunders, Pacific 
Coast manager of the International Silver 
Co., and his son Drury, are having a most 
pleasant time in Honolulu. They expect to 
return to San Francisco today (Aug. 12), 

William A. Kissan, popularly known as 
“Sunshine Bill” is now associated with the 
Gorham Co. He is well known all over the 
Coast. Mr. Kissan and Paul C. Paulsen 
are now in the northwest for the company. 

William Davidson has returned from a 
successful buying trip to New York city. 
His secretary, Mrs. Charles Kump, for- 
merly Miss June Drescher, has returned 
from a delightful wedding trip to Canada. 

E. P. Schroeder and L. A. Schultz, of the 
International Silver Co., left here on Aug. 
1, for their trips through the Pacific north- 
west. T. P. Bennetts, also of the Interna- 
tional Silver Co., is calling on the trade in 
the San Joaquin Valley. 

Arthur Rude, who travels for S. J. Ham- 
mond, of the Jewelers’ building, left here 
late in July for his marriage which occurred 
in Seattle on Aug. 1, to a belle of that city. 
They are now taking a honeymoon which 
will include Salt Lake City. 

It seems that at last a name satisfactory 
to the owners of the property has been 
found for the building at 704 Market St., 
which houses so many wholesale jewelry 
firms. The name has been changed from 
the “W” building, to “The Mutual Build- 
ing.” 

Mr. and Mrs. J. A. Wilkinson, Tracy, are 
in town. Other retail jewelers calling on 
the trade include: Ernest Mueller, Eureka; 
Phil Doll, Hayward; J. B. C. Schmidt, San 
_Leando; A. Hirsh, San Jose; Harry Fried- 
man of Phoenix, Ariz., and Paul C. Har- 
baugh, Portland, Ore. 

F. B. Segeman, secretary of the Wads- 
worth Watch Case Co., after spending a 
week here, went south, accompanied by 
Harry Jones, Coast manager for the con- 
cern, who remained for several days with 
the secretary. Mr. Jones is now back at 
his office in,the Jewelers’ building. 

Additional space in the Sachs building has 
been taken by Edson Adams Co, for the 
Reed & Barton line which is now on dis- 
play. A complete glass room has also been 
beautifully equipped for the display of 
Hawkes’ crystal, an Edson Adams line. 
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There are special show cases and lighting 
effects. 

Several nationa! conventions, including 
those of Shriners, Knights Templar and 
Elks have been held on the Coast this Sum- 
mer. This has led to travelers having had 
rather unsatisfactory trips, in the opinion of 
J. H. Spiro who said that retail jewelers 
all over the Coast, took vacations and at- 
tended at least one convention. 

California’s Diamond Jubilee is featured 
by Ted Huggins, manager for J. R. Wood 
& Sons. He has sent Diamond Jubilee 
posters to the firm’s offices in New York 
city and Chicago and the office here has a 
brilliant diamond display of which the 
poster is the keynote. The bear has a 
genuine diamond solitaire diamond eye and 
the show case containing the poster contains 
a display of diamond rings, bracelets and 
















pins. 
OS ANGELES, 





Mr. Davis, 
was in Los Angeles last week on business. 

Harry Mindlin, Globe, Ariz., is spending 
two weeks in Los Angeles on business and 
pleasure. 

Mr. Ward, of the Ernsting Co, of San 
Diego, spent several days in Los Angeles 
last week, 

Charles J. Kinnel, 2829 Future St., has 
recovered from an attack of influenza which 
confined him to his bed for one month. 

Herbert Reichman, of Reichman Bros., 
diamond importers of New York, is spend- 
ing several days in Los Angeles on business. 

H. J. Schlegel, of the G. D. Davidson 
Co., attended the initiation of the third de- 
gree Masonic lodge at Catalina Island last 
week. 

A. Protsch, Redondo, is back again at his 
place of business after being confined in the 
Angelus Hospital of this city following an 
operation. 

FE. L. Tiffany, Taft, is spending several 
days in Los Angeles on business and 
pleasure. He is accompanied by his wife 
and daughter, 

P. E. Rowe, formerly of 41914 Whittier 
boulevard, whose place of business was re- 
cently destroyed by fire, has opened a new 
store at 4193 Whittier boulevard. 

Benjamin D. Bessler, formerly with the 
Magnolia Jewelry Co., has opened a new 
office at room 308, No. 228 W. 4th St. and 
the business will be known as the Benjamin 
D. Bessler Co. 

Frank Bristol and wife, 1552 W. Pico, 
have left for a month’s vacation. They will 
auto to northern points and British Colum- 
bia. Their store in their absence will be in 
charge of E. F. Fisher. 

Fred Marney and James J. Brady, asso- 
ciates for several years with James A. 
Codori, are continuing the auction sale con- 
ducted by him before his death at the Dome 
Theater building in Ocean Park. 

Jack A. Roth, of the Roth Snow Co., 
manufacturers’ agent of this city, has left 
for a nine weeks’ trip calling on the trade. 
He has gone to San Francisco, and will go 
as far east as Denver and El Paso, Texas. 

Mr. Greenwald. of Greenwald & Adams, 
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Tucson, Ariz. is\. spending a few ‘days in 
Los) Angeles. He has just spent thre 
months touring the entire country, and re. 
turned by the way of the Canadian Rockies, 

J. G. Ellis, for several years with the 
E. W. Reynolds Co., was stricken with ag 
attack of heart failure while attending his 
duties and expired before reaching the hos. 
pital on the afternoon of July 28. He was 
62 years of age. Interment was at Rosedale 
Cemetery on July 31. 

Julius Wiesenberger, retired jeweler of 
this city is returning home after an extended 
tour of the world. He arrived in New 
York on July 3 and was induced to stay 
one month by his nephew Harry Wiesen. 
berger who is connected with Wiesenberger 
& Son, loan brokers at 781 Eighth Ave, 
During the time he stopped in New York, 
he helped his nephew get his stock in order 
and also in purchasing mountings for the 
Fall trade. He expects to stop at Salt Lake 
City for a few days. After a two months’ 
stay at his home, he expects to leave ona 
cruise to China, Japan, India and other 
parts of the Orient. 








Pacific Coast Notes 


W. M. Jenkins, Oakland jeweler, has re. 
turned with his family from a motor trip to 
Hotel Del Monte. 

A. G. Prouty, a leading jeweler of Napa, 
Cal., who has been playing golf at Hotel 
Del Monte for the past month, has returned 
home. 

C. Earl Miller, of Miller & Clark, jewel 
ers of Van Nuys, Cal., has sold his interest 
in the business to Charles W. Clark, his 
partner. 

A number of improvements have been 
made by C. R. Finley to his jewelry store 
in Compton, Cal. There are new fixtures 
and additional stock, ; 

A famine in alarm clocks is reported from 
Santa Barbara, Cal. Some residents at- 
tribute the unusual demand for alarm clocks 
to the recent influx of workmen, 

Harry P. Reisz has purchased from Mrs. 
Myrtle Van Cleave the half interest of his 
former partner, the late Mahlon O. Van 
Cleave, in the Van Cleave & Reisz jewelry 
store, 420 Central Ave., Great Falls, Mont. 

The oldest jewelry store of Anaconda 
(Mont.) went out of business in July. Mrs. 
L. F. Verberckmoes closed out her stock of 
East Park Ave. and announced that she will 
rent the buitding. Since the death of the 
late L. F. Verberckmoes, his widow and her 
daughter Agnes, have conducted the estab 
lishment. They will continue to manufac- 
ture and supply the trade with the Universal 
watch case crown, which was invented by 
the late Mr. Verberckmoes. Headquarters 
will be in the family home. 











Residents of Westfield, N. J., wet 
alarmed one night recently when the but- 
glar alarm at the store of R. Brunner, ¢ 
F. Broad St., went off. The local police 
‘mmediately made an investigation but foum 
the store locked. Neither the doors or Wi 
dows had been tampered with. It 1 be- 
lieved that defective electric wiring caus 
the alarm, as nothing was taken. Mr. Brut 
ner said that the only thing he had beet 
robbed of was two hours’ sleep. 
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George E. Lorch, Inc., has bought the 
brick store building at the northwest corner 
of Carson and S, 17th Sts., South Side from 
Frank Cohen for $80,000. 

A, J. DeRoy, of Jos. DeRoy & Sons, has 
heen named as a member of the national 
vigilance committee of the Association of 
Advertising Clubs of America, which met in 
the east recently. 

Samuel Friedman representing Buss- 
Linthicun-Thomson, Inc., of New York 
stopped off in Pittsburgh last week. on his 
way home from the west to call on some of 
his friends in the trade here. 

Pittsburgh jewelers very much appreciated 
the space which THE JEWELERS’ CIRCULAR 
allotted to the convention of the Pennsyl- 
yania Retail Jewelers’ Association and sev- 
eral of them have been very outspoken in 
their. appreciation. 

Emil I'reyer, head of the Samuel Wein- 
haus Co., with his family, has gone into 
Qhio to spend their vacation. Harry Silver- 
man, vice president of the same concern and 
Mrs. Silverman have returned from a vaca- 
tion spent in Atlantic City. 

J. Alexander Hardy, of the Hardy & 
Hayes Co., and Mrs. Hardy, have gone to 
Atlantic City for the remainder of the 
month. Mr. Hardy has been suffering from 
a cold and his physician advised the sea- 
shore air as the kind of tonic needed. 

The stock of Lew Berman owner of the 
Louis XIV Antique Shoppe, 444 Liberty 
Ave. which concern is in bankruptcy will be 
offered this week at public sale. Berman 
has liabilities of $10,468 and assets of $3,700 
of which sum $2,100 is represented as stock 
in trade. Elliott Frederick of the Credit 
Men’s Adjustment Bureau is the receiver in 
the case. It is known that several local 
jewelers will be on hand to bid for the stock 
of jewelry and antiques, the bankrupt hav- 
ing some antiques of value. 

The Cincinnati negro who was arrested in 
Pittsburgh recently as he was coming out of 
a Liberty Ave. pawnshop has been returned 
to Cincinnati, representatives of the police 
department of the latter city coming to Pitts- 
burgh a few days ago to take him back. It 
appears that the fellow is suspicioned of 
house breaking. In any event he had jewelry 
on his person when arrested. It was valued 
at about $3,500 and belonged to a family 
by the name of Tregor who identified it 
as owned by them. It was at first 
thought that the man might have had loot 
m his possession belonging to a jewelry 
tere in the vicinity of Cincinnati, but so 
lar as known here, this is not the case. The 
negro was arrested by Detectives Corbett 
and Harkins, who are attached to the pawn 
hop division of the Pittsburgh detective 
‘reau, 

J. Clare Crawford is seriously thinking 
o planning a beefsteak dinner for all of the 
Jewelers of Pittsburgh sometime next Octo 
Xr, in the event of the Pittsburgh Base 
Ball club winning the pennant. Mr. Craw- 
ord remarked to THE JEWELERS’ CIRCULAR 
‘epresentative that there is sure to be quite 
4 number of outside jewelry salesmen in 
Pittsburgh on such an occasion and that the 
lewelers could have a big time at an event 
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of this kind. The splendid entertainment 
which was provided for those who attended 
the convention of the Pennsylvania Retail 
Jewelers’ Association in Pittsburgh last 
month, has left pleasant memories and it is 
believed it would not be difficult to get the 
trade together again for another real jolli- 
fication. If the plans go through, Mr. 
Crawford will name Maurice W. Rihn of 
the Terheyden Co. as the chairman of the 
entertainment committee since he is a real 
base ball fan. 











Devonshire St., 


August H. Radtke, 27 
has gone out of business. 

I. P. Carpenter, Springfield jeweler, died 
recently after a prolonged illness. 

Oscar Cohen, proprietor of the Boyleston 
Diamond Co., 664 Washington St., has se- 
cured a lease to the ground floor at 357 
Washington St., and will open a_ second 
store there about Sept. 1. 

Kay’s Gift Shop, in the Old Studio build- 
ing, has opened a shop at The Colonial, at 
Magnolia, for the Summer. Alice P. 
Rhodes, formerly with the shop, has gone to 
New York, and May W. Chandler has 
taken her place. It is planned to open an- 
other Boston store as soon as an available 
site is secured. 

The 60 visiting nugses of the city of Bos- 
ton are up in arms @&s a result of an edict 
compelling the wearing of a uniform and 
the discarding of jewelry. Furs, also, are 
banned, on hygienic grounds, but Hazel 
Wedgewood, their supervisor, has not yet 
explained wherein jewelry constitutes a 
sanitary menace. 

The State Department of Public Safety 
on Aug. 17 sent information to cities and 
towns throughout the State concerning the 
new law, effective Aug. 1, governing auc- 
tion rooms. Under the law, which was 
pushed by the Massachusetts Retail Jewel- 
ers’ Association, an auction room must ob- 
tain a local license and make detailed re- 
ports to the Department of Public Safety. 
It is designed to curb the “fake” auctioneers. 

Investigation by a Boston newspaper has 
disclosed some interesting facts about the 
itinerant street peddlers in the business sec- 
tion who sell 15 cent wrist-watches and 
similar “jewelry.” Each hawker has one 
or two sales boosters, whose duties consist 
in walking around the block, spying the 
peddler, exclaiming at the “bargain” and 
purchasing with great evidence of satisfac- 
tion. Investigation indicated that the 
scheme almost always worked, and the sales 
booster nearly always succeeds in encourag- 
ing several legitimate sales for his confrere. 


—= 


The E. I. du Pont de Nemours & Co., 
Inc., has just announced the results of the 
recent window display contest conducted by 
the Pyralin department of the concern. The 
third prizes were offered for windows in 
different fields of industries, and in the 








jewelry store field the third prize of $25 
went to Mrs. Bruce Smith, connected with 
the jewelry store of Julius W. Sommer, 
Florence, Ala. 
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Allen Dove, of Saul L. Solomon, has gone 
to the south on a business tour. 

Instead of a business meeting this month 
the Lancaster Jewelers’ Association will hold 
an outing later in the month. 

Ralph Padgett, with John C. Bair Co., 
was called to his old home, Gastonia, N. C., 
on August 4, by the death of his father. 

The prizes for the recent golf champion- 
ship tournament at the Lancaster Country 
Club were furnished by W. W. Appel & Son. 

Charles Bischoff, of Charles Bischoff & 
Son, has been spending a couple of weeks at 
Chester, Pa., with his daughter, Mrs. 
Robert Powell. 

E. W. Buella, Harrisburg jeweler, was a 
recent visitor here and B. B. Billmeyer, 
jeweler, of Marietta, was in Lancaster last 
week on business. 

J. L. Straub last week sent a check of 
$50 to Mayor Musser for the Firemen’s Re- 
iiet Fund, in recognition of the firemen's 
services at a recent fire. 

A joint picnic of the employes of Kranich 
Bros., Lancaster and York jewelry stores, 
was held last week at Rocky Springs Park, 
Lancaster. The Yorkists came here in auto- 
mobiles. 

Watch inspection on the Harrisburg 
Division of the Philadelphia & Reading 
Railroad was held last week at Rutherford, 
Hammelstown, at the P, H. & P. Junc- 
tion and Harrisburg. 

Albert W. Ridley, Lewistown, Me., who 
arrived here last week to enter the Bowman 
Technical School, hiked from his home to 
New York for the pleasure of hiking, com- 
ing from New York by train. 

A. W. Moyer, president of the Non-Retail- 
ing Co., and wife, have returned from a trip 
to New Jersey and New York. F. A. 
Wheeler, of the company’s traveling sales 
force, has returned from a western busiiess 
trip. 

Frank F. Hartlage, the New England 
representative of the J. F. Apple Co., Lan- 
caster, has been spending a few days at the 
factory. This company furnished the medals 
presented by the Kiwanis Club for the Kite 
Carnival in Buchanan Park which was held 
Aug. 15. 

E. H. Walsh, Syracuse, N. Y.; Chester 
S. Stein, Manheim, Pa., and George W. 
Bogges, Dola, W. Va., have entered the Bow- 
man Technical School as students. Charles 
H. Paylor has finished a course and taken a 
position with Robert Lee Stewart, Washing- 
ton, N. C. 

The following were recent visitors in 
Lancaster: J. Oscar Smith, Lexington, Va.; 
S. H. Hostetter, Parkesburg, Pa.; J. Earl 
Syling, with S. S,. McCurdy, Greenville, 
Pa.; Clarence H. Harman, with Faust & 
Landis, Allentown, Pa.; Eugene M. Geiger, 
with E. Keller & Sons, Allentown. 

Frederick S. Miller and bride are home 
from their wedding trip. The bride was 
Miss Fanny Elkin, of New York, and the 

fMmarriage occurred on July 15, taking place 
in the Cathedral of St. John the Divine, New 
York. The groom is a son of Charles F. 
Miller, president of the Hamilton Watch 
Co. 
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ORE of your cus- 


acquainted with the beauty 
of Fiberloid toiletware 


On September 15 a pow- 
erful consumer advertising 
campaign gets under way. Full-page advertisements in four 
colors will appear in Vogue during September, October, 
November and December. In the Rotogravure sections of 
the country’s largest newspapers, generous size space will 
focus the attention of women upon Fiberloid sets. 

Actual photographs like the one above will be used in 
each advertisement, except that the distinctive Fiberloid pat- 
terns and beautiful designs will show off to even greater 
advantage in color. 

Each month the women in 3,666,135 homes will have 
Opportunity to admire and covet these smart, good- 





Photographs like this in four colors will portray 
the beauty of Fiberloid toiletware in full-page 
Vogue advertisements this fall. 


Fiberloid Toiletware 


tomers will become made known to 3 666,135 customers are numbered 


looking sets. Many of yout 


among this total. Will 
you, or some other met- 


this fall than ever before. homes each month chant, take the profit on 


the Fiberloid toiletware 

they are going to buy? 

Make sure now that you have sufficient sets in stock 
take care of the demand. There is a wide enough range of 
patterns and colors offered to suit every purse and every taste. 
To help you tie up with the Fiberloid advertising we will 
supply a striking window display free. And on average siz 
orders we will mail illustrated letters featuring the Fiberloid 
line to a list of your customers under your own name. 
These letters cost you nothing. Write us today for prices and 
full information. The Fiberloid Corporation, Indian Orchard, 
Mass. New York Display Rooms: 402 Fifth Avenue. Torosto 


Display Rooms: 145 Adelaide Street West. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEweELers’ Crircutar regarding any advantageous 
device or plan which they are utilizing in con- 











nection with their business. 











Moving More Merchandise by Clearance Sale 





Written Expressly for The Jewelers’ Circular 

















| order to stimulate sales and secure a 
greater volume of business during the 
hot weather, when people are listless and 
disinclined to make an effort to buy, there 
are many sales held in various classes oi 
stores. The jeweler does not find the sale, 
as usually held, to be quite suited to his 
needs, although a clearing sale once in a 
while can be held with profit if it is properly 
conducted. The sale idea is worth con- 
sideration by the jeweler. He can clean up 
stocks as well as other merchants, and the 
need for doing so is often apparent. 

The problem of how to approach the 
“sale” question is one that should be given 
considerable thought. Its effect upon his 
regular customers should be carefully can- 
vassed. The jeweler cannot afford to do 
anything that is going to estrange his par- 
ticular clientele. In fact, unless a sale will 
build his business up instead of tear it down 
the jeweler does not want to have anything 
to do with it. 

Ia studying the sale problem the jeweler 
will do well to consider the following: 

1. Local conditions. 

2. Weather conditions and their relation 
to his particular trade. 

3. Condition of his stock. 

4. The effect a sale will have on his own 
particular business. 

These four points may be briefly con- 
sidered with profit. First, local conditions 
have a bearing on the sale problem. These 
conditions should be considered from 
Various angles and their relation to his own 
business studied very closely by the 
jeweler, 

The class of customers a jeweler caters 
‘o may make a sale the right thing, or prove 
disastrous, If the jeweler is serving the 
high class needs of his community he may 
well ask himself the question: “Will my 
customers appreciate a mark-down sale 
under any guise, or will they believe that 
1 am lowering the standard of my sales 
Policy ?” 

. the jeweler is serving a varied class 
\ page and is enjoying the confidence 
: all he should do nothing to weaken his 
—— in the trade. Will a sale, a genuine 
“arance sale, tear down the prestige that 


it has taken years to build? In answering 
this broad question the jeweler should con- 
sider the methods he has used in past years 
in building up his business. If it has been 
his policy to handle only the highest grades 
of any line of merchandise, if he has 
studiously avoided the appearance of com- 
peting with other jewelers and other stores 
handling cheaper grades he may well pause 
before he holds a “sale.” If, on the other 
hand, he has to fight for business in com- 
petition with all and sundry, and handles 
medium-priced lines as well as the better 
grades, there is a possibility that a sale 
will appeal to many of his customers. 


F it is the custom for all other lines of 

business to hold semi-annual clearance 
sales, and these sales appeal to the people 
of the community, there is no reason why 
the jeweler should not: establish some. clear- 
ance sale policy that will permit him to 
stimulate business during the duller months. 
A clearance sale can be held without an 
undue play on sensational values, although 
a sale without bargains is unattractive. The 
advertising need not be bombastic, for a 
sale can be advertised in a dignified manner, 
and with the jeweler, probably pull more 
business than if he made sensational an- 
nouncements. 

Employment conditions are a factor in 
selling at retail. While people are employed 
and have plenty of means at their disposal 
it would appear to be a good time to hold 
a sale, to increase the sales in any legiti- 
mate way. On the other hand, when em- 
ployment conditions are not good, it is 
almost necessary to offer some inducement 
to secure business. People who are not 
spending money have to be pressed to get 
them to do so. It is then that the appeal 
to thrift and saving will work to the 
greatest advantage. People will spend 
money to save it. 

There is another condition that will enter 
into the consideration of local conditions. 
Can the jeweler by having a special clear- 


ance sale induce attendance from out-of- 
town? Is there a good field for business 
on the outskirts of the community the 


jeweler serves? If a jeweler can pull busi- 


ness from surrounding territory by special 


sales it would appear to be good business 
to do so. 


(THE second condition, the effect of the 

weather on the jeweler’s trade is not 
so important, but of enough significance 
for him to study. Are most of his customers 
away on vacations? Do the majority of 
the families that trade with him go away 
to Summer homes? There is less danger 
of loosing trade from the better classes if 
they are not at home when a sale is held, 
but on the other hand, if they are capable 
of taking advantage of the clearance sale 
they may be disappointed at not being home 
during the sale. There is even another con- 
dition that frequently arises. A jeweler 
may be located in a community that is 
regularly enlarged during the Summer 
season. Jewelers located in towns where a 
large Summer population gathers will have a 
larger opportunity with a thrift appeal than 
otherwise. 

When the weather is hot it is an effort for 
people to shop and make purchases. They 
are inclined to do as little shopping as pos- 
sible, to stay at home more, to give more 
attention to sports and out-of-door functions 
that tend to keep them away from the busy 
heated thoroughfares of the business dis- 
tricts. It is necessary to make a special 
appeal to induce these people to visit the 
store and look over the offerings with a 
view to getting bargains. 

The third condition to consider is the state 
of the jeweler’s stock. It is positively not 
good practice for the average jeweler to pur- 
chase merchandise to be put on sale at special 
prices during a clearance sale period. This 
practice will do more to injure his trade than 
anything else. The reason for this lies in 
the fact that the merchandise purchased in 
this way is usually bought by the jeweler 
because of its profit opportunities, and not 
on a service basis. Often, too, this practice 
loads up the jeweler with much merchandise 
that he is far better off without. But, it is 
not to be understood that the larger city 
stores may not do this to advantage. Where 
there is always a large floating population 
to whom to cater the jeweler may sell mer- 





102 THE 


JEWELERS’ 





CIRCULAR August 12, 1925 








Cut 


FETY 
A IRST 


6598 to Retail 
$15.00 
Full cut Diamond. 
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dvertise. Write for our Free 


_— PROFIT 
NO STOCK TO CARRY 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 
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6132 on hand at all times $25.00 
in every size Retail 
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This se Reg. ‘Trade Mark instead of initial. Tis meee hep de : Also in White Gold Incrusting @uaraptc*- - an Oenuine diamonds, 
you 14K White Gold Display Emblem Cards for your win- 
z Black Onyx Solid Gold 14 Kt. White Gold 0 im original colors free upon request. BG Fi HAH WH , ANE, 
BUFFALO JEWELRY MFG. CO. Top. Genuine Hope Ruby. CAN ALSO BE HAD IN FREE «sts in all emblems and initials with 
“The Mail Order House”’ BLACK, ONYX, TOPAZ, or more 
501 Washington St. Buffalo, N. Y. GARNET, SARDONYX WRITE FOR WHOLESALE "PRICE 
a i i) (a) (ma (Er (mam (Gemma 
I received your book, PRACTICAL DIAMOND SETTING. | 
I have set several flattop rings which were commended very q lf Mr * D ealer 
highly by my employer, and am now working on my first | : IE, 
paved ring , Do you receive a copy of §& 
Write 0) dent in Dallas, T , who did not have th (ey { 
Gimiaet wachantenl caneieden af tot iop tatting pedore secetving our Ie VALUE BELLS every | 
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Prepare for the busy season NOW. 


PRACTICAL DIAMOND SETTING 


By ROBERT GRANT 
Five separate lessons written so you can understand them. Tools, how 
they are prepared, Style charts, working methods and designs, raising 


bright cutting, carving, millgraining, etc., all cleverly 


It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 


the beads, 
illustrated. 








ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 


overlooking a grand oppor- 
tunity for money saving 
purchases. Write us and 
we will gladly put your 
name on our mailing list. 


| AISENSTEIN-WORONOCK & SONS, Ine es 
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Compend of Diseases of 
the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions and a Section on Local Therapeutics. With For- 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 





The Optical a Company 
11 John Street New York 














The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 


the Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
Made in 14K Yellow, White and 
Green Gold 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 26,1917 100 W. 21st St., Room 411, New York Pat. May 








25, 1920 
































352 W. 13th St. 


[ Arthur Johnson 


| New York 
| 























bu 


wi 


gre 
jew 
eve 
tag 





for 
tion 








— 


OO COO OS OO 


4 | 


‘ season. 





—— | = 





August 12, 1925 


Storekeeping ‘Department 


——_——_ 
— 








chandise in larger quantities and by buying 
in larger quantities, or to clear a wholesaler’s 
stock may secure genuine bargains. The 
rule to apply in this case should be this: 

If all of the merchandise bought for a 
sale can be disposed of during the sale, with- 
gut injury to the standing of the establish- 
ment, and without preventing the clearing 
up of the stock already possessed, it may 
be a good policy to buy for sales. It is 
done in other lines of trade with success, 
Why not with jewelry and allied lines ? 


T is necessary to have sufficient merchan- 

dise in stock to be reduced in price to 
make a sale profitable. If the jeweler lacks 
lines that should be cleared out, or enough 
of them to make a sale a success, he does 
not need to have a sale. If, however, he is 
loaded down with stock a sale is the relief 
measure for him. 

The jeweler who reduces all his lines be- 
cause he holds a sale is making a mistake. 
He may think it is good business to get a 
big volume of business, and think that a 
quick turnover will aid his profits, but often 
this merely stocks up his community and 
prevents him from selling his merchandise 
at regular prices during the following 
There is no need to reduce every- 
thing because a sale is announced on some 
lines. All that should be done in such cir- 
cumstances is to be specific in the announce- 
ments. State clearly that only such lines 
as are specifically mentioned are reduced 
in price. The reason for the cut in price 
should be given. Usually the statement that 
the lines are broken in assortment, that the 
lines are good value, but not of the latest 
design, and that there is an overstock is 
sufficient reason for holding a sale. People 
are accustomed to accepting these reasons, 
and that will help. 


THE last point to be considered is the 
most important of all. What will be 

the effect upon the business if a sale is 
held? Will the benefits be greater than the 
disadvantages? The lists of both given 
here are not complete by any means. The 
jeweler will think of others. He is advised 
to jot down the entire lists and add as many 
other points as he can think of and then to 
study and analyze the situation with these 
before him. 

I. Advantages of a Summer clearance 
sale : 

l, Increased sales. 

2. Introduction to new customers. 

3. Clean-up of stock. 

4. More cash with which to finance the 
business. 

5. Reputation for 
with new gvuods. 

These five advantages of a sale may be 
greatly sub-divided, of course, and ‘the 
Jeweler should do this completely, listing 
every single point he can find in the advan- 
tages of holding a sale, whether he believes 
it possible for him to achieve them or not. 
In the same way the following disadvantages 
should be enlarged as greatly as possible, 
for it is only by having complete informa- 
ton that any jeweler can safely decide upon 
pe 


starting new season 





(Continued on page 114) 
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Too Much Sidewalk Turned to 
Excellent Advertising Use 











Written Expressly for The Jewelers’ Circular 

















HE neat, little retail jewelry*estibNeh- 


ment of J. J. Lookabaugh, Bensonville, 
Ill., is illustrated below. 

This store is located just 17 miles from 
the city of Chicago on the C., M. & St. P. 
Railway, Bensonville being a suburban town 
of about 2,000 population. It is essentially 
a railroad town, due fo the fact that the 
yards and freight terminal of the Milwaukee 
railroad are located there, together with the 
roundhouse and machine shops. Approxi- 





which is kept neatly trimmed. The colors 
will naturally show up more attractively at 
one season than at another, and the jeweler 
has been much complimented for his ability 
as a landscape artist and an ingenious ad- 
vertiser. 

The store itself is about 25 feet wide and 
35 feet deep. It is equipped with one large 
wall case and two large showcases, arranged 
L-shaped. . The fixtures are of oak. 

Mr. Lookabaugh states that business with 
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HOW J. J. LOOKABAUGH, BENSONVILLE, ILL., EMBELLISHED THE WIDE PLOT IN FRONT 
OF HIS STORE 


mately 300 crews, with three shifts. a day, 
work in these yards. 

The jewelry store is situated on the main 
street, just opposite the depot. The building 
has a solid, white stone front and sets back 
from the sidewalk about 25 feet. This pe- 
culiar arrangement compelled the jeweler to 
build a sidewalk in front of his window and 
extending to the main sidewalk. The result 
was a space 9 x 12 feet, which really did not 
enhance the attractive appearance of the lo- 
cation. Consequently, the jeweler decided to 
use the space for advertising, The creation 
of the attractive flower clock in part of the 
store was the result, 

Mr. Lookabaugh first drew the outline of 
a watch in the fresh earth, ‘which he had 
previously graded off properly. Then he 
sowed a mixture of lawn grass and sweet 
clover all around this outline. When the 
weather permitted, he planted brighter plants 
in the space which he had left, in two con- 
trasting colors—bright yellow and bright red. 
The outside, which represents the case, is of 
bright yellow and the number are red. The 
hands are of yellow. The background for 
the clock is green lawn grass and clover, 


him is satisfactory and holds up _ well 
throughout the so-called dull months. “My 
store is small,” he says, “but I get a reason- 
ably good return on the money invested and 
business, of course, is growing better from 
year to year.” ‘ 





Selling Sense 





It is mighty hard to succeed when you do 
not feel cheerful, and it is very difficult to be 
cheerful when your health is not good. 
Health is the basis of permanent success. 

* * * 


The trouble with some men who are boin 
galesmen is that they don’t bother to use the 
qualities. born in them. 

** * * 

The clerk who thinks he would do better 
work if he were paid more, has the cart be- 
fore the horse. He will be paid more if he 
does better work. 

*-_ * * 

To improve your business ability, try te 
associate with men who are better business 
men than you.—National Druggist: j 
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A window display made recently by the 
new firm is illustrated below. 




















Mesh Bags and Silver Well Shown 


i ERE are two very attractive window 


displays shown recently by Henn & 
Henn, Chillicothe, O. 


Window marked No. 1 featured mesh 
bags. Photographs of prominent actresses 
were shown in the window illustrating how 
the bags are worn. It will be noticed that 
one bag is featured in the central display 


and above this is the inscription, “Made 
in America.” A prominent manufacturer 
supplied the material and the idea, and the 
plan worked out very satisfactorily. 

The other’ window was arranged for 
Sterling Silver Week. : Both flat and hol- 
lowware were, exhibited. The pieces shown 
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No. 2—SPECIAL DISPLAY FOR STERLING SILVER WEEK BY HENN & HENN 





included water pitchers, flower vases, 
candlesticks and tableware. 

Henn and Henn are constant newspaper 
advertisers and always make ‘their adver- 
tisements timely. Like many other jewelers, 
the firm has adopted the deferred payment 
plan known as the “H. & H. Divided Pay- 
ment Plan,” and finds that this has con- 
siderably stimulated business. The firm has 


behind it a prestige of 49 years. 
* * nd 


Gifts of Love in a Decorative Setting 


HE stock of Theodore Ernst, who had 

been in business 67 years in Fort Madi- 

son, Ia., was purchased recently by the Dana 

Bushong Co. The latter concern has re- 

‘modeled the establishment, in the interior and 

exterior of which noteworthy improvements 
have been made. 
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tive piece in the center of the window;show. 
ing hearts in a filigree design, indicates quite 





No. 1—MESH BAGS WELL DISPLAYED BY HENN & HENN, CHILLICOTHE, 0. 


appropriately that jewelry is the great gift 
of love. 

The Dana Bushong Co. uses on their let- 
terhead the interesting slogan, “Your Jewel- 
ers. 


Foresight 





“Willie was under orders never to go in 
swimming. And mother meant to see that 
he obeyed. So one day she became sus- 
picious. 

“Willie, your clothes are wet,” she said. 
“You have been in the water again.” 

“Yes, mother, I went in to save Charlie 
Jones.” 

“My noble darling! Did you jump in 
after him?” 

“No, mother. I jumped in first so as to be 
there when he fell in.”—Youth’s Companion. 





Lady (meeting child in the park): “You 
are a dear, sweet child! You remind me of 
my own little Erica!” 

“But, mummy, I am your Erica!” 

—Dorfbarbier (Berlin). 


















Watches Jewelery Diamonc: 


ATTRACTIVE DISPLAY OF “LOVE GIFTS” BY DANA BUSHONG CO., FORT MADISON, IA. 
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Creating Sales by Doing What You 
Don’t Have to Do 





Written Expressly for The Jewelers’ Circular 














i 
“you seem to be in a hurry, Sid?” 

“I am,” replied Sid Harrington, of 
Harrington’s jewelry store. “I have some 
special ads to prepare for Saturday.” 

“It is only Wednesday,” returned the 
speaker of the first part. “You don’t have 
to do them today, do you?” 

“The way I look at it, Jim, is that I 
wouldn’t be owner and manager of this store 
if I didn’t do a few things I didn’t exactly 
have to do.” 

And in these words there hangs more than 
a tale—there hangs the retailer’s opportunity. 

Here is a jeweler’s retail sales incident 
which will serve as a right-to-the-point il- 
lustration. A stranger to the jewelry store 
came in from the rural districts. He may 
have been worth $10 or $10,000—you couldn’t 
tell from his manner. He didn’t look like a 
$64 order as he walked in. Note the specific 
language of the salesman which was used. 

“Good-morning, what may it be my priv- 
ilege to show you this fine morning?” 

“I want to see what you have in silver- 
ware—for the table,” returned the visitor 
from the country. 

“Alright, sir. I'll put on another light 
over here. You can’t see our goods without 
proper light. Here is our silver tableware 
right here. It’s all open to your full inspec- 
tion. Won’t you sit down?” A chair was 
offered. 


The customer, put in a very pleasant frame 
of mind, did sit down. Then without any 
further superfluous wording the salesman 
stated : 

“We carry four makes of silverware for 
table use (and he named them). We could 
easily carry 12 makes if we wanted to and 
they would all be good. The way we figure 
it is that our customers have enough con- 
fidence in us, based on our past record and 
standing, to know that we have chosen two 
makes which our study and knowledge have 
prompted us to select and offer as repre- 
senting the two makes which give the cus- 
tomer the most for his money, and when I 
speak of most, I mean in service and length 
of life.” 

Then the silverware was shown. This was 
done slowly and carefully. With skilful 
Presentation the salesman got the prospective 
Customer to ask questions regarding the 
merit points of the silverware, all of which 
were fully explained. 

After this demonstration, and further in- 
spection, the visitor said: “I like these two 
sets right here.” 

: “Both are good.” replied the salesman, 
you won’t be disappointed with either. 
May I ask, sir, where you live?” 

The above words are worth underscoring. 

€ visitor named a locality, which was im- 
mediately recognized by the salesman, and 
he asked the visitor if he knew so-and-so 
living there. For 10 minutes they talked the 
talk of the customer’s town. The silverware 
Was entirely forgotten. Then the salesman 


left his customer alone for a few minutes 
and applied a “silence period.” The cus- 
tomer was the next to speak and stated that 
he wanted to buy one of the sets—spoons, 
knives and forks. 

“If you feel you want to look around any- 
where else first, by all means do so,” vol- 
unteered the salesman. “We are not afraid 
of competition, and if we can’t meet the 
prices and offers of other stores, it is time 
for us to adjust our affairs.” Nine out of 
10 salesmen would say that this was a dan- 
gerous suggestion on the part of the sales- 
man. This salesman knew it wasn’t. The 
rural district customer likes frank and open 
statements, and it was this suggestion on the 
part of the salesman which practically termi- 
nated the transaction and was finally closed 
in the following clever move. 


After the visitor had made himself a cus- 
tomer-to-be in stating definitely that he did 
not want to look around anywhere else, but 
would take one of the two sets shown, he 
mentioned that, of course, it was his wife 
he wanted to please and he didn’t know 
which of the two to select. He said his wife 
couldn’t get to town. The salesman sug- 
gested that he call his wife on the telephone 


_ from the store at the store’s expense, which 


he did, and the sale was closed. This was a 
real sale, constructively produced, and not 
only sold a good silver set but also sold the 
store and created a happy and more-than- 
satisfied customer. 

Contrast this with the following sales at- 
tempt. A customer came into another jewel- 
ry store. The salesman remained leaning 
against the shelf in back of his counter until 
the customer came up to him. “How do!” 
he greeted. “What’s on your mind this 
morning?” This was said pleasantly enough. 

“A darn good deal,” was the unexpected 
reply. The customer was jarred, though not 
seriously. “I am having trouble with my 
watch!” he exclaimed. 

“Most every one is,” answered the sales- 
man. 

He didn’t make a sale. Neither did he 
make a satisfied customer. Neither did he 
help his store. His whole sales conversation, 
even though pleasant enough, was not sales 
lifting. He didn’t show his customer any 
new watch developments. He didn’t “throw 
himself” into the custemer’s problems. In 
short—he did only that which he had to and 
no more. 

A jeweler, for further example, repaired 
a watch for a man. It was an old watch in 
poor condition, hardly worth repairing. The 
salesman knew his customer would eventually 
have more trouble. He didn’t wait to let the 
trouble or dissatisfaction develop itself, he 
followed up the customer and called him up 
personally to see how everything was going 
with the watch. A friend in another line of 
business knowing of his action said: “Why 
don’t you leave well-enough alone?” “T 
could,” replied this jeweler of wisdom. 
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“But to leave this man alone until he devel- 
oped his own trouble would not be well 


enough. I know I have stepped into a lot 
of trouble—but if I hadn’t, a year from now 
that man would make me far more trouble 
with his talk against my watch repairing 
and my store. I wouldn’t hear of it, per- 
haps, but I’d be putting in twice the effort 
trying to get repair jobs which I’d be won- 
dering why at that time were slow. If I tell 
him too strongly that his watch is hopeless, 
he'll think I just want to sell him a new 
watch. I’d rather nurse along the one he 
— Some day, when he gets ready, he will 
ouy.” 

You'll find that nearly every retail jeweler 
of success has lifted his way by doing many 
things he didn’t have to. 

Here is an actual case that took place in 
July. A man bought articles amounting in 
cost to about $160. As the transaction was 
closed the salesman gave this man and his 
wife a small boudoir lamp of about a $2 
value. It was an attractive little affair. 
This salesman, who happened to be the store 
owner, encourages his men to do more of 
that. He states that it makes a big hit, par- 
ticularly with the ladies.. To use his own 
words, “I don’t believe in advertising free 
gifts to build sales or anything like that, but 
to add on some little remembrance when a 
substantial purchase is made is mighty good 
sales building.” 

One day I heard a jeweler say, “I wish 
I had enough money to take a full page in 
the newspaper for a solid year. One page a 
week. Then I’d have some business!” 

If this same jeweler would in his every- 
day business do a few things not expected in 
the way of service, he would in a year’s time 
have as much return as financial investment 
in advertising would bring. It is not so 
much what you do to please the customer as 
what you do to help. . 

Challenge yourself with the question, “Am 
I living up to all expected of me as a retail 
jeweler ?”—“or by chance, am I at fault in 
not going just a bit farther?” The bit far- 
ther may be the means of adding a percent- 
age of increase to your business this year. 


Candid 


WO strangers in a first-class railway car- 

riage had got into friendly conversation, 
The windows had just been let down on ac- 
count of the closeness of the day, and the 
desultory chatter turned to the subject of 
ventilation. 

“I make it,” said one of the passengers, 
“an invariable practice to advise people to 
sleep with their bedroom windows open all 
the year round.” 

“Ha, ha!” laughed the other: “I perceive 
you are a doctor!” 

“Not at all!” was the confidential reply. 
“To tell you the truth, strictly between our- 
selves, I am—a burglar!”—Woman’s View- 
point. 








We cannot expect to sell our prospects on 
any idea which we may have to offer, unless 
we are thoroughly sold on it ourselves. 
More than that, we must learn to present 
our message in its most telling form. If we 
can show the advantages and merits and 
worth of our proposition and do it con- 
vincingly, business will follow as a natural 
consequence. 
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Autumn Advertising Suggestions 





Written Expressly for The Jewelers’ Circular 

















town. 


ITH the coming of Autumn there comes 
a renewed interest in the shops of 

People have been neglecting shop- 
ping during the Summer, save as they have 








Complete Your Table 
Setting 


Every housewife knows what an 
important thing it is to have the set- 
ting right for a dinner party. 

If the table is right with its array 
of silver and linen and glass, a long 
step is taken toward making the din- 
ner a success. 

Is there anything you lack for your 
table? 

Perhaps you have some soup spoons 
or some bread and butter knives, but 
not quite enough for the company you 
would like to entertain. 

Wouldn’t you rather buy a few 
more in your pattern and be fully 
equipped than to borrow and use sil- 
ver with the initial of someone else 
on it—or with a thread tied around 
it to identify it 

Plated silver is so beautiful in de- 
sign now and wears so long that you 
do not need to worry about getting 
the proper setting fory our table. 


Let us show you. 
Grenoble & Co. 
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Handing Down Family 
Silver 


You take a great pride in the sil- 
verware that has been handed down 
to you by your parents and grand- 
parents. 

The longer the silver has been in 
the family, the more you value it. 

But you could not have that sil- 
ver if someone long before you had 
not bought it to hand down. 

What about the silverware your 
children are going to value because 
it was handed down to them 

Are you doing anything for your 
descendants in that way? 

Why not add a little now and then 
to the accumulation of family silver, 
for the sake of those to follow you? 

Now is a good time to look at some 
silver in the pattern you like and want 
to accumulate. 

If you don’t want sterling, you can 
count on our best plated ware to last 
and be of value as a family heirloom. 

Grenoble & Co. 
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needed Summer things. The jeweler in par- 
ticular has been among those who, apart 
from gift or souvenir departments, have not 
received the attention of shoppers. 

3ut with vacations over and _ cooler 
weather at hand, people begin to give more 
thought to what the specialty shops have to 
offer and they spend more time looking into 
the jeweler’s windows. Sport wearing ap- 
parel and the unadorned costumes of Sum- 
mer are giving way to clothes of more pre- 





Your Dress-Up Watch 


Through the summer you don’t give 
so much attention to the style of 
watch you carry. 

It may be a wrist watch, or a pop- 
ular priced, nickel cased watch, just 
something to wear with sport clothes. 
That is the sort of thing you are 
satisfied with in summer. 

But now, when it comes fall and 
sport clothes are not the whole thing, 
when you want to appear at social 
or club or business functions in garb 
to attract admiration or to inspire 
respect, it is different. You want a 
REGULAR WATCH. 

You want a watch that people will 
recognize as the watch of a man or 
woman of standing, and you want a 
watch you will not have to question, 
a watch that will guarantee you the 
right time. 

It does not cost such a large sum 
to get the kind of watch you need 
now. Let us show you. 

A 15-jeweled . . . . movement, 
with a 20-year gold filled case, a 
thin watch, or for a woman a brace- 
let watch of quality, can be bought 
from us now at a surprisingly low 
price. Let us show you. It won't 
cost you a cent to see our watches 
and you will not be urged to buy. 

Grenoble & Co. 
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tensions, and there comes anew the thought 
of dress accessories and jewelry. 

During July and August the jeweler some- 
times finds it hard work to keep up his in- 
terest in business-getting activities, in adver- 
tising and display work. He doesn’t see the 
results he would like, perhaps, and he may 
neglect the efforts he ought to be making. 
But when Autumn comes every jeweler 
knows it is time to act, for Autumn is the 
beginning of the good shopping period which 
comes to its climax with the Christmas holi- 
days. 

Now is the time when the stock may 
profitably be increased and new goods added 
constantly, with an eye ahead to Christmas 
trade, which demands a well-filled stock. 


The jeweler who thinks business will pick 
up in the Fall, anyway, and he need not do 
much more than be ready to handle it, makes 
a serious mistake, and he will lose trade to 
the concerns that are more active and ag- 
gressive in going after it. There will be 
some competitors who will be out to get as 





For Autumn Brides 


You will be invited to several wed- 
dings this fall, Autumn brides are 
more numerous than June brides. 
There will be wedding presents to be 
purchased. 

When the wedding invitation comes, 
don’t wait. Come right to us and 
make an early purchase and have the 
first choice. 

You may not think of it, but the 
early gifts that come to the bride 
are the most appreciated, even though 
in value they may be eclipsed by 
such as she receives later. 

Be one of the first to send in your 
present, and let us prepare it for 
you. Whatever sort of gift you have 
in mind, we can give you as good 
value as can be secured anywhere. 
We will do the engraving and do it 
promptly and in a way to please you. 

Everything in sterling silver, with 
ye Lg rrr rrr 
patterns. 

Everything in plated ware in the 
most attractive patterns made. 

Some beautiful glass, too. 

Let us serve you, for whatever pur- 
pose you need to buy gifts. 

Grenoble & Co. 


| 








No. 4 


much of your business as they can. If the) 
act and you sit still, they will get some of it 
There will be department stores and gift 
shops that are seeking to sfimulate their 
sales by Autumn advertising. The mail- 
order houses will be coming out with their 
semi-annual catalogs, which already list ther 
holiday goods. The magazines will begin 
carry advertising of the concerns that seek 
to reach into your territory for your trade, 
or for trade that ought to be yours. _ 

It is a wise jeweler who outlines a little 
advertising campaign of his own and sts 
about interesting the public in his store 4m! 
works to secure his share of the increasiné 
sales of Autumn. 
A Series fo Letters for Direct by Mal 

Advertising 

Part of such a campaign may well be @ 
series of letters, one sent each month up * 
December ; for example, a letter to his ma 
ing list in September, October, Novem 
and early December. The following 4 
suggested as suitable letters, the copy ° 
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“Ketail Advertising Department. 











which may be adjusted to fit the store using 
iw: 
September letter : 

Dear Madam:—Summer is over, and 
despite the warm days, you turn to 
thoughts of Autumn and the apparel 
for cooler weather. 

Along with the autumn weather comes 
the tendency to give more thought to 
jewelry and the accessories of dress 
which have not been needed during 
the summer. 

You will want to see the latest things 
in the way of chains, bracelets, pins, 
rings, beads and bracelet watches. 

There are many novelties this fall 





There’s a Birthday 
Coming! 


There will probably be a birthday 
this month or within a few weeks, a 
birthday of someone you like. 

Very probably that someone will 
be expecting a remembrance, a birth- 
day gift of some sort from you at that 
time. 

We hope you will not forget it 
and disappoint a friend. 

Why not count up on_ birthdays 
right now and come and see what 
we have to offer as a gift? 

If you have some special thing in 
mind, see us about getting it. 

Birthday gifts and other gifts are 
our great feature. We keep our stock 
up at all times to provide you with 
an assortment of just such things. 

Whatever the sum you think of in- 
vesting in that way, we can give you 
for the money something that will 
be an excellent value and a most ac- 
ceptable present. 

Grenoble & Co. 
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which are in great popularity. Among 
WEE RE Bt Sect e Seraadits se na sia is 4.496 

Perhaps you have some pretty jewel- 
ry that is out of repair. Why not 
bring it in and let us make it ready 
for use, or you may have something of 
such intrinsic value that it would bring 
you a good allowance in exchange for 
something new and stylish. 

At all events, come in and let us 
show you what is new this fall in our 
line. You do not need to come to buy. 
Come to look and be sure you will be 
welcome and will not be urged to buy. 
We want everyone to see our latest 
jewelry styles. 

Yours very truly, 
Grenoble & Co. 


October letter : 


Dear Madam :—There are many rea- 
sons for buying jewelry in October. 

There are a good many birthdays in 
this month. Is there someone in your 
family, or is there a friend whose birth- 
dav you ought to remember with some 
gift? 


THE JEWELERS’ . CIRCULAR 


There are the October weddings; too, 
and the October anniversaries. Don’t 
forget such important occasions. 

_ If there is someone who expects a 
remembrance from you, you would be 
sorry to forget about it. 

Social events increase in numbers 
and in importance as the cooler weather 
comes, and that means that it is im- 
portant to have just the right things 
in the way of jewelry. 

Among the popular new things in the 
way of jewelry to add to the attrac- 
tiveness of one’s apparel are ........ 

You will want to see our new line 
of Pearl Beads of wonderful beauty 
and lustre, the finest quality of repro- 
ductions of pearls that we have seen. 

After you have looked at our win- 
dow display of beads, come in and see 
our full line. of popular priced jewelry 
which we have arranged in a big show 
case by itself, with the price plainly 
indicated on each piece. 

(Does anyone in your family need 
a new fountain pen?) 

Your very truly, 
Grenoble & Co. 


November letter: 


Dear Madam:—Perhaps there is not 
a thing lacking in your dinner table 
silverware. Of course we do not know 
about it. 

But we do know that we have today, 
right in our store, everything essential 
to complete dinner table service in sil- 
verware. 

If there is any little thing you need, 
or if you want to replace something 
you have, see us about it. We are 
very apt to have the pattern you want, 
perhaps the very pattern to match what 
you have. If we do not have the right 
pattern, we can get it. 

Now is a good time to count up what 
you will need for the approaching 
Thanksgiving dinner. You may want 
to add a few new pieces, or get some- 
thing you lack. 

Sterling silver we have, of course. 
Also we have equally beautiful pat- 
terns in such lines of plated ware as 

Are you beginning to look forward 
to Christmas and consider about the 
gifts you will buy? 

We want to suggest that the impor- 
tant gifts, those you will buy at the 
jewelry store, may well be _ selected 
right now. There is no advantage in 
waiting and payment need not be made 
until delivery at Christmas time. 

Perhaps you would like to have us 
get for your examination and consid- 
eration something in the jewelry line 
that is not in stock. Talk to us about 
it and we will have an assortment sent 
for you to see. If you want to buy a 
diamond we would like to have some 
particularly nice stones sent for your 
approval. 

Yours very truly, 
Grenoble & Co. 


December letter: 


Dear Madam :—This is the time when 
you must think about what to buy for 
Christmas gifts. 

No gift is welcomed quite as heartily 
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as the one’ that comes from the jewel- 
er’s. And no jeweler’s name on a box 
stands for higher quality than does 
Grenoble. 

Sit down right now and make a list 
of those for whom you are to buy 
gifts. Think what kind of gifts each 
would like best. 

Then come to us and let us show 
you what we can do for you in the 
way of presents for all those friends. 

If you want something handsome and 
valuable, you know we can show you 
the most beautiful and the most val- 
uable of all gifts. If you want some- 
thing intrinsically good but not too 
expensive, there, too, we serve you 
well. If you want inexpensive gifts, 
pretty, useful, unique, or novel, be sure 
to see what we offer in our gift shop 
department. ‘ 

For the man who wants a watch, a 
watch chain, a watch chain ornament, 
a fountain pen, cuff links, belt buckle, 
emblem jewelry of some kind with his 
society or club emblem on it; see us 
and get the right thing. We have 
plenty of gifts just right for men and 
boys. 

And for girls of any age, or for their 
mothers, you know how well we can 
serve you in jewelry and jewelry store 
goods. 

Come in with your Christmas list 
and talk it over with us and hear our 
suggestions. We can help you and 
we will not urge you to buy against 
your wishes. 

We ship or deliver any purchase. 
We do engraving with accuracy and 
artistic effect. 


Yours very truly, 
Grenoble & Co. 


As a help in developing newspaper adver- 
tising for the autumn campaign, there are 
given herewith some little advertisements 
suited to the season and subject to such 
change as will make them fit the particular 
case of the jeweler who may use them. 

In addition to all the advertising the 
jeweler can prepare for autmun, he ought 
to secure as much advertising as he can 
from the manufacturers whose lines he han- 
dles. He should get booklets and cards and 
folders and mail them to his mailing list, 
after imprinting them with his store name. 

These should be selected with a view to 
getting attractive matter. The advertising 
of several manufacturers may be mailed at 
one time, preferably with a form letter on 
some one type of merchandise. It does 
not usually pay to stuff an envelope full of 
all the kinds of printed matter it will carry 
and weigh not to exceed two ounces, and 
send it out with no personal message. The 
mixed up mess of printing looks too cheap 
and heterogeneous. 

Make the mailed advertisement look high 
class with a good envelope, a good letter 
and neat addressing. 

Some manufacturers will supply motion 
picture slides, but in most theatres these get 
so little attention from the audience that 
they are not a profitable form of advertising. 
You know the conditions in your local thea- 
tres. Consider those before investing in this 
form of advertising. 
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Chapter 9 
SAFETY ACTION OF THE JEWEL PIN 


Have the balance so the jewel pin is out 
of the pallet on the side nearest the edge of 
the watch. The escape tooth is locked on 
the “R” stone. Turn the balance until the 
jewel pin has entered the curve of the first 
horn of the pallet, you will then notice that 
the guard pin is inside the crescent of the 
roller. From this time until the guard pin 
passes out at the other side of the crescent, 
it does not function as a safety. Yet when 
the shake is tried, it seems just about the 
same as before. 

Look at the tail of the pallet now instead 
of the pallet stones. The shake is now gov- 
erned by the pallet striking the banking pin 
in one direction and the horn of the pallet 
striking the jewel pin in the other. As you 
have tilted the jewel pin back, perhaps the 
escapement will unlock. If so, it would at 
some time stop the watch as the escapement 
would jam. The reason mention was made 
that the tail of the pallet should be observed 
was that the reader should understand the 
action. The test for safety is to observe the 
escape tooth when the shake is tried. The 
tooth should remain on the locking face of 
the pallet stone. If it passes the corner and 
starts down the impulse face ever so little 
you have an unsafe escapement. We shall 
assume that this one does unlock, so reset 
the jewel pin tilting it further from the staff, 
which should make it safe. 

The terms used to specify the error of the 
safety action of the jewel pin are known as 
“Unlocks on R,” “Unlocks on L.” 

When the escapement unlocking is caused 
by excessive roller shake it is termed dart 
short. The horn of the pallet must be long 
tnough so that part of the jewel pin must 

inside before the dart has entered the 
crescent. Thus the safety action is always 
complete; the jewel pin safety action starts 
lust before the dart action ceases. Continue 
moving the balance. The jewel pin clears 
the first horn by just a shade and enters 
the slot of the pallet. Stop the balance just 


4% the jewel pin touches the further side of 
the slot. 


er 
Book rights reserved by the author. 


The dart point is now at the very edge of 
the crescent, but still inside. If the width of 
the crescent is less than it should be the dart 
point would touch the roller every time they 
passed. In commercial watch manufacture 
a variation in the width and depth of the 
crescent is not at all unusual. 

This demonstrates nicely why it is poor 
policy to bend a dart to equalize roller shake 
or leave the end blunt. 

This is an opportune moment to speak of 
jewel pin in line with the crescent. Some 
rollers are made so that when removed from 
the staff the upper roller that holds the jewel 
pin, and the guard roller, come off at the 
same time, as they are connected with a hub 
slightly narrower than the guard roller. 
Others the two rollers are fitted to the staff 
by friction and removed separately. If the 
jewel pin is mounted out of line with the 
staff, or if it is not in line with the exact 
center of the crescent, there is bound to be 
trouble as the dart will not enter or leave 
the crescent at the proper instant. A jewel 
pin mounted so it tilts sideways may also 
cause a bind passing through the pallet slot, 
even though it is of the correct size. Very 
often I have found the guard roller staked 
off center, in watches that a new staff had 
been fitted, causing the watch to have a poor 
rate. Turn the balance in the watch so the 
jewel pin is toward the outside and directly 
in line with the staff. In this position it can 
readily be seen if the jewel pin is in the 
center of the crescent. 

The jewel pin shape is fairly standard. 
One side is cut away leaving anywhere from 
4/7ths to 3/5ths remaining. The impact the 
pallet delivers should be at the exact center 
of the pin. So we must realize that when 
the pin is tilted forward or back we are 
doing something that is theoretically wrong, 
and should be careful not to tip it too far. 
The law of the parallelogram of forces is 
being violated. 


Chapter 10 
ADJUSTING THE LET-OFF 
The escape tooth is locked on the “R” 
stone. The balance has just been brought to 
the point where the jewel pin is touching the 
side of the slot. The watch is being held 
as described some pages back. 


Move the balance with the feeler so that 
the escape tooth leaves the locking face of 
the pallet stone, and starts down the im- 
pulse face. The balance should be propelled 
with the feeler until the tooth is just ready 
to drop off the pallet stone. 

In order that the balance may be held at 
the precise spot that it occupies when the 
drop takes place, the final touch is accom- 
plished by a slight movement of the left hand 
thumb that is acting as a brake. The thumb 
really does not move along the dial edge; 
there is enough “give” in the loose flesh so 
the balance can be moved a few thousandths 
by exerting just a little more pressure, but 
not enough to injure the balance or pivots. 
To have this touch requires practice, 


As the escape tooth drops from the “R” 
stone it comes to lock on the “L” stone. The 
balance has been held just at the point the 
drop occurred, and it must not be moved 
until the shake has been tried. Notice the 
“L” stone as the pallet is moved with a 
feeler. The action should be the same as in 
roller shake. At no time should the escape 
tooth leave the locking face of the pallet 
stone. If the escape tooth does pass the cor- 
ner and start down the impulse face, ever so 
little, it is only a matter of time until the 
watch will stop. 


When the escape tooth comes so close to 
unlocking that you are not certain as to its 
safety the same test can be applied as in 
the jewel pin. This leaves the escape tooth 
roller shake. Touch the pallet so that it 
leaves the banking pin and you feel it touch 
near the corner of the pallet stone. If the 
draft action is good the pallet will draw 
back to the banking the instant the feeler is 
removed. 


This can not happen if the tooth has 
started down the impulse face at all. 

We have now tested the let-off on one 
side, and it should be spoken of as jewel pin 
shake on “L,” 


Bring the balance back with the feeler and 
stop it the instant the escape tooth leaves the 
“L” stone and comes to lock on the “R” 
stone. 

Repeat the test by trying the shake just as 
you did on the “L” stone. 


Having tried the let-off on both stones, if 
the shakes have been found unsafe or very 
unequal the next question is the remedy. 

The stone mentioned as having the shake 
is the one the escape tooth is at lock on 
when the shake is tried, just the same as in 
roller shake. 

I shall give a few remedial suggestions, 
just enough to give an idea how it works 
out. 
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LEES & SANDERS. 


Detroit customer writes: “We are greatly pleased that 
our confidence in you has been so well repaid.” 
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Solicits your 
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Gold, Platinum, 
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Quotes Gladly 


Remits Promptly 
Satisfies Invariably 


SPYCO SMELTING 
« REFINING CO. 
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MINNEAPOLIS, MINN. 








Lots of Dollars in Your 


: Old Solutions 
\\ Ask Hoke How to Dig Them Out 


The Hoke Refining Instruc- 
tions save all values—re- 
cover all the gold, plati- 
num, palladium, and iridium. 






No matter if yours is a l- 
man shop, or a shop with 
a hundred workmen, you 
get the method of refining 
that suits your needs. 


| JEWELERS TECHNICAL ADVICE C? " ¥ Sam VW. Hoke.M 6, 
Jewelers’ Technical Advice Co. 


Ask for Free Circular R. C. 22 Albany St., New York City 
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Foot Blowers 


For a simple, compact, 
portable arrangement to 
give a steady blast of air 
for blowpipe work or for 
any other operation re- 
quiring positive pressure 
air blast, we manufacture 
two styles and _ three 
sizes of foot blowers, 
ranging in capacities from 
three to ten cubic feet per 
minute. Our catalogue 
“B 12” free for the ask- 
ing, gives full description 
and prices. Intere 
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FORK SHORT 
Cope 1. é 
The lock on both stones is about equal, 


and when the let-off is tried the escape tooth 
unlocks on both of the stones. This is called 
fork short. 

Remedy: Move the jewel pin so it tips 
slightlv .way from the staff. This is called 
forwarding the jewel pin. 

As stated before, this is the age of pro- 
duction ahd some of the moves made may 
conflict with remedies laid down by many 
good authorities. A little leeway must be 
granted the store watchmaker or he is often 
handicapped by a small stock of material, 
and he should not be expected to possess all 
the tools and machinery necessary to com- 
plete watch ‘construction. The theoretically 
correct solution of the fork short error, 
when locks are correct, would be to fit a 
new pallet that was longer, and leave the 
jewel pin perfectly upright, or else change 
the roller for one that the jewel pin would 
be at a greater distance from the staff. 

In most watch factories the workmen are 
permitted to tip a jewel pin forward or back, 
but very very little. 

Example 2. 

The lock is a little strong on both stones. 

There is more jewel pin shake and roller 
shake on the “L” stone than on the “R” 
stone. 

Remedy 1: Move the “R” stone in a little 
and rebank the watch to a drop. It will be 
necessary to turn but one banking. The re- 
sult is the jewel pin shakes are more equal, 
the shake remaining the same as before on 
the “R” stone, and has decreased on the “L” 
stone. There is also less roller shake on the 
“IL” stone, and the lock has become lighter 
on both stones. 

Remedy 2: The shakes in example No. 2 
can be equalized by another method also. 

If you care to risk breaking the pallet bend 
the tail toward the “R” stone, and rebank 
toa drop. It will be necesary to turn both 
bankings. 

Result: If bent the correct distance, the 
let-off and roller shake has been equalized, 
and the lock remains as it was. 


FORK LONG 

When the jewel pin does not permit the 
balance to pass in or out freely on both sides 
it is called fork long. The exception to this 
statement is when the jewel pin is larger in 
diameter than the width of the slot. This 
will be explained under jewel pins, large 
and small. 

Example: 

The locks are correct and the jewel pin 
does not pass out on either side, with the 
watch banked to a drop. 

Remedy 1: Tip the jewel pin back toward 
the staff a little. 

Remedy 2: If the jewel pin is set in the 
roller by friction, and can not be moved, we 
must shift the pallet stones to overcome the 
error, 

Make the lock stronger by moving” both 
stones out a little. As the banking pins will 
have to be moved in order to barik to a drop, 
the pallet will have a longer swing which 
will give the clearance necessary. 

This will also increase the roller shake, 
but if it was safe before it will remain so. 

Theoretical Remedy: Fit a shorter fork or 
a roller with jewel pin close to staff. 
ees 
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Tests by the United States Bureau. 
of Standards | 

















Chronometer Test* 

PROGRAM OF TEST 
This test is designed for the ordinary one 
day chronometers. Special tests are ar- 
ranged for other chronometers. The test 
consists of observing the daily rate through 
nine periods of the duration and approxi- 
mately at the temperatures indicated below. 


Period Duration Temperature 

1 3 days 20° €. (63° Fa 
Intermediate Day 

2 3 days as” GCs” FD 
Intermediate Day 

3 3 days ; 26° ¢. ¢6a* F.) 
Intermediate Day 

4 3 days 5° €. Gi" F2 

5 3 days 5° C.. C47" FS 
Intermediate Day 

6 3 days 20" ©. te” FF 

7 Isochronism at 20° C. fer 36 hours 

1, Intermediate Day 

8 3 days 3s” €, (5° FD 
Intermediate Day 

9 * 3 days 20° C. .<68? F:) 


During the test the chronometer is wound 
regularly each day (except during the 
isochronism test.) 


TOLERANCES 
1. The mean deviation of daily rate for 
the entire test, omitting period 7, shall not 
exceed 0.50 second. 
2. Temperature compensation, : 

(a) The difference in rate between 5° 
C. and 35° C. shall not exceed 2.5 
seconds. 

(b) The difference between the rate at 
20° C. and the algebraic mean of the 
rates at 5° C. and 35° C. shall not 
exceed 1.5 seconds. 

3. The deviation from isochronism for 
the first day, 24 hours, after winding shall 
not exceed 1.0 second. 


4. Recovery. 

(a) The largest recovery difference 
shall not exceed 2.0 seconds. 

(b) The recovery of rate for the five 
recovery differences shall not exceed 
1.25 seconds. 

5. The largest mean rate of any period, 
omitting period 7, shall not exceed 6.0 
seconds. 

APPLICATION OF® TOLERANCES 


1. The mean deviation of daily rate is 
found by computing the arithmetic mean of 
the 24 differences obtained by subtracting 
each of the 24 daily rates of the eight 
periods of the test, period 7 omitted, from 
the mean rate of the period in which the 
daily rate occurs. 

2. Temperature compensation. 

(a) The difference in rate between 5° 
C. and 35° C. is found by subtracting 
the mean of the rates observed in 
periods 4 and 5 from the mean of the 
rates observed in periods 2 and 8. 

(b) The difference between the rate at 
20° C. and the algebraic mean of the 


* Published by permission of the Director of 
the Bureau of Standards of the U. S. Department 
of Commerce. 


rates at 5° C. and 35° C. is found by 
subtracting from the mean of the rates 
observed in periods 1, 3, 6, and 9, the 
algebraic mean of rates at 5° C. and 
35° C. as obtained in 2 (a) above. 


3. The deviation from isochronism for 
the first 24 hours after winding is obtained 
by taking the arithmetic mean of two inde- 
pendent determinations of the “isochronism 
error,” which is defined as the result ob- 
tained if twice the amount gained of lost in 
12 hours after winding be subtracted from 
that gained or lost in first 24 hours after 
winding, 

The results of this test are given on an 
attached isochronism curve. The circles 
represent actual observations and show the 
total number of secorids gained or lost at 
the indicated number of hours since winding. 
By referring to this curve, readings at any 
hour of the day can be corrected so as to 
hecome equivalent to what the readings 
would have been if the chronometer were 
following exactly the mean 24-hour rate. 

4. Recovery. ; 

(a) By having more than one period 
of the test at the same temperature, 
it is possible to obtain the recovery 
of rate or the accuracy with which 
the chronometer will repeat its for- 
mer rates under identical conditions, 
after having been submitted to radi- 
cally different temperatures. The 
following five “recovery differences,” 
or differences of rates at the same 
temperatures, are obtained: Period & 
minus period 2, period 3 minus period 
1, period 6 minus period 3, period 9 
minus period 6, and period 5 minus 
period 4. The largest of these five 
differences is used as criterion 4a. 

(b) The recovery of rate is the 
arithmetic mean of the five recovery 
differences described in 4a. 


5. The largest mean rate is the largest 
mean rate of all the test periods omitting 
period 7. 

CERTIFICATES 


Certificates are granted to all chronome- 
ters which meet each of the above tolerances. 
Each certificate will be accompanied by a 
curve showing the results of temperature 
compensation with the three points 5° C., 
20° C. and 35° C, indicated and also by a 
curve showing the results of the isochronism 
test for 36 hours and also the ideal isochro- 
nism line for 24 hours, Each certificate will 
give the mean results obtained in each 
period of the test and the values of the above 
criteria as computed. The certificate will 
bear the signature of the Director (or the 
Acting Director, in the absence of the Direc- 
tor), the seal of the Bureau of Standards, 
full identification data and the date of the 
end of the test. 








Read THE JEWELERS’ CIRCULAR every week 
for news and technical articles. 
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ALL-IN-ONE OUTFIT with 
POLISHING DUST COLLECTOR ¢ 











































































What It Will Do: 
DRILLING FOR THE SHOP Shipped all Complete, 
FRAZING 
REAMING SHOWROOM set up as shown, ready 
POLISHING STOCK ROOM to go right to work, 
MELTING 

ANNEALING A One-Man Outfit 
a a does the same Runs from 
or : AAT He} ° 
SAND BLASTING ia ata =“ 3 ed cil 4) . Electric 
Se ke pe pd en h > i Light 
; Seem §=Socket 
GOOD 
TOOLS 


will make your 
shop pay big diy. 
idends. Just the 
outfit for the maa 
that wants to 
make every inch 
of space earn its 
way. Smooth 
running, ball 
bearing machine. 


LEIMAN 
BROS. 
60 Lispenard & 
New York 


Makers of Good 


for 35 Years. 














SUPERIOR SERVICE 


Honor and integrity are 
the priceless qualities of 
any service. 


Names come to have a 
special significance ac- 
cording to the man, in- 
stitution or commodity 
which they designate. 


Today, the name HUB- 

BARD has a special sig- 

nificance, an _ enviable 

reputation earned thru 
» performance. 











The above building is used exclusively for 
Watchwork and its kindred trades, Jewelry 
and Engraving. It was designed and built 
for this purpose only. 


A Grand and Glorious Feeling 


“How satisfying it is for a man to feel the consciousness 
of power which comes from knowing that he is master 0 
something ; that he is a complete man in his line; that there 
is nothing superficial in his knowledge of his specialty ; that 


First of all the name 
HUBBARD #$sstands _ for 
superior service. A su- 
perlativeness of every- 








thing connected with auc- 
tioneering. 


It is merely good busi- 
3 ‘ ness to investigate the 
The Ethical Auctioneer 1 eA © acceler. 
Your keen business judg- 
ment will do the rest. 


References furnished from leading wholesale houses 
and retailers for whom I have conducted sales. 


Consultation Without Obligation 


Charles A. Hubbard 


AUCTIONEER 
CHICAGO, ILL. 


29 E. Madison St. 








he is rich in experience in some one line so that he knows 
something profoundly, broadly, minutely.’—Marden in 
“Choosing a Career.” 

The above is just what happens to the young man or 
woman who completes a course in the Horological Depart- 
ment of Bradley Polytechnic Institute. So why not pave 
the way for just such a great and glorious feeling of know- 
ing that you are master of the situation, so far as watch 
repairing goes, and if not able to start at once, try to begin 
your studies the first of September, the beginning of the reg- 
ular school year. If you have not had our catalogue get it 
at once. Address a Post Card to 


BRADLEY HOROLOGICAL 


Dept. C, Peoria, Illinois 
requesting one. We teach Watchwork, Jewelry Work and 


Engraving. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 




















—_—_—______——_—_— 


UNITED STATES PATENTS 











Issue of Aug. 4, 1925 


1,548,243. BELT BUCKLE. Cart W. AnpeErson, 
Mount Jewett, Pa. Filed May 22, 1923. 
Serial 640,723. 1 Claim. 

A belt buckle comprising a U-shaped casing hav- 
ing a pair of arcuate slots in the side walls 
thereof, a belt engaging plate pivotally supported 
by the side walls of said U-shaped casing, a mov- 





able belt clamping member, positioned within said 
casing, and a spindle connecting said belt engaging’ 
plate to said belt clamping member, the opposite 
ends of said spindle extending through the arcuate 
slots provided in the side walls of the casing so 
that the ends of said spindle may be engaged to 
swing said belt engaging plate on its pivot to dis- 
engage the same from the belt. 


1,548,274. SAFETY CHAIN CLASP. Jesse F. 
MITCHELL, Chicago. Filed Jan. 2, 1925. Serial 
250. 3 Claims. 


A safety chain clasp of the character described 
comprising a pair of cc-operating members, one of 
said members having a loop portion fashioned to 





receive the remaining member, one end of said loop 
portion being fashioned to prevent the unintentional 
disengagement of its complementary co-operating 
member, the opposite end being projected inwardly 
of the loop for facilitating the engagement of said 
complementary co-operating member therewith. 
1,348,645. FINGER-RING MOUNTING. Anpers 
Axeson, Fall River, Mass. Filed March 23, 
1923. Serial 627,053. 3 Claims. 
A finger ring formed of a strip of bendable ma- 


terial, having a loop-shaped finger-engaging body 
Portion with the ends of said strip spaced apart 
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and extending outwardly to form gem-supporting 
arms, a gem-setting bezel secured to the extréniities 
of said arms to hold the same in permanent spaced 
apart relation, said arms being of a length sub- 
stantially that of the radius of said bezel and 
otherwise unsupported. at their junction with said 
body, whereby the ring may be bent for adjustment 
of widely-varying finger sizes. 

1,548,548. WRITING INSTRUMENT. CuHartes 
H. Patten, Providence, R. I., assignor to Rex 
Mfg. Co., Providence, R. I. Filed Apri] 16, 
1925. Serial 23,704. 5 Claims. 

A writing instrument having a barrel portion, a 
threaded bearing guide plug screwed into one end 

of said barrel, said plug having a shoulder and a 








collar portion extending above said shoulder, a 
spring clip having a resilient arm lying along said 
barrel portion and having a laterally extending 
end with an opening therein embracing said collar, 
and means being provided for securing said clip 
end to said shoulder. 

1,548,646. FINGER RING. Anpers Axeson, Fall 
River, Mass. Filed Aug. 22, 1923. Serial 
658,838. 5 Claims. 

A seamless finger ring having a finger-engaging 
loop, a gem bezel disposed in the same plane as 





said loop, spaced apart arms connecting said loop 

with said bezel and spaced fingers about said bezel 

to assist in holding a gem therein. 

1,548,772. CLOCK CALENDAR. Geratp Mason 
Van Dyke, Tientsin, China, assignor of one- 





third to Thomas J. McNally and one-third to 
Hugh K. MacDougall, both of Tientsin, China. 
Filed July 12, 1924. Serial 725,675. 3 Claims. 


In combination with a clock or like time piece 
having a rotating shaft carrying an hour hand and 
a minute hand, cf a disc simulating the face of 
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a clock and having indiciafthéredn and mounted ‘on 
the’ shaft of “the ¢léck, said disc having formed 
thereon a spiral groove, a day dial freely rotatable 
on the clock shaft, gear mechanism connected to 
the hour hand and actuated by the movement 
the:eof, a weight element carried by said mechan- 
ism, an indicator wire connected to said mechanism, 
and means slidably mounted on said indicator wire 
and adapted to travel in the groove of the disc to 
indicate fixed calendar dates as the hour hand 
actuated by the clock shaft records fixed periods 


of time. 
DESIGNS 


67,923. RING. Cnartes J. Dueces, Brooklyn, 





N. Y. Filed March 13, 1925. 
Term of patent 14 years. 


67,926. VANITY CASE. Whititam G. Kenpatt, 


Serial 17,705. 





oo! 


Newark, N. J. Filed June 17, 1925. 
13,800. Term of patent 14 years. 


Serial 





UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 


THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION. 


ISSUE OF AUG. 4, 1925. 
201,810. (CILASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) INTERNATIONAL 


Sitver Co., Bridgeport and Meriden, Conn. 
Filed April 29, 1925. Serial 213,512. 


STRATFORD 
PLATE 


Particular description of goods.—Silver-Flated 

Flat Tableware. 

Claims use since December, 1923. 

201,816. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Josern Gorttiies, doing business 
as Best Watch Co., New York. Filed Dec. 
20, 1924. Serial 207,014. 


BEST 


Particular description of goods.—Watches, Watch 
Movements, and Parts Thereof. 
Claims use since about Jan. 1, 1919. 
201,817. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Josepu Gortt.ies, doing business as 
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Odd Watch Co.;~New York. Filed Dec. 20, 


1924. Serial 207,013. 


ODD 


larticular description of goods.—Watches, Watch 
Movements, and Parts Thereof. 
Claims use since about Jan. 1, 1919. 

201,818. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Joserpu Gorttizes, doing business 
as Modish Watch Co., New York. Filed Dec. 
20, 1924. Serial 207,012. 


MODISH 


Particular description of goods.—Watches, Watch 
Mevements, and Parts Thereof. 
Claims use since about Jan. 1, 1919. 


Trade-Marks Registered Aug. 4, 1925 


201,720. WATCHES AND WATCH MOVE- 
MENTS. Apvo.teue Scuwos, Inc., New York. 


Filed March 2, 1925. Serial 210,410. PUB- 
LISHED APRIL 28, 1925. 
201,721. WATCHES AND WATCH MOVE- 


MENTS. Apo.trpHe Scuwos, Inc., New York. 
Filed March 2, 1925. Serial 210,409. PUB- 
LISHED AFRIL 28, 1925. 

201,777. FINGER RINGS. Wewnpert & Co., Chi- 
cago: ‘ . é 
Filed June 12, 1924. 
LISHED MAY 12, 1925. 
201,789. COLLAR BUTTONS WHICH ARE 

MADE OF OR PLATED WITH PRECIOUS 
METALS. Pyramip Button Co., Providence, 

R. I. 
Filed Dec. 17, 1924. 
LISHED MAY 12, 1925. 


Serial 198,491. PUB- 


Serial 206,859. PUB- 








Moving More Merchandise by Clear- 
ance Sale 





(Continued from page 103) 








holding sales in the face of opposition 
among his fellows to this practice. 

II. Disadvantages of sales: 

1. Sales give an impression of cheapness. 

2. Sales attract a bargain-hunting class 
of customers. 

3. Sales sometimes disrupt stocks more 
than they clean-up stocks. 

4. Sales to regular customers made at 
cut prices supply their needs. 

5. Sales disturb the routine atmosphere 
of the store. 

While it may be paradoxical it is 
also a fact that some of the dis- 
advantages the jeweler will list will prove 
to be advantages as well. On _ the other 
hand, some advantages listed may be dis- 
advantages. To illustrate this point let us 
examine the disadvantage listed as number 
five. “Sales disturb the routine atmosphere 
of the store.” This is a disadvantage to 
some jewelers, it is true, but are there not 
many jewelers whose business would be 
greatly improved if something happened 
that would create a change in the routine 
of the business? Jewelers, like other mer- 
chants, fall into a rut without really realizing 
it, and the more opposed to innovations in 
store proceedure the more apt they are to 
be in a rut that is preventing the enlarge- 
ment of the business. 


A vcust is a logical time for a clear- 

ance sale. If the jeweler decides to 
hold one during the Summer he will then 
be in a position to open his business in 
the fall with new lines and with a new 
enthusiasm to carry on.—A. E. FE. 
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TRADE CONDITIONS 


Dealers report that their trade during the past 
two or three weeks has shown a gradual improve- 
ment, and that they are looking for a good business 
the balance of the year. General trade conditions 
are expected to show a marked improvement by 
the last of August. Wholesale dealers report that 
their trade is more than holding its own and that 
their business thus far this year has been as good, 
if not better, than it was for the corresponding 
period of last year. 





J. M. Boner, of the J. M. Boner Jewelry 
Co., Main St., is back from a business trip 
to Indianapolis, Ind. 

Mose Gans, formerly vice-president and 
general manager of the I. Gans Co., whole- 
sale and retail jewelers on Ist St., this city, 
is back from a trip to the east. 

William Artes, of the Charles F. Artes, 
Inc., of 321 Main St., has a sail boat on the 
Ohio river, and he spends much of his spare 
time on the river entertaining his friends. 

Fred Heinzle, well known retail jeweler 
of Tell City, Ind., was at Rockport, Ind., 
a few days ago, where he visited friends 
and transacted business for several days. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers of 407 Main St., has 
returned from southern Illinois, where he 
enjoyed a fishing trip with a party of 
friends. 

Carl Stocking, retail jeweler on Outer 
Division St., this city, will go to the Rock- 
port Fair at Rockport, Ind., next week to 
visit friends for a few days as well as to 
take in the fair. 

T. C. Basye, leading retail jeweler at 
Rockport, Ind., will take a part in the man- 
agement of the big Rockport fair that will 
be held at Rockport, Ind., the third week in 
August. For several years he was secre- 
tary of the Rockport Fair Association. 

Ed Welp, retail jeweler at Huntingburg, 
Ind., assisted in entertaining the members 
of the Boonville, Ind., Kiwanis Club at 
Huntingburg one night last week. The 
ladies of the Kiwanis members participated 
in the event. 

Many of the retail jewelers will come to 
Evansville during the middle of August to 
attend the Grand Circuit races to be held 
at Dade Park here. It is expected the races 
this year will draw many thousands of peo- 
ple from three States. 

The Three-Eye League baseball season 
will come to a close early in September, and 
several of the local retail jewelry dealers 
will then announce prizes to the players 
on the home team who have made the best 
plays during the season. 

Local dealers report that during the Sum- 
mer months the demand for diamonds has 
held up well, and that they have made a 
good many sales of the precious stones and 
that they are looking for this line of trade 
to continue good the balance of the year. 

Otto E. Chrisney, eldest son of Hon. 
John P. Chrisney, handler of clocks and 
watches at Chrisney, Ind., died at his home 
on Tuesday, Aug. 4, after an illness of 
three days. The funeral took place at 
Chrisney on Thursday, Aug. 6, from St. 
Martin’s Catholic Church. Mr. Chrisney’s 
father is joint representative in the Indiana 
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State legislature from Perry and Spencer 
counties. 








eS 

The Lincoln Watch & Jewelry Co, 
Louisville, has a baseball club in the field 
this year which is playing some very fait 
independent ball. 

G. F. Geiger, of G, F. Geiger & Sons, 
has recently returned from a week’s trip to 
Asheville, N, C., where Mrs. Geiger is 
spending a few weeks. eas a 

Rudolph Baude, head of R. Baude & Co,, 
Louisville jewelers, with Mrs. Baude, have 
gone to the Loujsville Summer colony. at 
Bay. View, Mich., for a vacation. 

News was received in Louisville on Aug. 
5, of the death at Frankfort, Ky., of Waller 
A. George, 76 years of age, who for 30 
years conducted a jewelry store in the State 
capital. 

H. H. Newmark, of the:Gem Jewelry & 
Novelty Co., recently shot the low gross 
score and won a prize, when 20 local Elks 
had a competitive event at golf over the 
Standard Country Club course. 

Mr. and Mrs. Brainard Lemon and Mr: 
and Mrs. Nolte Ament, representing presi- 
dent and vice-president of Lemon & Son, 
Louisville, and their wives, are now in 
Europe, planning to spend several weeks in 
l'rance and England. 

Arthur J. Schneider, 48 years of age, well 
known local watchmaker, died on Aug. 7, at 
his home on Pope St., following a week’s 
illness. He is survived by his widow, one 
son and two daughters. Mr. Schneider was 
connected with the Lincoln Watch & Jewelry 
Co. 

News was recently received of the death 
at Elizabethtown, Ky., of Virgil H. 
Churchill, 69 years of age, jeweler, for 50 
years in the one line of business. A widow 
and four children survive, including Ray 
Churchill, of Santa Barbara, Cal.; Otto 
Churchill, of Chicago; Howard Churchill, 
Winchester, and Mrs. Ben Briggs, Nashville. 

William Beutel, jeweler at New Albany, 
Ind., across the Ohio River from Louisville, 
has been endeavoring to enforce an ordinance 
preventing the slaughtering of calves at the 
Central Meat Market, close to his establish- 
ment. This has started a legal battle regard- 
ing constitutional rights. Beutel charges 
that it injures his business to have a 
slaughter house close to his store. 
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The Junior Watchmaker 





(Continued from page 111) 








Detail mention of all the conditions an 
escapement could be in, and the corrections 
to be made is not necessary. When the 
reader understands the principal rules gov- 
erning an escapement it will not take him 
long to decide what change should be made. 

In a small composition like this it would 
also be futile to attempt to lay out all the 
rules and their analysis. The reader would 
soon be confused, so the following should 
he read often, merely as a few reminders. 

(To be continued) 
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Jack J. Fisher has moved his shop from 
706 Sansom St. to 720 on the same high- 


way. 

Joseph B. Bechtel, of J. R. B. Bechtel & 
Co., Inc., has been drawn as a member of 
the grand jury and is now serving on that 
body. 

E. Silpath, well known retailer of Bur- 
lington, N. J., is recovering from a severe 
attack of indigestion that at one time prom- 
jsed to have serious results. 

Marcel Mirabeau, of Lissauer & Co., New 
York, stopped over in Philadelphia while 
on his way to the Delaware Water Gap and 
the Mount Pocono region on an automobile 
tour. 

Miss Anna H. Melgin, jewelry jobber in 
the Washington Square building, has re- 
turned after a two weeks’ vacation tour 
spent in New York State, reporting a very 
enjoyable trip. 

L S. Caldwell, a retailer of Wildwood, 
N. J., has been visiting the wholesale houses 
here and receiving congratulations on his 
recovery from the effects of an accident to 
his leg that confined him to his home for 
several weeks, 

Word comes from Bethlehem that James 
Rauch, one of the veterans of the jewelry 
industry in that section, has just celebrated 
his 83d birthday. In the 65 years Mr. Rauch 
was in business, he estimates he repaired 
more than 55,000 clocks, not to speak of an 
almost equal number of watches. He is now 
retired. 

One of the veterans of the jewelry trade 
in South Jersey, Horace H. Thoman, has 
passed away after being 27 years in business 
continuously in Woodbury. Mr. Thoman 
was stricken with a fatal heart attack just as 
he was closing up his store for the day. His 
funeral, which was held last Saturday was 
largely attended. 

William Sutton, secretary of the Pennsyl- 
vania Retail Jewelers’ Association, is re- 
cuperating from the hard work of the recent 
State convention and is relaxing at his fa- 
vorite retreat, which is located in the eup- 
phoniously named hamlet of Pennypot, sit- 
uated in the pine regions of southern New 
Jersey, not far from Hammonton. 

The will of Frederick Butler Hurlburt, of 
the firm of H. O. Hurlburt & Sons, whose 
recent death came as a shock to the Phila- 
delphia jewelry trade, has been filed for pro- 
bate. Under it, his entire estate, estimated 
at more than $230,000, is bequeathed to his 
widow, Mrs. Harriet Hurlburt. The Land 
Title Co. of this city, is named as executor. 

Mr. and Mrs. O. Heil have been calling 
om former friends and acquaintances in 
‘own while on their way from their home 
- Daytona, Fla., where Mr. Heil has estab- 
ished himself as a prosperous jeweler, to 
us former home in Easton, Pa. They are 
devoting several weeks to a motor tour and 
will visit old-home scenes in eastern Penn- 
‘ylvania, 

Three men who answer the description of 
the bandits who attempted to hold up the 
Jewelry store of I. Dubrow, 618 South St., 
@ few weeks ago and wounded Hyman Du- 
‘tow, son of the proprietor, when he fought 
tem, are heing held as suspicious charac- 
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ters as the result.of.the action of the-pro- 
prietor of a garage from whom they at- 
tempted to rent a car. The men had shown 
him a driver’s license made out to David 
Brooks, of 48th and Woodland Sts., but 
their answers to the garage owner’s ques- 
tions aroused his suspicions. and he telephoned 
to the police. The men will be taken before 
young Dubrow, who is still in the hospital, 
for his identification. Dubrow was shot in 
the side as he swung shut the door of the 
safe, which contained diamonds valued at 
$60,000, according to his father, who said 
he had just purchased them. 

Local watchmakers are hoping that at the 
next session of the Legislature a law will be 
passed placing a limit on the time a watch 
left for repairs must be held for the owner. 
At present there is no limit and as a result 
much hardship is worked upon jewelers and 
repair men, who must keep a watch for 
years and years in some cases and are held 
responsible to the owner if anything happens 
to it during that time. A case in point, 
which has stirred the trade, is that of a 
Sansom St. watchmaker who repaired a 
timepiece left with him nine months ago. 
The owner announced himself when he left 
the watch, as being in a hurry for it and 
the watchmaker had it ready for him the 
next day. He did not call and after seven 
months had gone by the watchmaker took 
the timepiece home and permitted his little 
daughter to wear it. Last week the owner 
suddenly appeared for the first time since 
he left the watch and demanded it. He was 
indignant when told it was not in the shop 
but would be on hand the following day, 
and going to a magistrate obtained a warrant 
for the watchmaker on a charge of larceny. 
The watchmaker had no trouble in convinc- 
ing the magistrate of his innocence but it 
cost him considerable time and annoyance, 
and to cap the climax he still has the watch, 
the “anxious” owner not even taking the 
trouble to call for it after all his fuss. 
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Visitors to Cincinnati during the week in- 
cluded: John Selbert, Frankfort, Ky.; Abe 
Ellman and family, Dayton, O.; and George 
W. Taylor, Williamson, W. Va. 

Sam R. Young, president of the Richter & 
Phillips Co., is enjoying the ocean breezes 
at Virginia Beach. So is Mrs. Young, both 
of whom left Cincinnati last week. 

William F. Schumer, president of the 
Schumer-Jockers Co., left Friday for a 
month’s stay at Staughton, Wis. He 
motored to the Wisconsin city accompanied 
by his wife and son. 

Herbert C. Schwab of A. G. Schwab & 
Sons has sent in several encouraging reports 
while on a trip through Ohio and Indiana. 
Philip Adler and Adolph Ottensoesser of the 
same firm also, submitted notés indicating 
good business in their territories. 

Reports reaching Cincinnati are that G. C. 
Wellman, jeweler, Logan, W. Va., has 
moved into a new home he just built in that 
city. It is called “Shady Rest.” J. Harvey 
Phillips of Richter & Phillips was a guest at 
one of the house warming parties given by 
the host. 

Jacob Litwin, of Litwin & Sons, 114 W. 
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6th St., is scheduled to leave Cincifitiati next 
Saturday, bound for New York. From 
there he will sail to Europe going on a dia- 
mond purchasing expedition. This is the 
second trip within two months to be made 
by Mr. Litwin. 

Ed H. Croninger, secretary of the Asso- 
ciated Manufacturing Jewelers is back at his 
desk after a motor trip through Kentucky. 
Accompanied by Mrs. Croninger, he drove 
to Dix Dam on the Kentucky River and 
while entour he called on some of his cus- 


_tomers in the Blue Grass State. 


Victor Hagen, of H. Ratterman, jeweler 
in the Sinton Hotel, returned to Cincinnati 
early in the week. He had been on a long 
motor trip that took him through the entire 
State of Florida and back to the Queen City. 
Although he was on the road five weeks the 
only mishap he encountered was that of two 
punctures on the way south. Other than 
that Mr. Hagen, who was accompanied by 
his wife, enjoyed his motor trip to the 
south. 

Miss Adele Herschede, member of the 
Herschede Hall Clock Co., Inc., broke the 
course record at the Ashland Golf Club at 
Lexington, Ky., during the week. Her score 
card showed a total of 87 which is one point 
better than that made by Mrs. E. D. Mason, 
Louisville, who is the champion woman 
golfer of Kentucky. Miss Herschede is 
champion of the Maketewah Country Club 
in this city and she was one of the local 
group of women who motored to Lexington 
for Kentucky’s first inter-State invitation 
tournament. 

Mrs. George J. Gruen, wife of the secre- 
tary and treasurer of the Gruen Watch Co,, 
Inc., will be at the head of the group of 
women who will take part in the campaign 
to raise $500,000 to enlarge the hospital 
facilities of Cincinnati. Mrs. Gruen accepted 
the appointment Friday during a conference 
with August H. Tuechter, general chairman 
of the campaign which is to be conducted 
from Oct. 6 to 16. The money is sought to 
increase hospital facilities to take care of 
those who are chronically i!l and whose ail- 
ments seem to be incurable. 

With the return of Mayo Loeb, of L. Loeb 
& Sons, from Indiana, Clarence Loeb of the 
same firm started out on a trip through Ohio. 
Upon his return next week, Edgar Noter- 
man, chairman of the entertainment com- 
mittee of the Wholesale Jewelers’ and Manu- 
facturers’ Association, will confer with Mr. 
Loeb about the clam bake or shore dinner to 
be given at the Ohio Boat club on the 
Ohio River later in the month. Mr. Loeb 
happens to be president of both the jewelers’ 
association and the boat club. A Summer 
meeting usually is held by the association at 
the boat club, it being started by Mr. Loeb 
when he was chairman of the entertainment 
committee. 








Jewelers of Lebanon, Pa., were recently 
warned by the police to watch out for a 
stranger who had called at the jewelry store 
of J. C. Schmidt, and after looking over 
several expensive pieces of jewelry attempt- 
ed to conceal one in his shirt. The clerk 
noticed the action of the man and made him 
put back the article and he disappeared be- 
fore he could be arrested. The man ap- 
peared in the jewelry store without hat, coat 
or necktie. 
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1925-1926 


Art Leather Goods, 

Art Metal Wares, 

Art Pottery, Glass, etc., 
Assayers, Refiners, etc., 
Auctioneers, 

Boxes, Cases, Cards and Trays, 
Chains, 

China and Glass Decorators, 
China, Glass and Earthenware Goods, 
Clocks and Clock Bronzes, 

Cut Glassware, 

Diamond Importers and Cutters, 
Ecclesiastical Goods, 

Emblems, Badges and Medals, 
Enamelers, 

Engine Turning, 

Engraving, 

Fountain Pens, 

Gifts other than jewelry, 

Gold and Platinum Jewelry, 
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11 John Street 


Jewelry, 


Jewelry Designing, 
Jewelry Repairing, 


Jobbers, 
Lapidaries, 


Marine Chronometers, 
Miscellaneous Jewelry, 


Novelties, 
Pearls, 


Plating Appliances and Supplies, 

Plating and Coloring, Watches, 

Platinum Jewelry, 

Polishing and B 

Precious and Semi-Precious 
Stones and Pearls, 


Price One Dollar 


Postage Paid 


CIRCULAR PUBLISHING COMPANY 


Buyers Directory 


CONTENTS 


Gold Pens, Gold and 

Silver Pencils, 
Imitation Diamond Goods, 
Imitation Stones and Pearls, 
Jewelry, Miscellaneous, 


y 
uffing Machinery, 


The Jewelers’ Circular 





Issued Annually in July 





1925-1926 Edition 
Now Published 


Useful to Buyers and as a Trade 
Directory of the Jewelry and Allied 
Lines, listing the names and addresses 
of Manufacturers, Wholesalers and 
Importers. 


A trade directory of 320 pages, 
size 3 x 6% inches, classified as to 
products and alphabetically arranged 
as to cities and names and’ includes 
the advertisements of manufacturers, 
wholesalers and importers’ specializ- 
ing in various lines. 


Rings, 

Rolled Gold Plated Jewelry, 
Scales and Balances, 

Show Cases and Fixtures, 
Silver Deposit Ware, 

Silver Novelties and Jewelry, 
Silver Plated Ware, 

Special Work for the Trade, 
Special Order Work, 

Sterling Silverware, 

Supplies, Materials and Tools, 
Tortoise Shell Goods, 

Trade Schools, 

Umbrellas, Canes and Riding Crops, 


Watch Case Repairing, 
Watch Cases, 

Watch Importers, 
Watch Repairing, etc. 


New York City 
















— aa 


















SSK RD) 


ad 


Ss 


SD 


> 





SS 





ye 


en AN 





SS SRO 


cs Po 
oe 





| 


a 





—- 


NS 





Coty, 


